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ESSCO DISTRIBUTION POLICY 


ESSCO has learned from forty years selling experience that the 


logical and consistent channels through which to distribute its lumber 
products are offered solely by 


RETAIL LUMBER DEALERS AND WHOLESALERS 


The only other buyers solicited and sold are: 


Depariments of the U. S. Government, Railroads, Shipyards, and Industrials (for re- 
_ manufacturing and shipping purposes). 


For underground work in Mines, and for Docks, Dams, and Bridges, and U. S. Govern- 
ment River and Harbor Work. 


THIS POLICY REMAINS UNCHANGED 


(Confusion resulting from the efforts of interests outside the industry toward breaking down long 
established methods of lumber distribution dictates this declaration of policy.) 


ESSCO Trade-Marked SOUTHERN PINE and HARDWOOD. ESSCO KLAMATH SOFT PINE, 


Products: ESSCO_DOUGLAS FIR. ESSCO GENUINE IDAHO WHITE PINE. 
TOGUCIS: DONDEROSA PINE. CEDAR and SHINGLES. 


EXCHANGE SAWMILLS SALES CO. 
KANSAS CITY, MISSOURI 
By: R. B. WHITE, Pres. & Gen’‘l Mar. 














Be Prepared for Renovizing 
FIR, CEDAR, and Remodeling Demands 





Balance-up your stocks and be ready for the renovizing needs of your community. Don't 
HEMLOCK, miss any business because you're short on essential items. The one best way of a 
RED CEDAR your stock is to avail yourself of Mumby’s unusual Mixed Car Service. 
SHINGLES in In One Car, we can include any required assortment of Douglas Fir flooring, drop siding, 


ceiling, mouldings, casing, base, dimension, boards, etc., along with West Coast Hemlock 
M | X D D CA R SS flooring, finish, mouldings, factory lumber, etc., together with Western Red Cedar bevel and 












y SALES REPRESENTATIVES bungalow siding, exterior 
ILLINOIS: Chicago Territory: COLORADO, WYOMING and trim, mo | i 
Fraser-DeSale Lbr. Co., 11 UTAH — Henshaw, Ell- a uldings, boat lumber 
So. La Salle St., Chicago; P. | wanger-McCaddon, 1301 Wa- and shingles. 
Paddock, Springfield; A. W. zee St., Denver, Colo. 
Pearsall, Peoria. TEXAS: W.F. Nelson, Dallas; “ - 
SOUTHERN ILLINOIS and St. Guy M. Chisolm, Amarillo, Mumby Quality is sus- 
Louis Territory: Hopkins Northwest Texas and East- . d b | 
Lumber Co. 1823 Greens- _ ern New Mexico. tained by constant watchful- 
— is, Mo. NDIANA: Hough oe 
| _felder Rd., St. Louis, Mo ag Bn ay eel ness and care. No detail is 
| NORTHWESTERN IOWA and ,_CO., Polis, Ind. ¢ 
Sioux City Territory: Thos. NORTHERN INDIANA: Claude overlooked that will con- 
Mould Lbr. Co., Sioux City. = maeee™ aloe Co., 402 ~ z : 
| MICHIGAN: Claude G. Wirlek 200" Michy NAAM tribute to your satisfaction 
v H n . . ‘ . 
ee iter tae NEBRASKA: | Prestegaard and the service delivered to 
Hagerman, 617 Belmont Ave.. go “Daora: LW. Armi the ultimate purchaser 
| nn Sioux Falls. . + Pp . 
| NY _ . 5 
| MINNESOTA: Fiat: Minne. IOWA, MISSOURI, KANSAS, 
apolis. . : F oy ag By ee Let our nearest representative 
| NORTH DAKOTA and North- WISCONSIN: A. F. Krapfel, tell you all about the advantages 
western Minnesota: Murfin Madison; W. A. Schneider, Sustained Mumby Quality stock and 
& Trace, Fargo. Plankinton Bldg., Milwaukee. Mumby Mixed Cars. 








Mumby Lumber & Shingle Co. 


General Sales Office: BORDEAUX, WASH. 











Mill A—Bordeaux, Wash. Mill B—Malone, Wash. 
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Revival of Creative Selling Begins 
to Appear 


FTER THE midsummer stagna- 

tion, complicated as it was by ex- 

cessive heat and drouth, the retail 
industry enters the fall season with 
some distinct factors of cheer. 

Repair work, which for a year or 
two has been Public Friend No. 1, 
promises to continue its importance. 
Houses which in normal times would 
have been replaced are still doing 
duty and will need even more help than 
usual to get through the winter. These 
preparations for winter should be more 
important than for many years. Paint 
sells in quantities; and dealers tell us 
that interior painting will be, or can 
be made, unusually active. Govern- 
ment financing of building and repair 
seems to be rounding into better eff- 
ciency. It was too much to ask that 
such a huge undertaking should be im- 


mediately efficient; for creating the 
necessary organization is a major 
undertaking, and smooth operation 


calls for experience. The effect of the 
experience of the last few months is 
becoming apparent. Doubtless this 
governmental finance in the building 
and repair field is the most important 
formal factor in the situation; and as 
its operation improves, trade should 
improve. 

Sut a still more important though 
informal factor is the revival of indi- 
vidual selling effort. During the long 
period of lessened sales retailing went 
through several internal phases; sur- 
prise, shock, hurried cutting of operat- 
ing costs, despair over making known 
methods fit unknown conditions, ap- 
peals to the government and a reliance 
upon outside regulations. The power 
of the government at its best, and its 
best should be very good, can place 
tools in the hands of dealers. But it 
is becoming clear enough that these 
things are tools and must be consid- 
ered and used as such. They will not, 
in and of themselves, make sales; any 
more than a carpenter’s tools that re- 
main unused in his chest will build a 
house. 

A marked difference in sales results 
is appearing. Doubtless no one is sat- 
isfied with his results; but in a given 
town one dealer is making a profit and 
another is suffering loss. Not every 
balance in the black can be credited to 
superior skill and energy, neither can 
every one in the red be charged to the 
lack of these qualities, for the depres- 
sion has created some handicaps that a 
dealer can not control. But skill and 
energy count; and at no time more 
than at the present. 

It is a cheering thing that more deal- 
ers are returning to the business front 


with aggressive rather than purely de- 
fensive ‘policies. They have digested 
the situation and are ready to consider 
the things they find there as constitut- 
ing the framework within which they 
must work. 

They have recast their credit poli- 
cies; for the policies which were good 
for days of large volume are not good 
for days of small volume. But it is 
foolish to say that no credit policies 
will work at present, for dealers are 
proving that they will. 

They are starting selling campaigns. 
Again it is foolish to say that no sales 
efforts are any good, for an increasing 
number of dealers are devising and 
using them successfully. Few, if any, 
of these efforts have been taken over 
unchanged from more opulent times; 
for at present the elaborate and costly 
campaigns which must produce large 
volume to pay their way are out. 
These men know their communities as 
they are now; not as they were five 
years ago. They know what people 


Everything Is Read 
Let's 
N of this or any other country has 
such a merchandising oppor- 
fered to the lumber, material, building 
and collateral industries, through the 
Act with regard to the financing, by 
private capital, through insured loans, 
ments of every sort amounting to not 
less than $100 nor more than $2,000. 
income adequate to meet his obliga- 
tion upon fair and reasonable terms 
Administration can now go to his bank 
and secure a loan for any amount be- 
modernizing his home or any other 
building he may own. That is, he can 
unwilling to lend upon sound notes 
backed by Federal insurance against 
notes of this character held by a bank 
or other financial institution—with 
cash up to full face value of all out- 
standing insured loans in good stand- 
demonstrating its need for such con- 
sideration. In other words, ample 


EVER BEFORE in the history 
tunity been presented as is now of- 
provisions of the National Housing 
of modernizing, repairs and improve- 

Any person of good character and 
as set forth by the Federal Housing 
tween the above two extremes for 
secure such a loan unless his banker is 
defaults up to 20 percent of the total of 
additional provision for advancing 
ing held by any financial institution 
guaranty against defaults, plus 100 
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need and can buy and they use that 
as a starting point. They advertise: 
not as they did in the ‘twenties, to be 
sure, but they know that to do no 
advertising is to give up the trade 
which does not come in on 
power. Somebody will seek out that 
trade. 
great preliminary aid to salesmanship, 

The old torpor is lifting. The tem- 
porary feeling that public regulation 
would in some mysterious way take 
the place of personal promotion and 
sales is passing. Dealers may or may 
not approve the general idea of goy- 
ernmental regulation of business; but 
they treat these things as the existing 
conditions under which they must 
make their own success, and they are 
learning how to use the tools the goy- 
ernment is placing in their hands, 
Energetic men do not despise the day 
of small things, and they know the 
value of combining intelligence and 
persistent work. 

The new era will be an era of sales- 
manship; not necessarily of the old 
kind, but none the less an era of sales- 
manship. That deliberate selling effort 
is appearing Once more in forms suited 
to the day is the most important fac- 
tor of cheer. 


for the Big Push -- 
Go! 


percent liquidity. 
be desired? 
That bankers all over the country 
are lining up in support of the national 
modernization campaign, and_ stand 
ready to provide the necessary funds 
upon the conditions imposed by the 
Federal Housing Administration, is 
evidenced by the announcement, 
printed elsewhere in this issue, that 
up to Aug. 15 nearly 1,200 banks, situ- 
ated in almost every State of the 
Union, had signed contracts to make 
Federal-insured loans for modernizing 
etc. Moreover, the endorsement last 
week by the American Bankers’ Asso- 
ciation of the whole Federal modern- 
ization loan plan should remove any 
lingering doubt as to the whole-hearted 
co-operation of the bankers, once they 
have thoroughly absorbed the details 
and modus operandi as set forth in the 
admirably prepared Bulletin No. 1 dis- 
tributed by the FHA this week to Na- 
tional, State and industrial banks, as 
well as trust and finance companies. 
The scriptural invitation, “Come, for 
all things are now ready,” seems at this 
juncture to apply to the lumber and 
building material dealers, no less than 
to their customers—the home owners 
who have long been awaiting just the 
aid that is now proffered. In the pres- 
ent instance, however, the invitation is 
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not to a ready-prepared feast, but to a 
fght—a combat against the inertia 
fostered by a long period of inactivity. 
Lumber dealers, specifically, should 
canvass their communities and “line 
up” every owner of a building needing 
modernization who is able to meet the 
loan requirements, get him to apply 
for a loan, and “follow through” until 
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the job is completed. In this national 
campaign for modernizing and repairs 
the lumber dealer is on the firing line; 
the Government has provided ammuni- 
tion, even to attractive, forceful book- 
lets and other promotive literature for 
free distribution to “prospects” for home 
modernization work, and everything is 
ready for the advance. 


A Thoughtful Logger Touches the 


Vital 


T A RECENT meeting of West 
A Coast lumber manufacturers, 

after extensive code discussions 
and reports had been heard, one of 
those present, a thoughtful logger, 
called attention to one of the most 
vital problems of the industry when 
he propounded these questions: “What 
are the possibilities of making money 
now that we have code enforcement 
settled? What are we going to do to 
sell lumber in order that our industry 
may be profitable ?” 

Two more significant queries could not 
be suggested, nor two that are more 
closely related. 

With codes generally observed and 
the proper spirit of co-operation main- 
tained there is a possibility of the in- 
dustry making money. To convert that 
possibility into a certainty, however, 
depends almost entirely on how the 


Spot 


second question is answered. 

That lumber manufacturers are be- 
ginning to realize that the future well- 
being of the industry depends upon the 
kind of a job that is done in sales pro- 
motion and merchandising is indicated 
in the fact that this question has been 
made prominent in recent discussions 
by at least three of the large lumber 
associations—West Coast, Western 
Pine and Southern Pine—and in the 
report of the National Timber Conser- 
vation Board. 

For more than a year the industry 
has made everything else subservient 
to the development of the Code. Re- 
gretfully must it be said, too, that a 
substantial number of lumbermen have 
seemed to feel that the Code itself 
would provide everything necessary 
for the prosperity of the industry and 
have depended upon it not only to reg- 


17 


ulate all phases of the business, but to 


provide markets as well. Sound judg- 
ment now is beginning to prevail, how- 
ever, and individuals and organizations 
are realizing that there is a big job to 
be done not alone in expanding—but in 
actually holding—the present markets 
for lumber, and that failure to revive 
effort along this line will be fatal to the 
industry. 

It has been extremely difficult here- 
tofore to convince any large number 
of lumber manufacturers of the need 
for and efficacy of sustained and vigo- 
rous promotional activities. For code 
expenses over a period of sixteen 
months the lumber industry has as- 
sessed itself almost five million dollars. 
To raise one-fifth of that amount for 
trade extension ordinarily would be a 
herculean task, but with the industry 
showing signs of becoming more pro- 
motion-minded there is hope that even 
a much larger amount may be made 
available for that purpose. 

Surely there never was a more suit- 
able or desirable time than right now 
for active and energetic co-operative 
campaigns for the promotion of lumber 
tied in with vigorous and intelligently 
planned individual campaigns directed 
to the distributors. 

Truly, it is time for the industry and 
the individual operating concerns to 
seriously ponder the answer to the 
question: “What are we going to do 
to sell lumber in order that our indus- 
try may be profitable?” 





Builds First New-Type Frame 
Brewery 


Tacoma, WasuH., Aug. 11.—Construction has 
been started here on a $100,000 plant for the In- 
dependent Breweries (Inc.), one of the first new 
frame breweries to be built in the Pacific North- 
west. The plant, which was designed by Rich- 
ard H. Uhlrich, Seattle brewery engineer, will 
be of mill-type construction. More than 500,000 
feet of lumber will be used in it, according to 
company officials. It will be three stories high, 
116 feet by 70 feet in ground dimensions. A 2- 
story office and boiler and engine room will be 
built separate from the brewery proper; it like- 
wise will be frame. 





Amended Regulations Save 
Money for Dealers 


Cnartotte, N. C., Aug. 13.—Victor W. 
Wheeler, secretary of the Carolina Retail Lum- 
ber & Building Supply Dealers’ Association, 
has announced with considerable satisfaction 
that through the action of the State department 
of revenue in amending its revised sales tax 
regulations, North Carolina lumber and _ build- 
ing supply dealers have been saved approxi- 
mately $200,000 annually. The revised sales 
tax regulations ordered by the department 
would have forced these dealers to impose a 
tax of 3 percent on all sales to contractors, to 
be used for construction purposes. This would 
have resulted in contractors buying supplies 
from another State or paying the retail sales 
tax and thus increasing bids on projects to the 
point where out-of-State concerns would have 
an advantage. North Carolina lumber dealers 


saw in the imposition of this tax practically an 
annihilation of their business, since they would 
not be able to meet competition from outside 
the State. 

According to advices from the director of 
collections and assessments, amendment of these 
revised regulations “places the basis of tax in 
the sale of building materials to contractors 
back to where it was prior to the revised reg- 


ulations.” 
-_-_ooOo oOo 


Win Contracts for CCC 
Camp Lumber 


Battimore, Mp., Aug. 13.—Contracts for the 
lumber for eight CCC camps in Pennsylvania, 
Maryland and Virginia were awarded Aug. 8. 
Each of the camps calls for 185,326 feet of 


lumber. The successful bidders and the con- 
tract prices were as follows: 

Edward LEiler, Pittsburgh—Camp_ 8-59, 
Oakland, Md., $4,085; Camp SP-5, Johnstown, 
Pa., $4,085. 

Miner & Co., Atlanta, Ga—Camp TVA-2, 
Rosehill, Va.; TVA-6, Cleveland, Va., and 
TVA-1, Clinchport, Va., $3,762 each. 

Pittsylvania Lumber Co., Chattanooga, 





Tenn.—SES-1, Big Pool, Md., $3,145. 

Troutner Lumber Co., Richmond, Va.—SP-1, 
Big Pool, Md., $4,007; BF-1, Cambridge, Md., 
$3,861. 

Bids for seven other camps, each calling for 
220,029 feet of lumber and located in Mary- 
land, District of Columbia and Virginia, were 
opened on Aug. 10. 

Bids for millwork for the camps were opened 
Aug. 8. They call for 48 doors, 34 door frames, 
156 double-hinged windows and frames and 17 
barn sash for each of eight camps. 


It Looks Easy, But— 


San Francisco, Catir., Aug. 11.—“This 1s 
gonna be easy!” predicted the wreckers as they 
parked at Sixteenth and Shotwell streets last 
Monday morning and gazed lightheartedly at 
their next job. “Old wooden timbers! And 
two wooden tanks on top of the tower! Why, 
boys, they’re fifty years old at least—it was 
the water in these very tanks that saved this 
part of the Mission district from fire, in 1906— 
they must be just about ready to fall over!” 

So they set to work to apply the little push 
that would be needed to send the old wooden 
tower and the old wooden tanks crashing to the 
ground. They pushed, and that was that. The 
tower stayed. Another heave-ho, and still the 
sturdy timbers held the structure erect, while 
doubtless the ghost of old John Center, the man 
who built the tower, snickered up his sleeve if 
ghosts have sleeves. They worked for hours, 
and the shades of night were falling fast, and 
the tower and tanks were not falling at all. 

The next day the tower came down with a 
thunderous crash that brought people running 
from every direction. But to do it the wreckers 
had to undermine the tower and then set the 
heaviest trucks at the task, with many cables, 
all pulling. Even when the tower was tilted 
at a 45-degree angle it was still practically 
intact, and it was not until the structure actually 
hit the ground that it came apart. It was a 
remarkable exhibition of the kind of strength 
that withstands earthquake shocks and other 
stresses, and furthermore the timbers were in 
good condition. The San Francisco Call- 
Bulletin, which ran three pictures of the wreck- 
ing job, said that “All the timbers, despite the 
lapse of half a century or more since they were 
installed, were in a remarkable state of preser- 
vation.” 
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Way Now Clear to Start Moderniz 


(Continued from front page) 

and/or fee a total charge exceeding an amount 
equivalent to $5 discount per year per $100 
original face amount of the note, the note to 
be paid in periodic equal installments not oftener 
than once a month. For example, this means 
that for a job costing $95, the note could have 
a face amount of $100 and the total return to 
the financial institution could not exceed $5, 
the property owner to make monthly install- 
ment payments of $8.34 (with adjustment on 
last payment). The above assumes a 1 year 
note. 


How Financial Institutions May 
Obtain Insurance 


A Contract of Insurance will be issued to each 
institution whose application for insurance is 
approved by the Federal Housing Administra- 
tion. There will be no premium or other charge 
for such insurance. 


Insurance Protection Afforded 


This contract will protect financial institutions 
against all losses incurred on loans made or 
notes purchased by them up to total aggregate 
losses of 20 per cent of the total face amount 
of such notes held by them, or on which they 
may continue liable, during the time such in- 
surance contract is in force. 


The highest known loss ratio on similar types 
of receivables has not exceeded 3 per cent, and 
it is hardly conceivable that these credits, ex- 
tended by prudent institutions, could result in 
losses greatly exceeding this previous experi- 
ence. The insurance provided is, therefore, 
tantamount to a complete guarantee for finan- 
cial institutions. That is, if a financial insti- 
tution acquires notes aggregating a total vol- 
ume of $100,000, it will be insured against 100 
per cent of loss on all items, up to total aggre- 
gate losses of $20,000. Losses this large have 
never been approached in America on this type 
of business, even in the worst depression years. 


Proof of Eligibility 


A financial institution may determine for itself, 
with complete assurance, that a note taken or 
purchased by it is qualified for insurance. If 
the note on its face complies with the require- 
ments of the Federal Housing Administration 
and if the financial institution does not receive 
a return on the note in excess of the amount 
permitted, and, if the Property Owner’s Credit 
Statement reveals the other facts necessary to 
make the note eligible, these may be accepted 
as final and conclusive proof of eligibility and 
no further evidence will be required by the 
Federal Housing Administration. 


How to Determine If a Note Quali- 
fies for Insurance 


1. Promissory notes must be signed by owners 
of improved real property and must be valid 
and enforceable in the state in which they are 
issued. Owners of improved real property in- 
clude, in addition to owners in fee, persons 
holding an equity under mortgage, trust, or 
contract, persons holding a lease-hold under a 
renewable lease for 99 years or more and per- 
sons holding a lease-hold for a lesser term, 
provided such lease has more than fifty years 
to run. Except in unusual cases agreeable to 
the financial institution, notes should be signed 
by both husband and wife, unless forbidden by 
state law. 


Notes may be signed by lessees, other than 
those which may be classed as owners, pro- 
vided that the lease requires the lessee to make 
alterations, repairs and improvements and pro- 
vided, further, that the final termination date 
of the lease is at least six months beyond the 
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final maturity date of the note. In such cases, 
a certified copy of the lease must be furnished 
to the financial institution at the time the note 
is purchased and must be retained by it as part 
of its documentary evidence of the transaction. 


2. Notes must not involve an obligation, the 
face amount of which is of less than $100 
nor more than $2,000, even though the repair 
or remodeling job may cost in excess of the 
latter amount. 


. 


3. The financial institution may not collect 
as interest and/or discount and/or fee of any 
kind, a total charge in excess of an amount 
equivalent to $5 discount per year per $100 
original face amount of note. 


4. Notes may provide for the payment by 
the maker of a “late charge” not to exceed 
five cents per dollar of each installment pay- 
ment more than 15 days in arrears, to cover the 
extra expense involved in following up and 
handling delinquent payments. 


5. Notes may not have a financial maturity 
in excess of 3 years. A financial institution 
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desiring to make loans or purchase notes with | 
a final maturity exceeding 3 years, but no | 
more than 5 years, may apply to the Feder |” 
Housing Administration for permission. { 


6. Notes must be payable in equal monthly | 
installments except the final installment which 
may be slightly less. However, if the income 
of the maker is received in the form of pro. 
ceeds from the sale of agricultural crops or 
livestock, notes may be made payable in ip. 
stallments corresponding to income dates shown 
on the Property Owner’s Credit Statement, | 
Even in such cases at least one payment myst 
be made yearly, however, and the proportion 
of total principal to be paid in later years must 
not exceed the proportion of total principal 
payable in earlier years. 


7. The note must have been made to cover 
payments for alterations, repairs, or improve. 
ments upon real property belonging to the 
maker. An alteration, repair, or improvement 
job may include the cost of necessary archi- 
tectural or engineering service, if used. 


8. The note must not have been made to cover 

















amount of credit required by me (us) is estimated not to exceed 


(PLEASE PRINT) STMEET 
Nt stalll aiid dtistidk ink iadiahlalainaiiianamdieiatibadsaien | State 


Salary, commission, or other regular compensation (per year) 


‘Property Owner’s (redit Statement 


The following information is given for the purpose of obtaining credit under the provisions of the National Housing Act. The approximate 


Send Mail to 
8 Resid B 
a tec Delta | Resim (Rene 
Te ee Te Eee RE ccininciincninian 
(PLEASE PRINT FULL NAME) 
Sn a tae ao RE Se ee ER ee eT EERE Telephone Number.............----- 


(APT. NO. OR CARE OF) 


Gbatnbdenenie Number of years at present address> | | 
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Name of Employer: 


ETE Eee ne RT EET SE 
(PLEASE PRINT FULL NAME) 


REED ccerececcncccscccesececscscossececcssesesscrssse cect cone 
STRERT 

evan ye ee en ee ee sate 

Ee a ee ee TEN 


OI... cccidcstnnsemsnemniininascniinebsantaminian 
(GIVE BADGE OR EMPLOYMENT NUMBER, IF ANY) 


Name and title of superior 


——— 





If in business for self, please state: 


Firm or trade style 
(PLEASE PRINT) 


Sole owner or partner, 
or title as officer of corporation 


Sar eee eee eee e enema ceweseseseseseees 


Business 


Checki 
ron re ete ee er 





(Bank) 


none, please state “None”) 


NAME OF BANK, 
COMPANY OR INDIVIDUAL 








DESCRIBE WORK TO BE DONE: ESTIMATED COST: 


Bank at which personal checking, savings, or thrift account is kept: (If none, state ‘‘None’’) 


Are you making any installment payments to banks, loan companies, installment houses or others: (If 


A PRANEN eS GOeN IN Ne Pee Re Ree! I sccccdasniawasnenatouhtaans 
Give details of proposed.Alterations, Repairs or Improvements: 


aa ACCOUNT ORIGINAL BALANCE AMOUNT DUB 
NUMBER AMOUNT UNPAID) ~—s: EACH MONTH 
petétwabadenaacin Fevwencsezesans Sbueaeces. Rivceniss Winacisecs 
segeecebeasunsesa Se, Se eee 
ciphneakeaseneses Eee Ce, Se ee, ee 
CONTRACTOR OR BUILDING SUPPLY DEALER (IF ARRANGED) 
ADDRESS 


qakBRANCH) (Acct. NO. 17 aly) 


NAME 


























Reduced reproduction of Property Owner’s Credit Statement—continued on opposite page 


diebesasnonbetenseneeenquatneneareneeneied >| | 

State whether above salary etc. is received daily, weekly, semi-monthly, monthly, 
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8 
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aa ; 

(he deen eOteKere deneawteeeeneeseshads KeeksedhbeEseNeeetes dbabickebectwanennonsewsonaal >\8 | 
State amount per year being paid on account of principal and interest on property described herein. .............---.--------- >|8 | 
Married Full Name of Number of pce | 
Sins shite ehcnnd aie Ia innate th i Dependents et | 
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ing Jobs With FHA Insured Loans! 


payments for movable equipment not considered 
a part of the real estate when installed. 


y, The property to be improved must not have 
outstanding against it delinquent taxes or 
assessments. Such property must not have out- 
standing against it a mortgage or other lien 
not in good standing unless the holder of such 
encumbrance endorses the maker's obligation 
with recourse. Property having outstanding 
against it a demand mortgage such as used in 
some states, will be considered in good stand- 
ing if the property owner is making the regular 
interest (and principal, if required) payments 
on it which he has been making either for the 
past three years, or since the execution of the 
mortgage. 

10. The maker (or husband and wife, jointly, 
if both are signers) must have a stated bona 
fide source of annual income at the time of 
the application, at least equal to five times the 
annual payments which the maker must pay 


on the note (or notes, if the same maker 
appears on more than one such note). 
11. Any number of separate notes may be 


made for improving a single piece of property, 
but the aggregate principal amount of such 
obiigations may not exceed $2,000. Any notes 
in excess of this amount will not qualify for 
insurance, but if the notes are made or sold 
to more than one financial institution, each 
financial institution shall be entitled to rely 
on the Property Owner’s Credit Statement as 
to the amount of prior notes. 


No property owner may obtain credits to im- 
prove more than five separate pieces of prop- 
erty (not exceeding $2,000 principal amount 
of obligation on each property), without the 
prior approval of the Federal Housing Ad- 
ministration. 


No Collateral, Co-Maker, or 
Endorsers Required 


Credit under this plan will be based on the 
personal character and earning power of the 
property owner. No collateral, co-makers or 
other endorsers are required in order to have 
the notes qualify for insurance. 








LOCATION OF PROPERTY: - 


NAME IN WHICH TITLE APPEARS....... 
DESCRIPTION OF PROPERTY: Single family 0 
Office Building 1 


MORTGAGES: Total of all mortgages................. 


(1st MTGE.) 
a 

SE ccicitniinatntire waite 

Balance unpaid..............- 

Annual installments... -- 

Date oflastinstal.payment------ ) 0 
Date of last interest payment... 

Name of mortgage holder. --- 


Address of mortgage holder... . - - 


State below, details concerning the property upon which the improvements are to be made. 


VALUATION: Year in which purchased... 


Amount of Fire Insurance............ ise naeeees 








her liens or encumbrances 
State whether or not installments and interest on the above mortgages or any ot 
ne te due: (If none, please state ‘‘None.”’ If any, please give particulars.) 





should be submitted with this application.) 


State whether or not all taxes, assessments, and fire insurance are up-to-date: (Latest receipted tax bill 





ticulars.) 


Have you applied for, or received, a loan under the terms of the “National Housing Act’’: (If so, give par- 











Other real estate: (If none, please state ‘‘None.”’) 


AMOUNT OF FIRST 
MORTCACE 


WHEN DUE 


AMOUNT OF SECOND 
MORTGAGE 


[NAME OF FINANCIAL INSTITUTION, CONTRACTOR OR BUILDING SUPPLY DEALER TO WHOM APPLICATION WAS MADE) 


Date of Application. .......-.--.2-0-000--ee! Amount applied for 8... - - 


Have you any judgments, garnishments or legal proceedings against you? (If so, give particulars.) 


(ADDRESS) 


PURCHASE PRICE EQUITY ABOVE 


MORTGAGES 
Y ¥ 
— ; | 8 
LJ —— 


HELD BY 











make payments, if application is 
approved. Check (Vv) plan desired. 


note is finally accepted by you. 





Indicate exact manner in which you will { (1) Monthly beginning one month from exact day on which loan is made. 
C2 Monthly on the following dates .........--.---.---------seseeeeeeseeennnnnnnnerenennees 

C] On the following indicated dates:.......... 
a ia ce . ; btain such information 

i financial institution to which you may desire to offer my (our) note for sale, to o 

as BB ype pet so pode dma ee cheese statement and agree that it shall remain your (their) property whether or not my (our) 
I certify that if the loan is granted ] 
A i i d that no part of such proceeds 

‘ i i Iterations, repairs or improvements upon the property described above an i hy} : 
‘will Saal pT hy! csovalte pa detachable equipment excluded under the regulations of the Federal Housing Administration. 

I hereby affirm that each of the answers given to the foregoing questions is true and correct. 


to me (us) or my (our) note purchased, the entire proceeds will be 














Signature... .. -- =< 222-22 - nneenen nnn nnn enon ence nena enn en nen eet ee etre tens eensesenees 
Signature of wife or husband. ....-..-.-----------+---------------e0 ere sete ners etre nnnnne nee 
eee — aon AL SS LTT 




















No Special Form of Note Provided 


Financial institutions may use any form of 
note they desire so long as such note is a valid 
and enforceable note. It is suggested that 
proper acceleration provisions, provisions for 
“late charges” and provisions for reasonable 
attorneys’ fees be included where permitted by 
state law. 


Reports by Financial Institutions 


Eligible notes must be reported on Form 
FHE-5 to the Federal Housing Administration, 
Washington, D. C., within 30 days from the 
date of the note in order to qualify for insur- 
ance. All notes paid in full likewise must be 
reported within 30 days on Form FHE-6. 


Credit Standards to Be Maintained 


Full authority and responsibility rest with the 
financial institution for approving the credit of 
the property owner. The Federal Housing Ad- 
ministration believes this plan can be liberally 
administered so that any eligible property 
owner anywhere in the country may carry out 
improvcments. Each note which meets with 
the simple requirements hertofore set forth, is 
insured automatically when acquired by an ap- 
proved financial institution. This fact, how- 
ever, should not cause financial institutions to 
relax their credit standards. Each financial 
institution will make such credit investigations 
as are deemed adequate to verify the state- 
ments made on the Property Owner’s Credit 
Statement, even though so far as insurance pro- 
tection is concerned the statements of the bor- 
rower will be accepted as final as to correctness 
in the event a claim for loss becomes necessary. 


It is vital that the property owner should not 
assume an obligation that is too large, or which 
extends over too long a period. The note 
should be liquidated within the life of the im- 
provements for which the credit is obtained. 
Financial institutions should ask themselves: 
“Is it reasonable to expect that this property 
owner can pay back in installments of the size 
desired and within the time fixed, the amount 
of the note?” The fact that the conditions of 
eligibility provide for certain maximum periods 
does not mean that all notes should extend 
to the limits set. Financial institutions are 
given complete latitude, within the limits set, 
to determine the period which may be desir- 
able and proper, in connection with the loans 
they may make or the notes they may pur- 
chase. The mere size of the note should not 
be the determining factor; all factors should 
be considered. 


It is not the purpose of the National Housing 
Act to encourage unwise expenditure of money 
by property owners in improving property 
actually beyond the possibility of effective re- 
habilitation. 


The advisability of proposed improvements to 
buildings which do not result in conformation 
with local zoning and other ordinances should 
be questioned. Property owners should not be 
encouraged to borrow where the proposed ex- 
penditure would increase the total cost of the 
property greatly beyond the cost of correspond- 
ing property in the same neighborhood. <A 
$5,000 house in a $3,000 neighborhood generally 
will be an unwise investment. 


Extra caution should be exercised before ap- 
proving an expenditure by owners for modern- 
iziug properties located in areas marked either 
for early domolition or known as slum areas, 
or otherwise obsolescent or out of harmony 
with the zoning or city plan for such areas. 
It is suggested that financial institutions in- 
form themselves of such areas in their respec- 
tive communities to serve as a ready guide in 
acting on the extension of credit to property 
owners in such areas. Advancing of credit for 
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other than minor or sanitary repairs of prop- 
erties in such areas generally will not benefit 
the owners or the community and should be 
discouraged. 


Undertaking major structural changes in any 
building, small or large, without competent 
architectural or engineering supervision is a 
dangerous procedure because total costs are 
likely to amount far beyond original estimates 
made by the property owner. 


While the regulations do not require the finan- 
cial institution to determine whether or not 
the owner has spent or intends to spend the 
money wisely, the soundness of the expenditure 
naturally will have a direct bearing on the 
property owner’s willingness to pay the note. 
Therefore, in their own self interest, financial 
institutions should exercise care in seeing that 
the interests of the property owner are furthered 
by the transaction. It should be possible, be- 
fore any loan is made or note is purchased to 
determine, through conversation with the con- 
tractor, the property owner or _ otherwise 
whether in each case the property owner’s in- 
terests have been properly safeguarded. 


In the booklet prepared for property owners 
by the Federal Housing Administration, full 
information is given as to how the property 
owner may assure himself of obtaining value 
for his expenditure. This information empha- 
sizes that it is important for the property owner 
to obtain a guaranty of workmanship from the 
contractor before making or authorizing final 
payment. 

It is desirable for financial institutions to ren- 
der property owners competent advice on these 
points. 
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Prepayment of Notes 


l‘inancial institutions shall permit payment of 
notes in full any time prior to maturity date. 
In such case, a reasonable rebate of unearned 
charges, if any, collected in advance shall be 
made. 


Payment of Installments in Advance 


If a borrower 
installment 


make 
prior to 


desires to 
payments 


one or more 
due date, the 





TREASURY DEPARTMENT 


Washington, D. C., Aug. 1, 
Hon. JAMES A. MorFeTT, 
lederal Housing Administrator, 
Washington, D. C. 
Dear Sir: 

In accordance with your request relative to 
the acquisition by national banks of notes rep- 
resenting advances to property owners for the 
purpose of making alterations, repairs and im- 
provements to real property, which are insured 
under Title I of the National Housing Act, 
please be informed as follows: 

The making of loans of this type by national 
banks is a matter of internal business adminis- 
tration to be determined by each bank. 

Because of the insurance provided for loans of 
this type, national bank examiners will be instructed 
that such loans need not be classified as slow, 
doubtful or loss so long as a sufficient insurance 
reserve exists to cover them. 


1934. 


Very truly yours, 
F. G. AWALT, 
Acting Comptroller of the Currency. 
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practice should be encouraged, provided such 
prepayment is in even multiples of the stipy- 
lated monthly installments. 


Responsibility for Collection 


If any monthly (or other) payment becomes 
past due, it should be followed up immediately, 


Claims for Losses 


(a) Claim for reimbursement for loss on a 
qualified note may be made to the Federal 
Housing Administration at any time after pay- 
ment on such note has been in default for a 
period of sixty days. 


Liquidity Provided by the Act 


Liquidity is assured by an agreement of the 
Federal Housing Administration, incorporated 
in the Contract of Insurance, to advance cash 
to any financial institution demonstrating the 
need for same, at any time, up to the full face 
value of all outstanding insured notes in good 
standing. The purpose of such advances will 
be to assure the ability of the financial institu- 
tion to raise cash against its receivables in case 
of emergency. It is not intended that such 
rediscount facilities shall be used in order to 
obtain government money to lend. The pur- 
pose of the National Housing Act is to enable 
financial institutions having an adequate source 
of money to extend credit on a basis that will 
be secure. 


These notes may be classed with notes secured 
by the highest grade collateral. The credit 
risk on this tyne of paper in the past has al- 
ways been small and even this risk now has 
heen, for all practical purposes, entirely elim- 








1. Who may apply? 


FOURTEEN ANSWERS TO YOUR QUESTIONS ABOUT 
MODERNIZATION CREDITS * 


7. What signatures are required on the note? 





Any property owner, individual, partnership or corporation 
with a regular income from salary, commissions, business or 
other assured source. It is not necessary to be a depositor in 
the financial institution consulted. 


*The above descriptive folder is available for distribution to property 
owners as prospective borrowers. Supplies of this folder wil) be furnished 
free by the Federal Housing Administration. Order Form FHE-8. In ad- 
dition to this folder there will be avzilable a more detailed booklet entitled 
“Improve Your Home and Business Property Now’’—illustrated—for public 
distribution. It explains the financing plan and suggests desirable work 
to be done. 


Signature of the property owner; and (except in special cases) 
if the owner is an individual and is married, also signature of 
wife or husband. No other co-signers or endorsers are required. 


The financial institution may not collect as interest and /or dis- 
count and /or fee of anv kind. a total charge in excess of ar 
amount equivalent to $5 discount per year per $100 original 


(seasonal 


payments 
ments for farmers) until the note is paid in full. 


pay- 


Applications will be considered for credit to improve one- 
family, two-family, or other residences; apartment buildings, 
stores, office buildings, factories, warehouses, farm buildings. 


The regular installment payments will be made in person at the 
place of business of the financial institution; or by mail; or as 
No payment shall be made to any Govern- 


May I pay the note in full before maturity date? 


A reasonable rebate will be allowed for 
prepayment, if charges have been collected in advance. 


Yes, as many as you wish, but such payments should be in 
exact multiples of the agreed payments—that is, if monthly 
payment is $10, larger payments should total $20, $30, ete. (not. 


8. What is the cost of this credit? 
2. To whom do-t- apply? 
To any national bank, state bank or trust company, savings 
bank, industrial bank, building and loan association, or finance eae mgt paced 
company, approved by the Federal Housing Administration; a oo on 
or to a contractor or building supply dealer. 9. How dol pay the note? 
3. How much may I apply for? By making regular, equal, monthly 
From $100 to $2,000, depending on your income, for improve- : 
ments on any one property, and in connection with not more /9. May the owner of any kind of property apply? 
than five properties, unless approved by the Federal Housing 
Administration, Washington, D. C. 
4. How long may notes run? 
. : . l. Whe a s? 
For any number of months from | to 3 years. (Notes extending l here do I make payments 
from 37 months to five years may be submitted to the Federal 
Housing Administration by financial institutions for special , 
consideration.) otherwise arranged. 
. mental office or organization. 
5. What security is required? 12 
That you have an adequate regular income and a good credit Veo, aun ae 
record in your community. a " 
; 9 P 
6. What assurance need I give: 13. May I make more than one payment at a time? 
(a) That you own the property. (b) That the income of the 
signers of the note is at least five times the annual payments 
on the note. (c) That your mortgage, if any, is in good stand- 
ing, and that there are no other past due encumbrances or liens for example, odd sums such as $18 or $25). 
against your property. (d) That you will use the proceeds : is ; 
solely for property improvement. 14. What if I am late in making my payment? 


The maker must not permit his payments to fall in arrears. 
Should a payment be more than fifteen days late the financial 
institution’s expense, caused thereby should be reimbursed in 
part at the rate of not more than 5 cents per dollar for each 
payment in arrears. Persistent delinquency will make it nec- 
essary for the financial institution to take proper steps to effect 
collection in full. 
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inated by the guarantee of the Government pro- 
tecting financial institutions up to 20 per cent 
of the losses on the total volume of such paper 
acquired. 


An Important Ruling 


The quality of such notes is further indicated 
by the ruling on behalf of the Comptroller of 
the Currency printed on page 20. State officers 
supervising financial institutions have issued, or 
have been asked to issue, similar rulings. 


Additional Informative 
Literature Available 


In addition to Bulletin No. 1 (here discussed) 
Bulletin No. 2 has been prepared for informa- 
tion of building and loan associations, savings 
hanks, insurance companies and other institu- 
tions which are required to loan against mort- 
gage security. Other folders dealing with 
various details relating to the routine handling 
of loans also are available to banks and other 
financial institutions. 

In addition to the above, the Federal Housing 
Administration has prepared two booklets es- 
pecially for home owners. One of these is en- 
titled “A Financing Plan to Repair and Mod- 
ernize Your Property.” This booklet contains 
the questions and answers as to how to secure 
loans printed on page 20 of this issue of the 
AMERICAN LUMBERMAN, Supplies of this folder 
(form FHE-8) will be furnished free by the 
Federal Housing Administration, Washington, 
BG, 

Another publication is entitled “How Owners 
of Homes and Business Property Can Secure 
the Benefit of the National Housing Act.” This 
is a promotional, illustrated booklet, telling of 
the benefits of modernizing and repairs and 
explaining, in question-and-answer form, the 
procedure whereby property owners may secure 
modernizing loans. The balance of the booklet 
is devoted to an illustrated check-list of sug- 
gestions for home repairs, modernization and 
improvements. This booklet also is available 
upon application to the Federal Housing Ad- 
ministration, Washington, D. C. 


It hardly is necessary to point out to dealers 
the desirability of co-operating with the Fed- 
eral Housing Administration in getting the 
booklets described in the preceding two para- 
graphs into the hands of property owners and 
prospective borrowers, as a part of the nation- 
wide campaign to get modernizing under way 
with the help of the Federal insured loans 
which the banks are now in position to offer. 


Dealers Back FHA with 10 
Percent Price Cut 


ASHEVILLE, N. C., Aug. 13.—With the 
avowed purpose of co-operating with the Na- 
tional Housing Administration in the promotion 
of home modernization, the lumber dealers of 
Asheville are today putting into effect a 10 per- 
cent reduction on framing and boards. 

This reduction was made known to the public 
through a large advertisement in the local news- 
papers last week, headed as follows: “Asheville 
Lumber Dealers, In Co-operation with National 
Housing Act, Announce Lower Prices.” The 
advertisement further stated that “The lumber 
dealers of the nation are co-operating to the 
fullest extent with the spirit of the Act by 
offering an important reduction in the price of 
building materials.” 

The advertisement is of an informative char- 
acter, answering many of the questions that the 
Prospective borrower would naturally ask, as, 
tor instance, “Why will the bank lend you the 
money for modernizing?” The answer follows: 
“Because the Federal Government, through the 
housing administrator, will insure the bank 
against loss up to 20 percent of all moderniza- 
tion loans it may make. This is almost four 
times the usual percentage of loss for such 
loans, so the bank is perfectly safe.” Other 
questions are answered in a similar concise way. 

The lumber companies signing the advertise- 
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ment are: Atkinson-Smith Lumber Co., Bea- 
man Lumber Co., Galliher Brothers (Inc.), Lit- 
tleford Lumber Co., Morris-Austin Co., W. H. 
Westall & Co. 


Banks Agree to Make Loans 


Wasuincton, D.C., Aug. 15.—Announce- 
ment is made by the Federal Housing Admin- 
istration that to date 1,131 banks have executed 
contracts to make loans of $100 to $2,000 for 
modernizing, repairing and improving homes 
and other real property in accordance with pro- 
visions of the National Housing Act. 

New York leads the procession of States, 
with a total of 211 banks signing to date, 22 
of these being in New York City. 

Following is the list of States and number 
of banks in each State that have signed con- 
tracts: 

Alabama, 18; Arkansas, 12; California, 67; 
Connecticut, 32; Colorado, 7; Delaware, 6; 
District of Columbia, 18; Florida, 12; Georgia, 
24; Illinois, 50; Indiana, 37; Iowa, 23; Kansas, 
13; Kentucky, 19; Louisiana, 12; Maine, 7; 
Maryland, 5; Massachusetts, 30; Michigan, 18; 
Minnesota, 35; Mississippi, 12; Missouri, 30; 
Montana, 4; Nebraska, 5; Nevada, 1; New 
Hampshire, 5; New Jersey, 95; New Mexico, 4: 
North Carolina, 34; North Dakota, 1; Ohio, 73; 
Oklahoma, 7; Oregon, 8; Pennsylvania, 78; 
Rhode Island, 5; South Carolina, 3; South Da- 
kota, 1; Tennessee, 11; Texas, 18; Utah, 2; 
Vermont, 15; Virginia, 22; Washington, 11; 
West Virginia, 14; Wisconsin, 36; Wyoming, 5. 

Arizona and Idaho were unlisted by the ad- 
ministration, 


Want Real Estate Taxation 
Burden Reduced 


AtLanta, Ga., Aug. 13.—Seeking to encour-: 


age home construction through the new Federal 
Housing Administration, the South has joined 
other regions in an effort to have General As- 
semblies ease the tax burden on real and tangi- 
ble property. Lumber and building supply deal- 
ers are bending every energy towards this ob- 
jective, and have the full co-operation of real 
estate boards. 

Florida will vote on a proposed constitutional 
amendment to exempt homesteads up to $5,000 
value from taxation, and the recent Louisiana 
legislature took action looking toward exempt- 
ing homes up to $2,000 value. 

Mississippi now exempts 
value. 

Alabama will deal with the tax question in 
the November election, as candidates for legis- 
lature are being pledged to support a tax relief 
program which includes a constitutional limit 
of one percent. 

North Carolina voters will be presented with 
a new State constitution this fall. No tax limi- 
tation is included, but it is claimed that agita- 
tion is growing to write a limitation in. 

Property owners are reported organizing in 
Tennessee to obtain relief for real estate 
through tax limitation. 

In Georgia, the Atlanta Constitution, daily 
newspaper, is sponsoring a tax relief program 
for real estate but no movement with this ob- 
jective has been organized. 


homes to $1,000 


Prepare to Push Modernizing 


Maptson, Wis., Aug. 14.—Machinery has 
been set in motion in Wisconsin to aid applica- 
tion of the National Housing Act, and a meet- 
ing of the men appointed by Gov. Schmedeman 
has been held here at which nearly all of the 
36 contractors, bankers, building material deal- 
ers, engineers and labor representatives were in 
attendance. In his address to the group Gov. 
Schmedeman said that the State prides itself 
on being 30 days ahead of others in taking 
advantage of each federal program. 

If home owners and others take advantage of 
the government’s offer to insure 20 percent of 
amount of modernization loans, a large number 
of the 55,000 Wisconsin building tradesmen who 
need work will get it, was the opinion expressed 
by Robert C. Johnson, former CWA chief. In 
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addition, he estimated that another 50,000 in 
allied trades may feel the impetus of long-needed 
repairs and improvements as they are reflected 
in the purchase of building equipment, furnish- 
ings and supplies. 

Asked whether the home improvements would 
have to be assessed for taxes Frederick N. Mac- 
Millan, secretary of the League of Wisconsin 
Municipalities, said that, “With an assessor 
under bond, and with the general property tax 
income for municipalities, | don’t see what else 
could be done.” 


Appointed to Places In FHA 


Kansas City, Mo., Aug. 13.—Paul Kendall, 
advertising manager Long-Bell Lumber Co., to- 
day was notified of his appointment as federal 
housing director for Missouri. The company 
is “lending” him to the housing administra- 
tion for a few months. 

Walter Cline, Wichita Falls, Tex., was ap- 
pointed regional director for seven States, with 
headquarters in Kansas City. The States are: 
Kansas, Colorado, Missouri, New Mexico, 
Oklahoma, Texas and Wyoming. 

Homer Bastian, Atwood, Kan., was named 
assistant to Jonas Graber, federal emergency 
director for Kansas, in the modernization cam- 
paign in that State. 


Lumbermen Look for Revival 


MILWAUKEE, Wis., Aug. 14.—Don S. Mont- 
gomery, secretary Wisconsin Retail Lumber- 
men’s Association, attended a meeting at Wash- 
ington of secretaries of retail lumber associa- 
tions to discuss the probable effect of the Fed- 
eral Housing Act on the lumber industry. 

Lumbermen are inclined to agree with other 
members of the general building industry and 
affiliated trades that the new housing legislation 
will prove the most effective step of the admin- 


istration in its attempt to revive building and 
business generally, according to Hawley W. 


Wilbur of West Allis, chairman of the code 
committee of the Wisconsin organization. 

Though there has been no marked jump in 
activity since the passage of the Act, there has 
been an appreciable advance, particularly in 
inquiries and plans for new building and re- 
modeling, Mr. Wilbur said. 





New Company Not Made 
Party to Old Suit 


Kansas City, Mo., Aug. 13.—Judge Merrill 
FE. Otis, in Federal court last week, declined a 
request from a group of bondholders of the 
Long-Bell Lumber Co. that officers and direc- 
tors of the company under its new status be 
made parties to an appeal case now awaiting 
decision in the United States circuit court of 
appeals in St. Paul. 

A little more than a year ago, a Long-Bell 
bondholder group appealed to the Federal court 
for a receiver, and complained particularly of 
the transfer of $27,000,000 in assets from the 
Long-Bell Lumber Co. to the Long-Bell Lum- 
ber Sales Corporation. 

Judge Otis, who also heard that case, denied 
the request for a receivership, and also a mo- 
tion to transfer the shifted unpledged funds 
back to the parent company. 

After an appeal was taken to the circuit 
court, the Long-Bell Lumber Co. elected to take 
advantage of the corporate reorganization 
amendment that just had been made to the 
Federal bankruptcy act. 

The litigating bondholders desired last week 
to have the lumber company in its new status 
attached to the St. Paul litigation, on the theory 
that in the event the protestors won their point 
in the higher court, the court-controlled com- 
pany would be on hand to take over the con- 
troverted funds. Judge Otis declined to issue 
the order. 

The new move was resisted by Jesse An- 
drews, as attorney for the lumber company, 
D. M. Proctor and Phineas Rosenberg repre- 
sented the bondholders group. 
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How Farmers May Obtain Federal Loans| 


There seems to exist in the 
tailers a confusion of thought, which is largely shared by 
their farmer customers, with regard to the various channels 
through which farmers may obtain Federal loans, and the 
purposes for which such loans may be granted. With the 
thought of helping to clarify this complicated subject, or 
group of subjects, the AMERICAN LUMBERMAN has compiled 
from various official Government publications the informa- 
tion herewith presented, which it is hoped may be not only 


minds of many lumber re- 
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The excerpts printed are necessarily much abridged and 
condensed, the idea being only to cover some of the more 
essential points, and to give the sources from which those 
who are interested may obtain copies of the official publica. 
tions referred to herein. The national farm credit program 
is so far-reaching, and so important to every farmer and 
every lumber merchant or other business man dealing with 
farmers, that careful study should be given to all the Ways 
and means by which the Federal Government is helping to 


helpful to dealers in their relations with the farmers 


their communities 


, but may be passed along to the farmers 
themselves who may be in need of just this information. 


of ease the financial 


well as to carry 


possible for him to clear up or readjust his obligations, 
on efficiently 


burdens of the farmer and to make it 
as 


in his vocation. 
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All of the Federal agencies and functions dealing with agricultural credit were consolidated into one organization, known as the 
Farm Credit Administration, by executive order of the President, effective May 27, 1933. 


NATIONAL FARM LOAN 
ASSOCIATIONS 


A farmer may borrow through a National 
Farm Loan Association, but he must purchase 
stock in the association equal to 5 per cent of 
his loan. The amount necessary to pay for 
such stock may be included in the amount of 
the loan obtained. 


The National Farm Loan Association 
endorses and becomes liable for the loan made 
to each of its members. The stock subscribed 
by each member is pledged with the Association 
as collateral security to the loans endorsed by 
the Association. The Association in turn sub- 
scribes to an equal amount of stock in the Fed- 
eral Land Bank, which stock is held by the 
bank as collateral. : 


When the borrower pavs his loan in full, 
the bank retires its stock which was subscribed 
for by the Association at the time the loan was 
made. If the Association is not in debt to the 
bank, the bank remits the proceeds of this stock 
to the association in cash. In such case, the bor- 
rower’s stock in the Association also is retired 
and the proceeds paid to him or credited on 
his indebtedness, if any, to the Association. 


A National Farm Loan Association is 
formed by a number of farmers who want to 
form such an association and they may do so 
whenever there are ten or more farmers who 
have obtained direct loans from the hank ag- 
gregating not less than $20,000 and who reside 


is indicated by above chart 


in any locality which may in the opinion of the 
Land Bank Commissioner be conveniently cov- 
ered by the charter of and served by a Na- 
tional Farm Loan Association. 


The basis of appraisals for loans is the 
normal value of the land for agricultural pur- 
poses and its earning power for agricultural 
purposes is a principal factor. 


The rate of interest js 414 per cent on all 
those falling due prior to July 11, 1938. 


The cost of obtaining the loan is not in 
excess of 1 per cent of the amount of the loan. 
The initial deposit now required in connection 
with loans of $5,000 or less is $11, which cov- 
ers a joint application for a loan from the bank 
and a loan from the Land Bank Commissioner. 
If no appraisal is made, $10 of the $11 is re- 
turned to the applicant. If an appraisal is made 
but a loan is not granted, the deposit is not 
returned. 


Condensed from Circular No. 1 (March, 
Farm Credit Administration, Washington, 


PRODUCTION CREDIT 
CORPORATIONS 


The Farm Credit Administration js au- 
thorized to loan money for periods of one 
year or less and for no longer than three years. 
These loans are based on first mortgage liens 
on growing crops and other personal property. 
The purpose of these loans is for production 


1934) 
DBL. 


The setup of the national organization 


and harvesting of crops, the breeding, 
and fattening of live stock and poultry. 


The farmer's personal character, as well as 
his ability to repay the loan from the proceeds 
of the salable crops and live stock products of 
the farm have a bearing on the making of 
the loan. 

No loans are made for less than $50.00. 


Condensed from Circular No. 
Farm Credit Adminstration, 


raising 


5 (March, 1934 
Washington, D.C. 


FEDERAL LAND BANKS 


Federal Land Bank Loans may be secured 
through Federal Land Banks or through 4 
local National Farm Loan Association. The 
security must be a first mortgage on the farm. 


Most loans run for 20 to 30-odd years. Interest 
is from 4% to 5 per cent. No principal pay- 
ments are required until July 11, 1938, if inter- 


est and taxes are paid when due and if other 
terms of the mortgage are fulfilled. Loans gen- 
erally are repayable in semi-annual installments, 
although sometimes they are repayable in an- 
nual installments. Loans are made for follow- 
ing purposes : 
1. To provide for the purchase of land 
for agricultural uses. 


2. To provide for the purchase of equip- 
ment, fertilizers, and livestock necessary 


for the proper and reasonable operation of 
the mortgaged farm; 

3. To provide buildings 
provement of farm land; 


and for the im- 
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4. To liquidate the indebtedness of the 
owner of the land mortgaged incurred for 
agricultural purposes, or incurred prior to 
Jan. 1, 1933; and 
"5. To provide the owner of the land 
mortgaged with funds for general agricul- 
tural purposes. 


Condensed from Circular No. 4 (March, 1934) 
Farm Credit Administration, Washington, D.C. 


CENTRAL BANK FOR 
COOPERATIVES 


The Central Bank for Cooperatives 
is located in the District of Columbia, with 
twelve regional banks. These banks loan money 
to co-operative associations for the construction 
or acquisition by purchase or lease or refinanc- 
ing the cost of such purchase or acquisition, of 
physical marketing facilities for preparing, han- 
dling, storing, processing, or merchandising 
agricultural commodities or their food products. 


No loan will be made in excess of 60 per- 
cent of the value of the facilities and no loan 
for the purchase or lease of such facilities may 
be made unless the Governor of the Farm Credit 
Administration finds that the purchase price or 
rent to be paid is reasonable. 


These loans carry over a period up to 
twenty years and the rate of interest is from 
3 to 6 percent. 

This will be of assistance to a group of 
farmers who have organized a_ co-operative 
association. 


Condensed from Circular No. 5 (March, 1934) 
Farm Credit Administration, Washington, D.C. 
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LAND BANK COMMIS- 
SIONER'S LOANS 


Any individual who is engaged in farming 
operations, either personally or through an 
agent or tenant, or the principal part of whose 
income is derived from farming operations, is 
eligible for loans. 


A land bank loan can be made only on the 
security of a first mortgage, but a Commis- 
sioner’s loan may be made on the security of 
either a first or second mortgage, and in cer- 
tain instances the security may be supplemented 
by a mortgage on farm chattels, such as live- 
stock, equipment, and crops. However, loans 
are not ordinarily made upon chattels only. 


The purpose of loans to farmers by the 
Land Bank Commissioner is to refinance any 
indebtedness, secured or unsecured; to provide 
working capital for farming operations; and to 
enable the farmer to reacquire farm property 
before foreclosure proceedings are begun. 


Loans may not exceed the sum of $7,500 
to one farmer and a loan will not be made 
for more than 75 per cent of the appraised value 
of the security offered. 


If a farmer should apply for a loan and it 
is not enough to take care of all his indebted- 
ness, it will be necessary for the farmer to get 
his creditors to agree to a scaling down of the 
debts to a point where he will have 25 per cent 
clear equity in. his property. 

The rate of interest is 5 per cent. 


During the first 3 years after a loan is made 


the borrower will not be required to make 
payments or the principal if he is not in default 
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with respect to any other provision of his 
mortgage. At the expiration of this 3-year pe- 
riod, equal payments on the principal sufficiently 
large to extinguish the debt within an agreed 
period must be made with each annual or semi- 
annual interest payment. It must all be paid 
within a period of from ten to forty years. 


Condensed from Circular No. 1 (March, 1934) 
Farm Credit Administration, Washington, D.C. 


FEDERAL INTERMEDIATE 
CREDIT BANKS 


The farmer may secure loans from the Fed- 
eral Intermediate Credit Bank through his local 
bank or financing institutions. Such local insti- 
tutions eligible to obtain credit from a Federal 
Intermediate may do so either by borrowing 
upon their direct obligations, secured by agri- 
cultural and livestock paper, or may rediscount 
such paper with the intermediate credit banks. 
The Federal Intermediate Credit Banks may 
also make direct loans to farmers’ co-operative 
marketing and purchasing associations. The 
rate of interest shall not exceed the bank’s dis- 
count rate by more than 3 percent per year, 
and the total charge shall not be more than 
6 percent. 


The Federal Intermediate Credit Banks 
may also loan money to farmers’ co-operative 
marketing associations, the amount and charac- 
ter of them depending on the reputation of the 
local associations, but in no case shall the loan 
exceed more than 75 percent of the market 
value of the products pledged as collateral. 


Condensed from Circular No. 5 (March, 1934) 
Farm Credit Administration, Washington, D.C. 
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This chart shows the regional and local organization of the Farm Credit Administration 





Consolidate Timber Holdings 
in Tillamook "Burn" 


Porttann, Ore., Aug. 11.—Announcement 
of the organization of the Consolidated Timber 
Co., incorporated in Michigan, has been made 
here, the purpose being to merge the timber 
holdings in the Gales Creek and Wilson river 
watersheds of the Blodgett Co. (Ltd.); the 
Crossett Western Co. and Henry F. Chaney. 
Officers of the company are J. W. Blodgett, jr., 
president; E. B. Tanner, vice president; A. R. 
Watzek, secretary-treasurer and Henry F. 
Chaney and Charles E. McCulloch, directors. 
L. B. Crosby has been appointed manager, with 
headquarters at Glenwood, terminus of the 
Spokane, Portland & Seattle railroad, about 
ten miles from Forest Grove, on Gales Creek. 
The holdings merged were swept by the dis- 
astrous Tillamook timber belt fire of about a 


year ago, the burn covering approximately 45,- 
000 acres of timber owned by the three inter- 
ests. Merging of interests was done for the 
purpose of joining forces in more expeditiously 
salvaging this valuable timber. Roughly esti- 
mated, the merged timber forms about a fifth 
of the total area swept by the fire. 

Construction of a main line railroad from 
Glenwood into the timber holdings of the con- 
solidated group has already started under Man- 
ager Crosby’s direction. It is expected to have 
logging operations under way before winter. 

Mr. Watzek, in making the announcement, 
stated that the Lumber Code Authority has 
assured the Consolidated Timber Co. officials 
that a special production allocation will be pro- 
vided for cutting of the Tillamook “burn” logs, 
in addition to the regional allocation given op- 
erators in the district. 

The logs will be marketed in the Columbia 
River district. 


New Owners to Continue 
Stained Shingle Business 


Burrato, N. Y., Aug. 13.—An auction sale 
of the assets of the Creo-Dipt Co., manufac- 
turer of stained shingles, North Tonawanda, 
N. Y., was held at the company’s plant on 
Aug. 1, in charge of Ralph J. Rosen, of Buffalo, 
as auctioneer. The company went into bank- 
ruptcy some months ago. Much interest was 
manifested in the sale, about three hundred per- 
sons being present. The assets, consisting of 
land, buildings, machinery and equipment, office 
furniture and equipment, goodwill, trade name, 
patent and patents pending, were bid in by a 
group headed by C. L. Strang for $40,000. Mr. 
Strang is connected with the Marine Trust Co., 
Buffalo. The intention is to continue the busi- 
ness. 





\s a farmer I reached the 
conclusion some time ago that 
good fence, located in the right 
place, has much to do with mak- 


ing a farm fully profitable. In 
this respect it stands even with 
adequate farm buildings. Fence 


has directly to do with produc- 
tion: production depends largely 
upon maintained soil fertility; 


and fertility depends in its turn 
upon careful rotation. A poorly 
fenced farm involves over-crop- 
ping part of the fields because 
they are not hog- or sheep-tight. 
It means also that fields with 
woven fences stay too constantly 
in pasture 
This year 
attention to 


1 
much 
tence. 


we've given 
temporary 
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The writer of this article is a mid-westerner who 

is engaged in the lumber business, banking and 

farming. He has drawn upon his own and his 

neighbors’ experiences in commenting upon prac- 
tical fence problems. 


him to get good webbing and 
posts that later could be used 
elsewhere, And as a bank direc- 
tor I helped authorize the neces- 
sary loan. On present indica- 
tions he will realize a good profit 
from the investment; for the re- 
mainder of this pasture which 
he did not plow simply burned 


A type of fence that will turn all classes of live stock 


\s a matter of fact we've al- 
ways used it rather extensively, 
fencing off stubble land to get 
the fall pasture, running lines 
through corn fields to hog down 
the corn efficiently and so on. 
But this year a new factor has 
been introduced. The crop-limi- 


tation program operates on per- 
centages: and I doubt if one 
farm in fifty received an allow- 


ance that exactly fitted its per- 
manent fields. In many 
the farmer has planted less corn 
than his allowance rather than 
move a fence. This has been 
serious from his point of view, 
however much it may _ have 
pleased the officials whose chief 
preoccupation has been _ the 
greatest possible acreage reduc- 
tion In my State, because of 
dry weather early in the season 
and because of acreage reduc- 
tion, | am guessing that the corn 
crop will be about two-thirds of 
normal, 


cases 


One of my neighbors found 
that to get his full acreage of 
corn under his limitation con- 


tract he would have to plow six 
acres in some one of his 20-acre 
fields. He almost decided to let 
that amount of his allowance go. 
As a farmer, I advised him to 
plow his full allotment and to 
fence it off with a temporary 
web. As a lumberman, I[ advised 


up with drouth and is yielding 
him practically nothing. The six 
acres would have gone the same 
way, had he not put them in 
corn. The accident of the dry 
season was an unexpected fac- 
tor; but in any event it was 
sound policy. 

Carefully worked-out rota- 
tions, represented by tields per- 
manently fenced, have been 
thrown out of balance. Whether 
this policy will be continued by 


the Government, and, if it is, 
whether it will follow this vear’s 
percentages, can not now be 
known. 3ut it is a fact that 


present fields don’t fit current 
Washington policies. What we 
are doing in the main is to re- 
arrange our fields by building 
temporary fence. 

Sut it is necessary to 
stand what is meant by tempo- 
rary fence. The posts are not 
deeply and permanently set. But 
the materials used are first-class 
stuff; something we can move 
without waste or breakage, for 
the purpose either of replacing 
old strings or of building new 
permanent fences when policies 
are well enough determined so 
that we can know how many 
fields and of what sizes the 
farms will need. 

I think if you 
lowed carefully 


under- 


have not fol- 
the results of 


the crop-restriction policy you 
can’t realize to what an extent 
it has demoralized the old pat- 
tern of farm fields or what a 
market for temporary fence it 
has created. The dry season has 
increased this market. At the 
present time, in my own county, 
we are getting rains; and burned 
pastures are beginning to show 
some green. But these pastures 
have been so badly hurt that fall 
feed is sure to be scarce. I’m 
told that not far from here cattle 
have been fed on maple leaves. 
Quantities of livestock have been 
sent to market for lack of feed; 
and, other things being equal, 
the stock still remaining on 
farms should have a scarcity 
value. To carry it through to 
this better market, every avail- 
able bit of feed must be utilized. 
Careful farmers are using tem- 
porary fence for this purpose. 

Some of my neighbors are 
making mistakes, in my opinion, 
in building this temporary fence. 
Of course they are hard up, as 
all of us are; and equally of 
course they are trying to get 
this job done for as little cost 
as possible. But light web and 
poor posts are in the end expen- 
sive. It's somewhat hard on 
fence to be moved, and sooner 
or later this temporary material 
lands in a permanent fence 
where the value of good quality 
is apparent. 

Some of my lumbermen ac- 
quaintances are saying that 
farmers are so hard hit that it is 
impossible to sell them fencing 
or anything else. There is a 
measure of truth in this state- 
ment, but it is too inclusive. 
Many farmers in this county 


Good buildings 
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Good Fences More Needed Than Ever 


have been getting money from 
the Government on their corp. 
hog contracts. Of course there | 
are twenty demands for 
dollar. Taxes, grocery bills, in. 
terest and other pressing objli- 
gations must be met. But, be. 
lieve it or not, there are many 
farms that carry no mortgages 
either on land or on chattels. 
These owners know the value of 
fences pretty well, and it is my 
experience that a _ reasonable 
amount of discrimination in sales 
effort will induce quite a nunm- 
ber of these men to put 
fences into good condition. 
I happen 
bankers are 


their 


to know also that 
not so hard-boiled 
as to be completely © short- 
sighted. There is a reluctance at 
present about makinz what may 
be called capital loans. But | 
could name instances in which 
banks have made loans for self 
protection. They may not like 
to do it, but in certain cases they 
do. The bank with which I am 
connected has advanced money 
to feed stock upon which it has 
chattel claims. It has also 
loaned money to keep up taxes 
and to repair or replace line 
fences on land upon which it 
has mortgages. 

An incident happened to me 
that is something of a case in 
point; proving that a neglected 
fence may be a costly economy. 
The tenant on one of the farms 
knew a line fence was going 
bad; and I must admit to care- 


lessness that I didn’t know it, 
myself. He failed to mention 
the fact, probably because the 


drouth was making profits prob- 
lematical and because he did not 
want to suggest expense. His 
stock got into the crops of a 
neighbor who had a _ personal 
quarrel with the tenant. I think 
the cattle got through the neigh- 
bor’s share of the fence; but we 
narrowly escaped a lawsuit. I 
think we could have won, but 
that would have increased ill feel- 
ing and would not have repaired 
the fence. That line is being put 
into first-class condition. 





and well fenced fields bespeak good farming 


each § 
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AMERICAN LUMBERMAN 


Why Lumber Dealers 


Shou SELL SILOS NOW ana 


Help Farmers Save Crops 


Unfavorable crop conditions over vast areas 
of the country, due to drouth and insect pests, 
are causing farmers to give serious thought to 
the problem of providing winter feed for their 
live stock. The silo, of course, is the answer, 
and the average farmer realizes the need for in- 
creasing his ensilage capacity. That should 
mean the erection of many additional silos, both 
permanent and temporary, the materials for 
which are available at the local lumber yard. 
About the best brief treatise on why farmers 
should build silos that has come to the attention 
of the AMERICAN LUMBERMAN recently is a lit- 
tle tract entitled “Why the Stock Farmer Needs 
a Silo,’ compiled by A. L. Haecker,. Lincoln, 
Neb. Mr. Haecker is secretary of the National 
Silo Research Council and was formerly head 
of the dairy department of the University of 
Nebraska—so there is no question as to his 
thorough knowledge of the subject of which he 
speaks. Mr. Haecker very courteously grants 
the AMERICAN LUMBERMAN permission to print 
this copyrighted pamphlet, and adds: “I cer- 
tainly believe that by publishing such material 
you will be doing the building material men, as 
well as the stock farmers, a good service.” It 
is hope of the editors that dealers will find these 
concise, authentic reasons why farmers should 
provide ample silage equipment helpful in sell- 
ing materials for that purpose. At least, any 
dealer who studies and absorbs the information 
here presented will be able to discuss the silo 
proposition intelligently with his farmer cus- 
tomers.— EDITOR, 


Over a half-million progressive stock farm- 
ers in the United States are now using silos: 


The only way to save and harvest all the 
corn crop is with the silo. Corn damaged by 
drouth, hail or frost can be ensiled and made 
into excellent feed. 


Every silo user, every Agricultural. College. 
and every Experiment Station advise the use of 
the silo. 


_ The silo is needed more today than at any 
time in the past. Due to lower prices for stock 
and stock products it is necessary to produce 
with the greatest economy. The silo will help 
the stock farmer to make a profit even with 
present conditions. 

The value of the silo is not determined 
geographically. It is used in all the States and 
most of the counties; it is found in Mexico and 
Canada. Ensiling is a process of preserving 
10TACE. 

Corn and sorghum silage is the cheapest 
source of carbohydrates, which is the largest 
and most important part of stock rations. 


Silage is the cheapest known substitute for 
both pasture and hay, and is the cheapest stock 
ood that can be produced on the farm. 


_ The Ohio Experiment Station in a beef 
feeding test (Bulletin No. 139), found that en- 
siling the corn increased its value 41 percent. 


_The Indiana Experiment Station in a series 
of tests over a period of several years found 
that it required from 20 to 40 percent iewer 
acres when the silo was used, with a correspond- 
Ing saving in the cost of the feed. 


At the Kansas Station Professor McCamp- 
bell compared kafir fodder with kafir silage 
and found that ensiled kafir earned 92 percent 


rary per acre in producing beef than kafir 
todder. 


Silage made from corn or cane forms a 
balance in food nutriments with alfalfa or clo- 
ver hay, and a liberal supply should be produced 
on every stock farm. 


The silo saves storage space; eight times 
more feed can be stored in a silo than in a 
mow. The silo save labor; cattle can be fed 
quickly and easily from the silo. The silo saves 
all the fertility produced from forage. 


Authorities have recommended the use of 
the silo to combat the spread of the European 
corn borer. No stalks should be left in the 
field in States where the corn borer is operat- 
ing. 

A proper use of the silo will prevent an 
over-production of corn. It will prevent ‘a 
great waste in corn fodder. Forty percent of 
the nutritive value of the corn plant is found 
in the stalk and leaves. 


A million more silos are needed on Ameri- 
can farms, based on the way some of the States 
are now using them. With a proper use of the 
silo, millions of dollars could be saved. 


Silage is a succulent, grass-like feed rel- 
ished by all live stock. Most of the leading 
dairy records have been made by silage-fed 





HE SILO is not an experiment. 

Long years ago it was proven of 
great value on the stock farm. No 
stock keeper need have any concern 
that he is investing in something new 
and untried. A majority of our best 
stock farmers find the 
pensable. 


silo indis- 





cows. The majority of prize-winning beef cat- 
tle also had silage in their ration. 


The land owner would do well to equip his 
farm with a silo. In this way he would make 
it more attractive for a good tenant. He would 
be enriching his farm, for then live stock could 
be kept with a profit. 


A Jand renter should select a farm equipped 
with a silo, because on such a farm he will 
make more money both for himself and his 
landlord. 


Where it is difficult to produce good pas- 
ture, corn silage can be fed throughout the 
year. Land planted to corn or cane and made 
into silage will produce from five to eight times 
more feed than the same land in blue grass pas- 
ture. 


Corn silage contains valuable vitamins, es- 
pecially silage made from yellow corn. These 
elements are of great importance to the animal 
for growth and production. This is one of the 
secrets of the success resulting from feeding 
silage. 

Farm Demonstration studies have shown 
that silo owners obtain more profit from their 
cows, and also a larger production. In Kan- 
sas 571 farms were studied, and it was found 
the silo users made 20 percent more profit per 
cow per year. 


Cow Testing Associations in several of our 
States have called attention to the fact that 
where their patrons kept silos they produced 
with greater economy and also secured a larger 
amount of milk and butter fat from their cows. 


In Pennsylvania, where a number of herds 
were studied, it was found that the cows receiv- 
ing silage produced 150 gallons more milk per 
year than those not receiving silage. 


Silage has proven a good feed for lambs. 
ewes and fattening sheep. An average of sev- 
eral tests indicates that the silage will save $1 
on the cost of producing 100 pounds of mutton. 


The Illinois Experiment Station found by 
comparing corn fodder with corn silage, that 
silage was worth 30 percent more. 


When the silo is used little trouble is ex- 
perienced from cattle getting off feed. Silage 
is a cooling, stabilizing ration, and excellent for 
keeping the animal in a thrifty, healthy condi- 
tion. 


As a ration for horses, mules, and colts, 
silage has proven of much value and will make 
a saving of 20 to 30 percent in the cost of the 
ration. Special care should be taken to give 
horses silage which is free from mould. 


Nearly all kinds of forage and hay crops 
can be ensiled. In districts where corn will not 
do well, sunflowers can be substituted; oats, 
peas, beet tops, beet pulp, canning refuse, 
bagasse, and other by-products can be ensiled 
and turned into excellent feed. 


The largest expense connected with the 
keeping of live stock is the cost of the feed. The 
silo will materially lower this; therefore it 
should certainly be the first consideration when 
economy of production is necessary. 


Silage for beef production has been tested 
by a large number of our States. Averaging 
these tests, we can safely say that the use of 
silage will save 30 percent on the cost of pro- 
ducing beef. 


The silo is considered indispensable for the 
economic production of milk and butter fat. It 
is estimated that the use of silage on the dairy 
farm will save about 35 percent on the cost of 
producing milk and butter fat. 


The use of the silo will prevent the an- 
noyance of cornstalks mixing in the barnyard 
manure, which causes great trouble by clogging 
the spreader. 


Corn silage, like canned fruit, can be kept 
from season to season and from year to year. 
There are records of keeping silage in excellent 
condition for seven years. The silo is the stor- 
age bank for forage. 


The silo fits in with good farm manage- 
ment. It permits of crop rotation: makes it 
possible to clear corn ground and plant wheat 
or rye in the fall; it utilizes all forage crops, 
putting them in the best possible condition for 
feeding. A 


“< — 





MAny svuGcEsTIONS for stopping the drought 
have been made, including the use of electrical 
devices, sprinkling the clouds with dry ice, 
starting a big fire, or causing a great explosion, 
but Dr. W. J. Humphreys of the U. S. Weather 
Bureau says that these either won’t work or 
would cost even more than the drought. Radio 
and other man-made devices have no effect on 
rainfall, he says. 
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The J. F. Johnson Lumber Co. 
has a big plant on the waterfront 


of Annapolis, Md. Chesapeake 
Bay is not its only noted neigh- 


bor; for just across the street 
is Uncle Sam’s Naval Academy, 
where the casual visitor can 
catch glimpses of admirals in the 
making. After taking the pic- 
tures of the Johnson plant, which 
accompany this instalment, the 
department drove into the 


academy grounds and watched 
guard mount. Or maybe they 
don’t call it that in the Navy. 
Anyway that’s what we called it, 
among other things, when the 
inkslinger of the Realm fought 
the World War in the artillery 
on the Louisville front. Natu- 
rally the midshipmen did a beau- 
tiful job of the old formality. An 
impressive place, this school 
where Naval officers are trained. 


A FINE RETAILING PLANT 


The Johnson company has 
been doing business here for a 
long time, and it has a big and 
splendidly organized plant. Not 
so long ago, these people decided 
they needed more and better 
office space, so while they were 
at it they included a retail store 
and a series of display rooms. 
This store is a handsome and 
carefully designed place; and it 
carries paints as well as hard- 
ware. Something of a specialty 





This is one of the loading docks of 
the Meredith Supply Co., of An- 
napolis, Md.—a large and unusual 


concern 


AMERICAN LUMBERMAN 


. Offices, store and main 
warehouse of the Mere- 
dith Supply Co., on the 


outskirts of Annapolis, Md. 





is made of built-in furniture and 
kitchens. Where the sign is 
right, this matter of new 
kitchens in old houses is a good 
line. A considerable amount of 
applied science has been worked 
out for the food factory of the 
home. For a long time there has 
been a well developed kitchen 
engineering for hotels, clubs and 
churches; and at least part of its 
findings may be applied with 
suitable changes to the home 
plant. Modern _ decoration, 
which includes the design of ap- 
pliances, made a stout attack 
upon kitchens, and part of it 
proved of lasting value. This de- 
partment has a private opinion 
that the early manifestations of 
this modernism, especially the 
use of color in habit-forming 
quantities and the covering of 
everything with bright metal, 


were not so good. We look to 
see more hardwood used in 
decoration. But be that as it 


may, the kitchen was long over- 
due for conveniences and better 
appearance; and it offers one of 
the really good points for mod- 
ernization in houses that other- 
wise are quite okeh. 


DIVERSIFIED MERCHANDISE 


One of the display rooms is 
finished in knotty pine; a kind 
of finish that has been popular 
in seaside cottages. The An- 
napolis dealers have had a rather 
important trade in the building 
of these little houses along the 
plentiful shore line of the Bay. 
Washington, D. C., isn’t far 
away, and the Washington people 





have been good customers in the 
summer-home field. 

In the big sash room we noted 
a little device that is worth re- 
membering. This warehouse is 
floored with wide boards. The 
board just in front of the piles 
has been painted, and on this 
painted surface the sizes and 
other information have _ been 
stenciled. Sizes are arranged in 
order, of course, and a glance 
at the floor is enough to locate 
the kind and size sought. 

While this company carries a 
tremendous stock of lumber, it 
also handles quite a good many 
collateral lines. One is feed. At 
the time of our call the company 
was conducting an interesting 
little advertising experiment — 
feeding a number of chickens. 
These day-old chicks were put 





into a patent brooder and fed 
according to formula; and an 
exact record was kept of the 
number of days and the increase 
of weight. The results were 
astonishing and did a good job 
selling the Purina line. 

The Johnson company has its 
own docks, and the water is deep 
enough to unload ocean-going 
boats. In fact the company 
brings lumber around from the 
Columbia River by way of 
Panama and unloads the stock 
right on its own doorstep. C. C. 
Lee, who showed us about the 
plant, stated that at the time the 
company had a million feet or 
more of dimension from the 
West Coast. This is unloaded 
on the big docks and is trans- 
ported to the bins by hand 
trucks; a combination method of 
handling that keeps both freight 
and yard costs low. 

Mr. Lee tells us that, with the 
Academy personnel and many 
other Government employees in 
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REALM OF 
THE RETAILER) ~ 


Annapolis, the public payrolls 
are important to the economic 
set-up of the city. Percentage 
cuts in public pay put a rather 
serious crimp in repair business, 
and the gradual restoration of 
this compensation had a quite 
noticeable effect in restoring this 
trade. As we have heard in 
other places where public off- 
cials are numerous, these reduc- 
tions amounted roughly to the 
annual expenditure upon keep- 
ing the houses in _ condition. 
These people noticed that fact, 
and effected an undue amount of 
their retrenchments in _ that 





An exterior view of the office and 

display rooms of the J. F. Johnson 

Lumber Co., of Annapolis—two in- 

terior views are to be found on the 
next page 


field; letting paint and repair 
go. They are now catching up, 
in part at least, with this neces- 
sary work. We noticed a large 
stock of screens, fitted with cop- 
per wire; these are bought from 
stock mills, for the Johnson mill 
does only special work. The 
stock mills can manufacture 
them at less cost, because of run- 
ning thousands of items in the 
standard sizes. All the lumber 
in this big plant of the Johnson 
Company is kept under cover. 

Lack of loan money delayed 
new domestic construction in the 
spring. Mr. Lee added that the 
releasing of bank deposits. so 
that the public could have the 
use of its own money, was the 
natural and most direct way of 
stimulating both new building 
and repair. Many a family that 
hesitates to borrow, even when 
its credit is good and money is 
available, will do what is neces 
sary if its own money can bé 
gotten from the banks. 
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This company has a branch 
plant located on the main high- 
way to Washington. 

The Mededith Supply Co., also 
located in the outskirts of An- 
napolis on the road to Washing- 
ton, is a large and rather un- 
usual concern. The Realm was 
interested in the project for sev- 
eral reasons, one being the fact 
that W. G. Meredith, head of this 
concern and a merchant of ex- 
perience, is following basic poli- 
cies about which there is a wide 
difference of opinion among lum- 
bermen. We report Mr. Mere- 
dith’s statements, subject to cor- 
rection by him; for it is easy to 
get details wrong and to create 
incorrect impressions. 


A DEALER ANALYZES 
MERCHANDISING 


In general, as we understand 
him, Mr. Meredith believes that 
in these modern days it is diffi- 
cult to stick exclusively to tradi- 
tional lines of lumber and a few 
collateral building materials, 
without thereby running over- 
head costs too high. Building is 
a warm-weather job; and it is 
pretty hard to make a mercan- 
tile establishment pay its way if 
it is running at full capacity 
only about half of the year. So 
his big concern, while it centers 
about building materials, handles 
a wide assortment of goods; 
some of which by no stretching 
of terms could be called build- 





Unloading docks and hand trucks of 

the J. F. Johnson Lumber Co., An- 

napolis, Md. It brings West Coast 
cargoes right to its dock 


AMERICAN LUMBERMAN 


Merchandising in a Sailors’ Town 


A GREAT. RETAILING PLANT WITH ITS OWN DOCKS 
— MODERN OFFICE AND DISPLAYS —A LUMBER 
MERCHANT WHO DEFENDS DIVERSIFIED LINES 


ing materials. We can’t hope 
to do more than to indicate the 
wide diversity of goods carried: 
Lumber, millwork, hardware, 
tools—both mechanics’ tools and 
gardening, soap, canned soup, 
dog biscuit, cigarettes, coal, fuel 
oil, and so on; practically a 
country store in diversity, but 
many times multiplied in 
quentity of its stock. 

“While I think the Code idea 
may be valuable in certain de- 
tails,” Mr. Meredith said, “I 
think that in general I’ll have to 
say I don’t like it. Codes for 
manufacturers are workable, or 
at least more so than in our field, 
because a manufacturer follows 
about the same methods his com- 
peting manufacturers follow. His 
costs in producing a given article 
are practically the same as those 


in any other factory. I can’t 
imagine, for instance, that it 
costs one manufacturer much 


more or less to make a given 
grade of cedar shingles than it 
costs another. Naturally when 
I buy shingles I want to be sure 
I'm getting a standard article at 
a standard price. 

“But when you go into the re- 
tailing field, costs are going to 
vary. I know about the figures 
gathered by various agencies, 
supposed to show that overhead 
percentages in lumber yards are 
about the same in big towns and 
little. I suspect this is true only 
of dealers who handle the same 
lines of goods, offer the same 
services and work in the same 
ways. If I am to judge by my 
own experience, however, these 
collected figures are too high. I 
believe the average is supposed 


Here are seen the docks of 

the J. F. Johnson Lumber 

Co., of Annapolis, Md., on 
Chesapeake Bay 





For 


to be about 33 percent. 
many years, during good times 
and bad, my overhead has aver- 
aged 15 percent. Under the new 
regulations they'll run _ higher, 
say 20 percent. 


UNIFORM MARGINS, 
VARYING COSTS 


“It’s easy to see what will hap- 
pen under the new regulations. 
It can be stated this way: The 
Code plan will benefit the man 
whose business is smaller than 
his natural geographical trade 
area, and will hurt the man 
whose business is bigger than 
his natural geographical area. 
This is the reason. Under these 
regulations, the trade areas are 
set largely by the accidents of 
geography. Each man files. his 
prices. In his own geographi- 
cal division he may charge those 
prices, but if he crosses the line 
he must respect the prices that 
have been filed there. The small 
dealer, meaning by that the man 
who normally does not sell be- 
yond the line of division be- 
tween towns, has to charge rela- 
tively high prices. He has not 
built his trade up beyond this 
natural division, and so he does 
not have the volume to keep his 
overhead low. He is quite con- 
tent with that situation. If he 
is to go into a low-price area, he 
must meet those filed prices; but 
he doesn’t want to go there. He 
didn’t do it when the market was 
wide open. But if the low-price 


27 





dealer goes into high-priced ter- 
ritory, he in turn must respect 
those high prices. In general, it 
looks to me like a device to pro- 
tect inefficient merchandising, 
with the public paying the bill. 

“I could name a dealer in an- 
other city who claims it costs 
him 50 percent to do business; 
and he wants to add a profit on 
top of that. If he can make 
those prices stick, what is his 
trade to do? No matter where 
those local customers go, no mat- 
ter how widely they shop around, 
his prices will prevail. They 
must pay those figures or go 
without. Naturally many will 
go without. Last year, in its 
desire to make goods move, busi- 
ness cut prices too low, and lost 
money on the volume that came 
in. This year the thing has been 
swinging the other way, or so it 
seems to me, and the regulations 
have tended to put prices so 
high the public is discouraged 
and refuses to buy. 


VOLUME AND PRICES 


“With part of the public out 
of the market, because many 
people can’t pay current prices 
or are unwilling to do so, the 
cost margin will stay high, and 
a reasonable percentage of net 
profit, figured on a normal vol- 





Part of the million feet of dimension 
under cover at the plant of the 
J. F. Johnson company—Efficient 


handling keeps its costs low 
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ume, of yard turnover, will not yield a dealer 
a reasonable income. 

“The next step is to raise prices still 
further, to bring in enough dollar profits 
for the dealer to live on, and this will be an 
additional discouragement to the building 
public. I've been willing, with my compara- 
tively large volume and my diversified trade 
that keeps sales going the year around, to 
accept a 5 percent net on sales. I think 
that’s enough. But if I’m kept from getting 
the advantage of management, by artificial 
limitation of sales territory, that’s some- 


in the sales rooms of the J. F. 


Johnson Lumber Co. of Annapolis, Md. 


alcove 


Dining 
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thing I can’t control; and my management 
doesn’t bring the benefit it should, either to 
me or to the public. 

“Last year I bought a large amount of 
stock. I knew that at the wholesale prices 
then offered, it was priced too low. But 
prices are put to so high a figure this year 
that people will not buy. I’ve got a paper 
profit that I can’t collect, because fixed prices 
are keeping my customers out of the market. 
This of course is a general statement about 
the situation, and some details could be 
questioned. But we’re talking in general 
terms about policies of control. I can’t see 
that it’s fair to allow the dealer who de- 
liberately limits his sales to a few lines of 
goods, to set the standards for the dealer 
with the energy and initiative to diversify 
his offerings so that his business is earning 
profits the year around. The latter naturally 
has a lower overhead, and he can operate 
on a narrower net. I feel pretty sure that 
the time is past when a six-months-out-of-the- 
year business will be considered efficient. I 
like to handle building materials. But I 
want to supplement them with lines that will 
keep the plant and the force profitably em- 
ployed the year around. I don’t think any 
other plan is fair to the dealer, his employees 
or the public.” 


WHAT DO YOU THINK? 


The department leaves the matter right 
there, without much comment. We know 
and could name nationally known dealers 
who hold exactly opposite views; who be- 
lieve that the selling of building materials 
is as big a job as one can can handle. Some 
would limit it further to lumber alone. They 
say that expansion into other fields lays a 
dealer open to the losses that accumulate 
from too widely scattered attention. We 
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mention this fact merely to indicate thy} 
the Realm is 
the argument. 

The matter of public control of policjg 
has brought this general matter of merchap, 
dising into sharp focus. 
of the difficulties Mr. Meredith mentiony! 


well aware of both sides y 


Doubtless pay & 


can be corrected by administrative adjyy.7 


ment; but a sharp difference in basic poli 
remains. If the country is to have planny 


business, meaning by that planning from th 
Whar 


top, it will have to be worked out. 
do you think? 






Furniture and cabinet display of the J. F. Johnson 


Lumber Co. in its modernized sales rooms 


Retail Business Operated Seventy Years by Same Family 


OsKALoosa, lowa, Aug. 13.—“I have been as- 
sociated with the Kalbach Lumber Co. for 
seventy years,” states George Kalbach, present 
owner of the concern—though his appearance 
does not place him in the age class indicated by 
the remark. 

“I was hired by my older brother at that 
time to pick up sticks, for the sum of five 
cents a week,” he enlightens the reporter. 

Mr. Kalbach recalls that during those seventy 
years there have been many changes in the 
conducting of the lumber business. For in- 
stance, when his father, Isaac Kalbach, founder 
of the business, received his first shipment of 
lumber (white pine, then little known in the 
Vicinity), it was “rafted down the Mississippi 
river to’ Keokuk, from whence it was shipped 
to Eddyville—then the terminus of the old Des 
Moines. Valley railroad—and brought overland 
with mule teams to Oskaloosa, where it was 
stored in the old stage barn. From that humble 
beginning the business has expanded until now 
the offices and yards cover almost a city block 
in the’ business district. 

The white pine first brought to Oskaloosa 
was rough dimension and boards. Planing mills 
at the points where logs were sawed into boards 
were not plentiful, so the carpenters would 
order the required number of feet of the wide 
finishing lumber and work it into moldings, 
brackets, doors, windows, frames and other 
trimmings. All well-equipped carpenters had 
their own tools for these purposes. 

Before the use of white pine in Oskaloosa 
the flooring for a complete building was often 
worked out by hand—a tremendous job. 

And before wire came into use for farm 
fences, six-inch boards were bought for that 
purpose. This kind of fencing followed the 
now obsolete “stake and rider” rail fence. 


Windows were bought “open,” and glazing 
them was the job of the painter and the glass 
dealer. 

For several years after the Civil war interior 

Iowa towns depended almost entirely upon 
Mississippi river points for their lumber sup- 
plies. 
Then Wisconsin began to make rail shipments 
into Iowa. Next Chicago and Minneapolis 
came into the picture as the great centers of the 
lumber industry—still depending for their sup- 
plies, however, on the forests of Michigan, Min- 
nesota and Wisconsin. 

At the present time fir, pine, and many other 
species of lumber are shipped in from the Pa- 
cific Coast and Gulf States, as well as many 
other producing areas. 


Many interior towns, Oskaloosa included, 
formerly had planing mills in which were made 
the sash, doors and other mill work used lo- 
cally. But because of the more adequate facili- 
ties enjoyed by the river towns the smaller 
mills were abandoned, or converted to other 
uses. The Kalbach company was at one time 
interested, together with other yards, in oper- 
ating a large planing mill, which eventually 
proved unprofitable and was discontinued. 

In the early days teams of mules and horses 
were used in hauling lumber overland, and with 
the advent of the railroad were retained for 
delivery uses in the town. Now, a fleet of de- 
livery trucks has replaced the horses and mules 
of other days. 

The Kalbach Lumber Co., founded in the 
early sixties by Isaac Kalbach, was later in- 
corporated as I. Kalbach & Son. When the 
first sale of lumber was made and recorded 
to Amos Kemble on June 13. 1864, it was de- 
cided to use that date as officially establishing 
the business. 


Therefore the Kalbach company has roundel 
out seventy years in business in Oskaloosa, 
where it has been operated continuously under 
the management of the Kalbach family. In 
1880, Isaac Kalbach, the founder, retired, and 
his son, George, purchased his interest. In 
1906, the Kalbach Lumber Co. was formed, and 
Warren Kalbach, son of John and grandson of 
the founder, was taken into the firm. Isaac 
Kalbach died in 1910, and his son and first 
partner, John, died in 1911. 

The Kalbach Lumber Co. is one of the oldest 
business concerns of Oskaloosa, and possibly 1s 
the only firm in that city, that has been con 
ducted under the same ownership and manage 
ment for so many years. 


Bids Asked.for Homestead 
Project , 


Youncstown, Onto, Aug. 13.—Bids are to 
be opened publicly in the office of Philip Schaff, 
manager of the Federal Mahoning Garden 
Homesteads project, at 10 a. m., Aug. 21, 0 
$100,000 worth of building materials for 13 
houses. Invitations for bids were mailed 4 
week ago from offices of W. H. Cook, project 
architect, to all building material dealers in the 
city and several dozen out-of-town concerns, 





who had asked for permission to bid. Comr 
menting on this, Mr. Cook said: 
As a Federal. project it must be carried 


out at the least possible cost. Local retailers 
feel that they are being discriminated against 
when we buy large quantities out of tow? 
We are forced to buy where we can get the 
best prices, and local dealers are given every 
chance. 
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Prepares to Bury a 
Public Enemy’ 


It used to be said some of 
the desperate characters of the 
Old West who took their cue 
from Deadwood Dick and his 
compeers, that they maintained 
their own private grave-yards, 
reserved strictly for privileged 
examples of their marksmanship, 
duly recorded by the frontier 
system of book- keeping—a notch 
on the pistol butt for each new 


tenant entered, or rather, in- 
terred, therein. 
That of course is a legend 


that has passed away, along with 
the Indian and the buffalo—but 
a “private cemetery” of a dif- 
ferent and less gruesome type 
has lately been established—if 
that is the proper word to use 
—at the lumber yard of the 
Cunningham Lumber Co., To- 
ledo, Ohio—which to those who 
know him means J. W. Cun- 
ningham, or vice versa. 

Mr. Cunningham, unlike 
bold, bad men referred to, needs 
no private burying ground for 
the disposal of his enemies, for 
he hasn't any, so he generously 
has donated a monument and 
space for the interment (in due 
course) of Public Enemy No. 1 
—the same of course being none 
other than Old Man Depression, 
the offspring of D. Ferd. and 
c. oe i A respectable 
enough couple until they got to 


the 


“stepping out” high, wide and 
handsome in the whoopee era 
that ended quite abruptly in 
19229. The youngster was born 


under bad influences and turned 
out to be quite a mess, so no one 
will shed any tears when he is 
finally placed under the monu- 
ment which Mr. Cunningham 
has so thoughtfully provided for 
him. It will be noted from the 
photograph that not even the 
genially optimistic “Cunny” has 
cared to set the exact date of 
Depression’s prospective demise, 
although he has placed on the 





ER 
Bes the 
mber. whe 


Rene we Jish} ive es 
Therda Trifles wi 


And this epitaph appears on the other 


monument the following fitting 

epitaph: 

When you are taken from _ us, 
And here no longer dwell, 


This sentiment we promise— 

We hope you roast in hell! 

To that pious _ sentiment, 
Amen! The top of the monu- 
ment shows a pair of cubes such 
as are sometimes used, we be- 
lieve, for playing African golf, 
and underneath is the inscription 
“These bones shall rise again.” 
Probably they will—at least they 
always have—but why mar a 
cheerful occasion by such 
gloomy prophecies? 

The obverse of 
ment bears at the top the his- 
toric pawnbroker’s symbol and 
the legend “In Hock Signo,” fol- 
lowed by the name of the party 


the monu- 





Showing situation of the monument, in front of the office 


Pidity. This dame was (or is) 
a decidedly bad actor. If you 
doubt it, just read the epitaph: 
She’s red-hot—hits the spot; 


Takes the last dime you've got. 





This inscription adorns one side of the monument— 


for whom space beneath is re- 
served—the same _ being 
other than E. Z. Payments; who 
is (or was) the daughter of that 
precious pair, “Stu” and “Cu” 


F STU. AND CU. PIDITY.. 


-hits the spot- 


thin pve Yous? . 








none 


Remember, when you're tempted 

To give high life a whirl, 
There’s no one is exempted 

Who trifles with this girl! 

All which things are an al- 
legory, intended by Mr. Cun- 
ningham to express his convic- 
tion that the depression is (or 
dare we say was?) in large 
measure the result of misuse and 
misapplication of individual 
credit, particularly in the famil- 
iar forms of “deferred” or “easy” 
payments. 

The base of the monument is 
made of ordinary 1-inch yellow 
pine boards, and the shaft of %4- 
inch 3-ply fir paneling, out of stock. 
The base is 76 inches long, 34 
inches wide, and 7 inches high. 

The upright part, or shaft, is 37 
inches high from the base to the 
start of the sloping top, the latter 
adding 3 inches to the total height. 
The, shaft is 9 inches thick. 

The entire structure is framed 
over strips inside. To get a good 
job required very careful inside 
framing, as well as some close fit- 
ting of joints on the exterior. The 
corners are mitered. The monu- 
ment was built by the company’s 
own shop man, and the art work 


and lettering was done by a locai 
sign shop according to Mr. Cun- 
ningham’s specifications. 

The whole affair weighs about 
100 pounds. It is set out on the 
lawn in the day time and taken 
in nights, two men handling it 
easily. 

In case it should be wanted for 
a parade display, a very striking 
float can be fixed up by taking the 
stakes off a flat bottom truck 
trailer and placing the monument 
thereon, together with suitable 
embellishments to simulate grass, 
shrubbery etc. 


The monument stands in a 
nicely landscaped space imme- 
diately in front of the entrance 


to the company’s office. All visi- 
tors or passers-by see not only 
the monument and its inscrip- 
tions but also the legends let- 
tered upon the outer wall of the 
office to the effect that the Cun- 
ningham business is conducted 
on the cash-and-carry basis, and 
that “You save because we 
save; cash buying plus cash sell- 
ing, minus delivery costs, equals 
cash saving.” 

Thus Mr. Cunningham prac- 
tices behind the counter what he 
preaches in his slightly macabre 
iront-yard display. 





Moving "Show Boat" In 
and Out of Shed 


Many lumber dealers have boats 
to sell, that they either buy ready- 
made or make in their own sheds, 
and quite often it is the practice 
to have one of the boats out in 
front of the office, on display. 
Usually when this is done the boat 
is carried in each night, just so it 
won't disappear without the for- 
mality of* paying for it, and the 
most popular method of carrying 
it in seems to be for two yardmen 
to do the job. But the Schoen- 
wetter Lumber Co., of Milwaukee, 
Wis., reserves ‘one of its ware- 
house trucks for this purpose, and 
one man can easily miove the craft. 
Traffic is heavy past .the Schoen- 
wetter yard, for it fronts on Capi- 
tol Drive, an important east-west 
thoroughfare, and thousands of 
people see this boat on display ; with 
the result that Louis F. Schoen- 
wetter, president of the company, 
reports a good demand, 
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Subsistence Project, for 48 
Houses, Takes Form 


J. L. Kocher, of the Kocher Lumber & Coal 
Co., Decatur, Ind., tells this journal that the 
Decatur Homesteads (Inc.) project is nearing 
the point of beginning to build houses. This is 
one of the so-called subsistence undertakings. 
A farm near the city has been purchased, and 
48 houses will be built. Each house will have 
an acre or two of ground. Plans have been 
made and remade; but apparently they have 
reached the point of final form. According to 
the plan there will be some eight different types 
of houses. All will face inward upon a park 
or common, and the tillable land or acreage of 
each house will be in its rear, toward the out- 
side of the tract. The ground has been laid 
out, sewers, water and gas mains and electric 
lines have been built and all the tracts have 
been sold. 

As readers no doubt know, these experimental 
projects are done with federal money; but the 
Government does not do the actual building, 
make the sale of acreage or guarantee the bills 
of contractors or material men. Under the law. 
a local corporation has been formed to do all 
this. Contracts for building the houses will 
be let in blocks of six or multiples of six; and 
presumably, since this building is not an actual 
governmental undertaking, code prices for lum- 
ber and other materials will apply. 

“The idea.” Mr. Kocher said, “is that the 
owners of these houses will be employed in 
Decatur industries and will use their spare time, 
under the limited-hours program, to work their 
gardens. | suppose Decatur was chosen be- 
cause of its good industrial record. The city 
has a number of plants that have kept going 
in pretty good shane through the depression. 
It’s necessary, of course, that the owners of 
such houses have employment if they are to 
meet the interest and amortization charges on 
their homes. They may ease the cost of liv- 
ing out of their gardens, but they can’t pay 
for houses in this way. 

“Of course we're all interested in the project. 
Maybe it’s the new way of doing, and we'll 
watch it with a good deal of care. My imme- 
diate interest is in seeing who gets the con- 
tracts. A number of local men plan to bid on 
tocks of houses; but there is a local feeling 
that contracts may go in large blocks to out- 
siders, perhaps all 48 houses to one builder. 
| am even more interested, of course, in seeing 
what success local material men have in selling 
to the contractors. It’s a big project for a 


city of this size, especially in view of the fact 





that we hadn't been aware of any pressing need 
for wew houses. Naturally if the depression 
were to lift there would be a considerable hous- 
ing need; but compressing probable needs of 
five or ten years into one big season of building 
makes us wonder about future sales. In any 
event Decatur has been chosen as one of the 
experimental points, and we'll have a good 
chance to see what the new housing idea will 


do in action.” 
—_——_. 


Handles Line of Machines 


Small woodworking machines and power tools 
of various sorts for equipping home workshops 
for amateur woodworkers and followers of home 
hobbies, as well as for 


practical use on _ real 
jobs, are handled by 
the C. J. Harris Lum- 
ber Co., at Moberly, 


Mo., as a part of its 





The C. J. Harris Lum- 
ber Co., Moberly, Mo., 
has made itself head- 
quarters for profes- 
sional and amateur 
woodworkers by stock- 
ing a well known line 
of small power-driven 
machines, which are at- 
tractively displayed in 
the store 





regular stock. The ac- 
companying photograph 
snapped by an AMERI- 
CAN LUMBERMAN repre- 
sentative recently, shows 
the complete line of 
machines of this class—products of an eastern 
manufacturer whose name is on file in case any 
reader desires to know more about them. The 
manager of this yard told the American LuM- 
BERMAN representative that in his opinion the 
local lumber yard was the logical place for such 
equipment to be sold. 


Sells Red Cedar Trellises 


When the AMericAN LuMBERMAN represen- 
tative recently drove up to the yard of the 
Farmers’ Lumber Co., Springfield, Mo., he 
noted a very attractive outside display of trel- 
lises and other garden furniture, which upon in- 
vestigation were found to be made of red cedar. 
They were supplied by a local wholesaler—the 
product of a Pacific Coast 
manufacturer. The photo- 
graph shows part of the 
display, in front of the 
office and storeroom. It al- 
so shows how the canopy 
of the entrance is used to 
display various types of 
asphalt shingles. 








Under the big sign of 


the Farmers’ Lumber 
Co., Springfield, Mo.., 
this attractive display 


of “summer goods” in- 
vites passers-by to stop 
and supply their wants 
for these and other 
items carried in a well- 
stocked lumber store 


et AE On 








Protest Retail Sales Tax on 


Purchases for Construction 


Cuartotte, N. C., Aug. 13.—A_ committe 
from the Carolina Retail Lumber & Building 
Material Dealers Association has launched ap 
open fight against the new sales tax set-up of 
North Carolina. Joining with this organiz 
tion are several other trade associations, jp. 
cluding those of hardware dealers and general 
contractors. The groups are fighting the ruling 
that classifies all sales as retail sales, unless 
the purchases are made for the purpose of 
re-sale. Regardless of the volume purchased, 
materials such as those going into construction, 


rer 


ss 





a 





and the like, are subject to the retail sales tax, ; 


under a recent ruling. 
—_—_—_—_—_—— 


Putting T. N. T. Into the N. H.A. 


A well arranged plan for local organization 





and activity, to take advantage of the financial 
facilities offered by the National Housing Act 
and of the widespread national publicity which 
is being prepared by the Federal Housing Ad¢- 
ministration, is described in the booklet “How 
to Make the Most Out of the N.H.A.,” which 
has been issued by the Certain-teed Products 
Corporation, New York City. 

Three definite plans for conducting the neces- 
sary survey are described—selection of the plan 
depending upon whether the dealer wants to 


work alone or combine with other dealers—and | 


the manufacturer will bear practically all the 
expense except the postage if the dealer will 
agree to see to it that each prospect thus dis 
covered is followed up with at least one pet- 
sonal call, either by the dealer himself or by @ 
reliable contractor. In addition Certain-teed 
will send to each prospect information on how 
the Act operates and what the customer should 
do if he (a) wants to remodel, (b) wants to 
build a house and has a building lot, or (¢) 
wants to build a house and has no building lot 

As might be expected of this enterprising 
manufacturer the campaign is carefully planned 
for results, and in fact the letter and question 
naires used have already proved their power— 
in one representative community 4,000 of these 
letters were sent out, 461 replies were received, 
and nearly a million dollars’ worth of contem- 
plated building was indicated. Certain-teed 
anxious to have live dealers take advantage © 
this offer and call for the corporation to spend 
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plenty of money for printing, for this organiza- 
tion believes that merchandising effort and dol- 
lars spent now will bring in handsome returns 
in sales volume. The first paragraph of the 
hooklet says in part: 

When President Roosevelt signed the Na- 
tional Housing Act, be created a plan worth 
pillions of dollars to the building industry. 
But the Act in itself is a mere mechanism. 
It is a dynamo ready for somebody to supply 
the electrical energy. It is a high-powered 
gasoline motor waiting for somebody to turn 
on the ignition and “give it the gas.” The 
Act in itself will not get action—that’s up to 
the building industry. 

Dealers who are willing to supply their share 
of this power—personal follow-up of prospects 
_are invited to ask Certain-teed for further 
details of the plan. 

—_—_—_—_—_—_ 


rT " 
Takes Over "Thermopane 

The Libbey-Owens-Ford Glass Co., Toledo, 
Ohio, having acquired the concern manufactur- 
ing Thermopane, will hereafter supply the trade 
with that product. Thermopane is described as 
a modern window glass, consisting of two lay- 
ers of glass with a sealed air space between, 
providing exceptional window insulation. It is 
used in window and door openings, in place of 
a single sheet of glass, to provide heat insula- 
tion and reduce or prevent moisture or frost 
formation. When installed it looks like a single 
sheet of clear, clean glass. It is claimed that 
its use will save 45 to 60 percent of the heat 
lost through single glass. Thermopane can not 
be cut on the job, and is not carried in stock, 
hut is built to dimensions as required. 








Parade Floats Show Progress 
in Home Building 


Ocpen, Utan, Aug. 13.—The Wheelwright 
Lumber Co., this city, won considerable com- 
mendation and much good will by featuring in 
the recent Pioneer Day parade (July 24), a 
“Century of Progress” all its own. Its two 
floats, one showing a home built by old-time 
methods and the other showing result of mod- 
ern construction, were prize winners in the 
Pioneer Day parade and pageant. The Pioneer 
Day celebration is held in memory of Brigham 
Young’s leading the band of Mormon pioneers 
across the plains from Illinois to Utah in 1847. 

Solomon Wheelwright, vice president of the 
lumber company, is shown beside the pioneer 
home of M. B. Wheelwright, his father, 1854. 
Mr. Wheelwright made this home himself for 
the Pioneer Day parade of 1934. It is an 
exact duplicate of his old-time home. 

The modern home was modeled by Wilford 
Wheelwright, of the lumber company, of in- 
sulating board. It shows 80 years’ progress in 
lumber construction. The homes are each 6x8 
leet, one made of logs and the other with 4-inch 
redwood siding. 

The homes are now on display at the Wheel- 
wright Lumber Co.’s yard, and are attracting 
considerable attention. 





Two floats of Wheelwright Lumber Co., Ogden, Utah, which won 
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Lumbermen "Do Their Part" by 
Growing Beards 


IeUGENE, Ore., Aug. 13.—No, this is not a 
Mexican bandit lined up against a garage wall. 


Some of his many friends who scrutinize this 
picture doubtless will re 
physical characteristics of a popular wholesale 


recognize some of the 





SF. 


Jacobsen, Eugene (Ore.) wholesaler, 
grows beard as civic duty 


lumberman of this city, J. F. Jacobsen by 
name. “Jake” is not wearing this disguise in 
the hope of capturing a “chiseler” in the lumber 
business. Neither is this “an old Spanish cus- 
tom.” It is a modern Eugene custom, and Jake 
as a good citizen is complying with the code 
and along with other patriotic citizens of 





Amos J. Maycock, Ogden, Utah, bearded booster 
for pioneer celebration 


Eugene has grown a beard in order to play his 
part in the annual celebration known as the 
“Oregon Trail” held here July 26-28. Every- 
oue admires the spirit of patriotism among the 
Eugene citizens who valiantly strive to look 
like hardy pioneers and go through weeks of 
torture growing a beard. However there are 
ways and means of stimulating this patriotism 
among any who might he laggards. Some men 
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have paid a pretty heavy price for the priv- 
ilege of a clean shave. “Jake” has bought, 
sold and manufactured lumber and shingles in 
the Pacific Coast area for years at Seattle 
and Stanwood, Wash., Vancouver, B. C., and 
of late years, here in Eugene. 


OcpEN, UTau, Aug. 
cf the Burton-Walker 


13.—Amos J. Maycock, 
Lumber Co., this city, is 
shown here with his Mormon pioneer beard, 
growing for the big Wild West celebration. 
Pageants, parades and “covered wagon” days 
have come to life in Ogden this summer, in 
memory of the founding of Salt Lake Valley 
by Brigham Young, famous Mormon leader, 
in 1847. Tourists and travelers are attracted 
to Ogden by the celebration, which the beards 
advertise—and lumbermen are doing their part 
in the program as the beard which adorns Mr. 
Maycock’s face proves. 


Retail Yard Is Renovized 


Paris, Itt., Aug. 13.—The Propst Lumber 
Co., here, has recently renovized its yard. Its 
big shed, 150x150 feet, when built in 1903 was 
considered one of the most uptodate structures 
of its kind in the State, and was “written up” 
as such in the AMERICAN LUMBERMAN at that 
time. 

To bring it up to date, and in line with the 
growing movement among lumber dealers to 
fix up and modernize their yards the building, 
still sturdy and serviceable, has been repainted 
and redecorated along modernistic lines, the 
shed being painted orange, with black pedestals 
every 20 feet. The office has been painted green 
inside, the exterior embellished with new awn- 
ings and wide cement walks. 

Charles F. Propst and Ed Propst are back at 
the yard. Charles F. Propst is president, while 
Ed Propst, who was for many years salesman 
for Gauger & Co., is vice president and general 
manager. 








Boosts Use of Wolmanized 
Lumber 


Houston, Tex., Aug. 13.—A unique advertis- 
ing plan being used by the National Lumber & 
Creosoting Co. here, calling attention to the 
advantages of Wolmanized pressure treated 
lumbér as “full protection against decay and 
termite attack” is attracting considerable at- 
tention. This company is sending out small 
pieces of Wolmanized lumber with this inscrip- 
tion shown on both sides: ‘Wolmanized pres- 
sure treated lumber by National Lumber & 
Creosoting Co., Houston, Tex. Full protec- 
tion against decay and termite attack.” The 
National Lumber & Creosoting Co. is one of 
the old established wood preserving concerns, 
operating plants in several States. Wolman- 
ized lumber is coming more and more into use, 
as a protection against termite and decay, and 
its popularity no doubt will be greatly in- 
creased as a result of this unique promotion. 





in recent Pioneer Day parade 
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From Warehouse Space to 


Profitable Transition Produced by 
Dealer's Home-Made Equipment 


An excellent demonstration of how effectively a portion of a lumber 
dealer's warehouse can be converted into a sales and display room is pre- 
sented by the sales equipment of the Pantzer Lumber Co., Sheboygan, 
\s the pictures on this page will show, the method of utilizing an 
other retail lumber plants, for 
the lumberman and his employees can make the display equipment out 


Wis. 


existing building is adaptable to many 


of what is standard stock in a great number of lumber yards. 


This company had some display space in its office building, but any 
attempt at adequate display would crowd the accounting and estimating 
On the opposite side of the driveway was a 
tight warehouse which the company officials decided was not absolutely 
necessary as a warehouse, with the present-day trend toward smaller 
So they converted this space into a display and sales room. 


and other similar work. 


STOCKS 












































Home-made display equipment such as most 
lumber dealers can build for themselves from 
their stock on hand.-The picture above is a 
close-up view of the door display rack which 
the Pantzer Lumber Co. made for itself; the 
doors slide out edsily, one at time, on the barn- 
door hangets; the salesman simply grasps the 
handle fastened to the door he wants to show. 
At the right of the larger picture is a cabinet 
containing thirty-six display panels; one, a dis- 
play of knotty pine, is shown partly pulled out 
and the others operate in the same manner. In 
use, the panel is lifted out of the cabinet and 
placed on the easel (center of picture), where 
it has the center of attention and therefore the 
best chance of being sold. The steel pins on 


i's 
She 
— 


which the panels are mounted are removable, 

and may be placed in higher or lower holes in 

the easel legs, so as to properly display panels 
either vertically or horizontally 


er 
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This building formerly was just a warehouse across the alley from the 
Pantzer Lumber Co.'s office, but installation of a large display window 
and of other equipment converted it into an effective sales room 


\ large plate glass window was put in front and overhead floodlights were in- 
stalled to give brilliant illumination to the space immediately back of this windoyw. 
There is no partition between this display space and the remainder of the room. 
and the salesman may easily take customers into the front display to show them 
some item located there, at close range. This arrangement also permits using the 
entire room as a display window, by giving it the necessary illumination. 

To prepare the former warehouse room for “receiving visitors” it was necessary 
to dress it up a bit, and this was done quickly and inexpensively by wallboard 
panels and insulation-board ceiling. The only important structural change was 
the tearing out of a partition and the use of a boxed beam for support in its stead 
Attractive light fixtures were installed, and the room’s doors and windows are 
modern in design and clean in appearance. 

But this company has a large and varied stock, and to give it all selling-power 
display in one room would be impossible without some special equipment. This 
special equipment consists essentially of three units—three, that is, in addition to 
the usual paint display racks, nail counter, etc. 

One unit is the door display, an unusually convenient method of really display- 
ing different types of doors. The doors are in a sort of closet, and when the 
closet doors are opened the salesman can pull out any display door he wishes, with 
aimost no effort, just by grasping the handle. Each display door is hung on a 
ordinary barn door hanger; the beam supporting the front ends of these hangers 
is suspended from the ceiling on two steel rods and is solidly placed so there is no 
sway. By this method it is possible to show one door at a time, if so desired, and 
thus eliminate the confusion and loss of time which so often results from having too 
many patterns in view at once. There are not so many types of doors that will 
architecturally “fit” any one house, and this system of single display makes it 
easier to select the one best door. Observe tnat a larger number of doors could be 
be accommodated simply by making the closet larger and adding more hangers, 
and a few could be added without enlarging the closet. 


On the right wall (large illustration) is the second unit, a cabinet containing 


August 18, 193 


isplay Room) 





| 
| 


' 
- 








August 18 


36 display 
except whe 
the serial n 
Each panel 
ing in fram 
a key to tl 
find panels 
or roofing, 
the other | 
panel of th 
will depen 
Observe th 
tive display 
The thir 
ant factor 
tall easel | 
time the 
panel cont 
on this ea 
to hold tl 
rests on t' 
front legs 
holes in t 
different | 
play eithe 
Here as 
emphasis 
at a time 
method t! 
given an 
salesman’: 
and to fi 
tomer wa 
tion down 
the confu 
terns: the 
pattern h 
then by s 
natterns, 
ticular on 
ing the ¢ 
mpany 


To Le 
| 


KANSA 
business 
Southwes 
of the le 
dollars v 
work bet 
United $ 
here said 

\mong 
ing and 
son Mill 
sas City 
coln, Ne 

The # 
lack of 
Missouri 
have to 
banks. 


Arra 


NEw 
of the 
for han 
Lake Cl 
Steamsh 
ing fror 
with 70 
to be r 
addition 
Pacific 
the St: 
ship ou 
Line at 
of 1,50 
Septem! 
and ste: 
quet gi 
of the 
Is man; 
compan 
Hansor 
agents 


























n the 
ndow 
om 


€ in- 
\dow. 
‘00m, 
them 
x the 


sSary 
it vard 

Was 
tead. 
} are 


Ower 
This 


yn to 


play- 
1 the 
with 
man 
igers 
is no 
, and 
x too 
will 
es it 
Id be 
gers, 


ining 














ee 











August 18, 1934 


46 display panels. The cabinet is kept closed 
except when in use, but on each of the doors 
the serial numbers ot panels inside are indicated. 
Each panel is numbered, and on the wall (hang- 
ing in frame at the right of the door closet) is 
a key to these numbers, listing where one may 
fnd panels of knotty pine or asphalt shingles 
or roofing, in the various finishes and colors, or 
the other products that can be displayed on a 
panel of this type. What these products will be 
will depend on the dealer’s stock and trade. 
Observe that the top of the cabinet is an effec- 
tive display counter in itself. ; 

The third unit, though simple, is an import- 
ant factor in this firm’s sales plan. It is the 
tall easel in the center of the picture. At the 
time the photograph was taken there was a 
panel containing paint sample colors on display 
on this easel, but it was especially constructed 
to hold the panels in the cabinet. The panel 
rests on two steel rods, one in each of the two 
front legs of the easel, and there are several 
holes in these legs so the rods can be put at 
different heights, to give the panel proper dis- 
play either horizontal or vertical. 

Here again, as in the case of the doors, the 
emphasis is placed upon one pattern or product 
at a time being shown to the customer. By this 
method the roofing pattern, for example, is 
siven an advantageous showing. It is the 
salesman’s business to know his stock on hand, 
and to find out approximately what the cus- 
tomer wants. This quickly narrows the selec- 
tion down without forcing the customer through 
the confusing whirl of looking over all the pat- 
terns: the salesman can display on the easel a 
pattern he thinks the customer will want, and 
then by skillful questioning and display of other 
natterns, one at a time, can arrive at the par- 
ticular one which is best. This finding and fill- 
ing the customer's needs is what the Pantzer 
company considers real salesmanship. 





To Let Contracts for Missouri 
River Improvements 


Kansas City, Mo., Aug. 13.—Considerable 
husiness appears in the offing this week for 
Southwestern mills and wholesalers, as a result 
of the letting of contracts for several million 
dollars worth of Missouri River improvement 
work between St. Joseph and Omaha, Neb. The 
United States Army district engineer's office 
here said work would begin immediately. 

Among the successful bidders on piling, dik- 
ing and general revetment work were the Addi- 
son Miller Co., St. Paul; M. A. Wogan, Kan- 
sas City, Mo., and Woods Bros. (Inc.), Lin- 
coln, Neb. 

The Army engineers said that, due to the 
lack of willow growth along the banks of the 
Missouri, most of the mattress materials would 
have to be purchased, instead of cut from the 
hanks. 





Arranges for Pitchpine Export 
Shipments 


New Orteans, La., Aug. 13.—Arrangements 
ot the Standard Export Lumber Co. (Inc.), 
lor handling its South African exports out of 
Lake Charles, La., via the Silver Pacific Java 
Steamship Line, became effective with the sail- 
ing trom that port last week of the Silver Bay 
with 700 tons of pitchpine. The sailings are 
to be maintained on a monthly schedule. In 
addition to the arrangements with the Silver 
Pacific Java line for the South African trade, 
the Standard Export Lumber Co. also will 
ship out of Lake Charles via the Dederland 
-ne and the Rotterdam Lloyd Line. A total 
of 1,500 tons of pitchpine has been booked for 
September sailings. Officials of the company 
and Steamship executives were guests at a ban- 
quet given in Lake Charles under the auspices 
ot the Chamber of Commerce. Harold Swan 


‘Ss Manager at Lake Charles for the Standard 
Wilkens & Biehl, of which T. J. 


local 


company. 
fanson is Lake Charles manager, 


agents for the steamship line. 


are 
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Promotion Should Be Resumed 


~ 


Says Survey Committee 


Wasuincton, D. C., Aug. 13.—The report 
of the Lumber Survey Committee of the U. S. 
Timber Conservation Board has just been pre- 
sented to the Secretary of Commerce. It sum- 
marizes its researches into probable consump- 
tion, effects of prices on consumption, and of 
stocks on prices—and repeats its former recom- 
mendation that stocks be adjusted to demand, 
and promotion efforts be resumed in order to 
increase the industry’s sales. Excerpts from 
the report follow: 

Due to strikes, particularly on the Pacific 
Coast, and to retail and consumer hesitancy 
in buying because of price uncertainties, the 
lumber industry had a less favorable quarter 
year in the three months ended June 30, 1934, 
than is usual for this normally active quar- 


ter. Shipments and new business were 10 
and 9 percent respectively below production. 
Orders scarcely exceeded those of the first 


quarter of the year, and were nearly 30 per- 
cent below those of the corresponding period 


of 1933. Shipments were 20 percent below 
those recorded for similar months of last 
year. The aggregate volume of stocks at 
the mills on July 1, 1934, was nearly §.5 
billion feet. The net increase since July 1, 
1933, is 832,000,000 feet; since Jan. 1, 1934, 
695,000,000 feet. 

With the strike situation clearing up in 
most quarters, increased housing demand in 
prospect, and new minimum prices for lum- 
ber items in effect (as of July 20), the in- 


dustry should be able soon to renew its effort 
to establish a balance between supply and 
demand, and to reduce its heavy stocks. 


Prices About 20 Percent Below 1926 


The lumber price index of the Bureau of 
Labor Statistics, based upon 1926 as_ 100, 
which in December at 88 reached the highest 


level since early 1930, declined to §5.9 in 
May, then rose to &6.3 in June. With the 
10 percent reduction in prices of all housing 
items which went into effect July 20, a drop 


to about 80 at the mill is expected soon to 
be registered. The cut in lumber prices, both 
mill and retail, it is estimated, will mean 
a saving of 14 to 15 percent to home build- 
Numerous authorities are now calling 
attention to the desirability of wage con- 
cessions in the building industries to assist 
in encouraging the Federal housing program. 


ers, 


The total national lumber stocks continue 
in aggregate surplus by nearly four blllion 
feet. Increased lumber buying may be con- 


fidently expected during the rest of the year, 
but effort is urged to fill orders from lumber 
stocks where possible, rather than from in- 
creased production. The lumber quotas have 
been allotted this year in anticipation of-a 
heavier building demand than has material- 
ized and were, of course, determined with no 
anticipation of the long continuance of 
strikes and drouth conditions. The fact that 
quotas and allotments have not been fully 
cut, has saved the industry from a still more 
unsettled and unsatisfactory situation. 
Organized and centralized trade promotion 
efforts have not been adequately advanced. 
The importance of Code organization, com- 
pliance and enforcement should not, however, 


obscure the urgency of stimulating lumber 
demand. Some price complexities and non- 
compliance cases would not have arisen, had 
the slackening of demand not forced an un- 
usually keen competition. Increased sales 
efforts should also be extended to foreign 
trade. 


Some Items in Surplus; Others Short 

Progress is being made in the compilation 
of lumber stocks data by surpluses and 
shortages, in at least the broad grade and 
other classifications familiar to the industry. 
Reports as of July 1 show continued shortage 
in tank material, in box and other low 
grade items, but appreciable surpluses gen- 
erally in upper grades, and particularly in 
regions where shipments have been retarded 


some 


by strikes. Not only should exchanges of 
stocks by manufacturers be continued in 
order to avoid unnecessary accumulations, 


but exchanges between regions have been 
advocated as desirable and perhaps inevi- 
tably necessary. 

During the period since the Code became 
effective in August, 1933, more than 5,000 


additional sawmill units have been put into 
operation. These have added to the accumu- 
lations of stocks, especially of low grade 
common building lumber. The present re- 
duced prices should tend to prevent continued 
additions to the already excessive installed 
capacity for the production of lumber and 
timber products. 


The Outlook for Consumption 

New residential construction, including re- 
corded modernizing and repair’. projects, 
measured in floor space, during the second 
quarter of 1934 was 17 percent below that of 
the second quarter of 1933. The six months’ 
total of this year was one percent below that 
of last year. Compared with the first half of 
1932, the residential contract loss this year 
is 19 percent; compared with similar period 
in 1931, the decline is 70 percent. There isa 
large amount of repair work and remodelling 
which is not recorded. The present outlook 
is that building activity in the field of private 
enterprise will show little, if any, improve- 


ment during the last half of 1934. 

During the first five months of 1934, rail- 
road net earnings (Class One Roads) were 
approximately 20 percent greater than in 


Direct 
materials 


the first six months of 1933. 
tures by these roads for 
plies during the first five months of this 
year are reported to have totalled $258,- 
000,000, an increase of 66 percent over the 
similar period of 1933, and 32 percent over 
the same months of 1932. Increase in volume 
purchases is less, due to higher prices. Much 
of the purchasing of equipment will depend 
largely upon the same source, unless car- 
loadings increase more than is now antici- 
pated. 

During the first haif of 1934, motor car 
sales totalled approximately 1,715,000 cars, 
which was only 11 percent less than the total 
for the entire year 1933, and 9 percent above 
the first half of 1931. Sharp curtailment of 
production is, however, predicted for the last 
half of 1924. It is usual for output to decline 


expendi- 
and sup- 


appreciably in the last six months, as com- 
pared with the first half of the year. 
A substantial drop is recorded in the vol- 


ume of furniture business during the second 


quarter of 1934, as compared with the first 
three months. A part of the decline is 
seasonal. The third quarter of 1934 will be 
appreciably lower than the similar period 
of 1933. ‘Then business was above normal, 
due to speculative buying. There are no in- 
dications of speculative buying during the 


remainder of this year. Furniture prices are 
reported to be low, and out of proportion to 
increased costs of production. 

Exports of softwood lumber and sawn 
timber decreased 10 percent in volume dur- 
ing the first half of 1934, compared with the 
first six months of 1933, and were 7 percent 
below those of the second half of last year. 

Lumber imports during the first half of 
1934 were nearly 24 percent above those of 
the first half of 1933, but 45 percent below 
the volume of the second half of the year. 


Trade Promotion Should Be Resumed 


We again repeat the recommendation of 
previous reports, that the lumber industry, 
if it hopes to secure reasonable stabilization, 
needs immediately and in every division: 1— 
To adjust its production and its stocks to 
current consumption and to the expectation 
of a gradual recovery in demand and con- 
sumption. 2—To encourage trade promotion 
efforts and research to extend the 
lumber and to improve its manufacture. 


uses of 





HARVESTED tomatoes, put out in the sun to 
ripen, develop little red pigment if the tempera- 
ture is at 86° F. or above, a scientist at Wash- 
ington University, St. Louis, discovered a gen- 
eration ago. 
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{Third and final installment of windshield 
views of parts of Wisconsin and Michigan.) 

Twelve miles south of Grayling we left the 
paved highway and turned west around beauti- 
ful Higgins Lake, at the north end of which 
is the Higgins Lake State Forest and its famed 
pine nursery. Superintendent Edward Zettle 
told us that 17 of the nursery’s 25 acres are 
in trees, the oldest of which were seedlings in 
1904. These 30-year-old trees form hedges 
now, to divide the nursery into acre tracts for 
propagation of the seedlings. In one of these 
tracts, shown in an accompanying illustration, 
the near beds had been seeded with Norway 
pines three weeks before and these were just 
coming up; the beds in the background were 
Norways a year old and looked like a lawn. 
In another tract were 2-year-old Norways, and 
these looked more than ever like a lawn. Other 
tracts had other varieties. The hedges are 
composed mainly of white spruce and white pine, 
but there was one group of Douglas fir that 
had been transplanted from hedge to center of 
tract. 

The nursery has about 20,000,000 trees, in 
addition to those newly seeded, and with these 
about 35,000,000, Mr. Zettle said. The State 
looks to them with hope, as the means to re- 
storing the natural timberlands of Michigan. 
In the meantime the State is conserving the 
trees that are left, a fact attested by the well 
placed fire towers and the frequent signs along 
the highways warning against the careless 
throwing of lighted matches and cigarettes. 


The writer climbed one fire tower, between 
Marion and Harrison, and permanently dis- 
carded the thought that Michigan can have 


forest hopes in only the upper peninsula. We 
saw smoke at various places but knew they 
were not forest fires but rather the smoke from 
numerous towns and villages, with an occa- 
sional small sawmill. 


Two excellent examples of what an old saw- 
mill town might be as its lumber glory fades 
were found in Lake City and Cadillac. Before 
we left Chicago, Martin Reeder, hardwood 
wholesaler, had spoken with pride of Lake 
City. “My father founded that town,” he said, 
“and I was the first white child born in that 
county. The town used to be named Reeder 
and the lake was Muskrat Lake, but now they’re 
Lake City and Lake Missaukee. And it’s a 
nice town.” He was right: it is. The mills 
are gone, and now it is a farming community 
that is thoroughly wise to the resort possibili- 
ties of its lake, also. One of the merchants, 
asked why it is such a lively place, replied that 
“We have a good bunch of fellows to work to- 
geether here, and we old fellows knew enough 
to let the younger men help with the job.” 
In Cadillac we had an interesting visit with 
Charles T. Mitchell, who now is head of the 
Cobbs & Mitchell affairs, and with N. M. 
Thomas, sales manager. “One reason why 
Cadillac looks good,” Mr. Mitchell said, “is that 
we have managed to keep away from water 
meters in this town, and everybody can use all 
the water he needs for his lawn, so we have 
good lawns all over Cadillac.” 

Cobbs & Mitchell closed their mill some years 
ago, when their warehouse had nine million feet 
of flooring and no room for another stick, and 
the company has no intention of starting up 
again until there is a reasonably good oppor- 
tunity to break at least a little better than 
even. With a million and a half feet left they 
still have plenty to go on, and they are not 
“out of the picture” by any means. The big 
Cummer & Diggins mill cut out in May, Mr. 
Mitchell said, and also had a nice large stock 
to keep themselves going on. “I can remember 
when there were sixteen sawmills in and be- 
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tween Cadillac and Lake City, seventeen miles 
away,’ Mr. Mitchell said, “and there will 
never be that much activity here in the lumber 
line again. But other industries,” he named 
several, “have come in and we will continue to 
go ahead. Our bank, which was closed by the 
governor in 1933, opened only last week, and 
that long time without a bank has held us back. 
But it will be better now.” 

That afternoon, heading south. we stopped at 
Shepherd for a little chat with Harry A. Brat- 
tin, president of the Michigan Retail Lumber 
Dealers’ Association. Mr. Brattin takes much 
interest in association work, and believes that 
although it takes a lot of time it also is greatly 











beneficial to a dealer both in business contacts 
and in broader outlook on life. Going into 
Shepherd we sought him first at his yard and 
then over at the barber shop, and there he was 
getting a shave, getting all “prettied up” for 
dinner guests that evening. We asked the bar- 
ber where there was a lumberman in town; we 
wanted to build fifty houses and had the cash 
to pay for them; the dealer swallowed hard at 
mention of the fifty houses but relaxed when 
he heard that about the cash—he knew it was 
too good to be true. On the way over to his 
home we learned that his expected guests were 
to be Mr. and Mrs. Roy Spears, from Grand 
Rapids; Mr. Spears, one of Michigan’s best 
known lumber merchandisers, was to be enter- 
tained in a beautiful home, for Mr. Brattin be- 
lieves that modernizing, like charity, begins at 
home. 

He and Mrs. Brattin bought a house that was 
old and out of date, but was well located and 
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Forests of the Future; OK 
Sawmill Towns With 193; 
Pep; A Lumberman’s Hom. 


well built and also had the sentimental yaly 
of family history behind it; so they spent 
little over $7,000 in remodeling and moderpi,. © 
ing it. “That was a lot of money to spend mp 
an old house,” Mr. Brattin said, “but to build, | 
new one as good would cost nearly $10,099’ 
The ponderous sliding doors between parlor ani 
back parlor were replaced with an arched ope. 
ing, and the back parlor, previously seldon |) 
used, was converted into a sun parlor with cag. 
ment windows, “and we practically live in jt’ 
Mrs. Brattin exclaimed. The beautiful old og 
stairway was retained and fits in well with th!) 
appearance of the rooms. In several room; 
windows were added to give more light, ani |) 
largely for this same purpog|) 









the porch that nearly sw.) 
rounded the house was rip 
moved. Modern equipmen} 


makes the kitchen a_pleasay 
place in which to work. Th 
bathroom was put upstairs, by 
there is a lavatory downstair: 


¥ 





Mr. and Mrs. Harry Brattir 
“practically live in it,” the sur 
parlor of their beautiful hom } 
in Shepherd, Mich. Before th 

house was remodeled this roon 

was a back parlor and was sé). | 
dom used; sliding doors sepe | 
rated it from the living room, | 
For these was substituted th 

arched opening here shown, alll 
now the wall is devoted aj 
most entirely to casement win) 
dows, making a_ wonderfull; 

comfortable and pleasant roon. 

Other parts of the house wer | 
similarly improved by modern 

ization, and besides having af 
comfortable room for himselj } 
and family, the lumber deale 
has a practical demonstration 


of the value of the materials 





and specialties he offers his 
customers 
adjoining the kitchen. The 


house and the garage are sided 
with brown stained wooden 
shingles, a shade that didnt 
sell so well as some of the oth- 
ers in Mr. Brattin’s stock but 








of lawn and shrubs and trees 

It is a beautiful home and an especially ¢- 
fective “display room,” for when a customer 
wants to know how a cabinet or a built-in iron- 
ing board or a certain kind of window or doo 
looks and works, Mr. Brattin can show him 
many of these features in his own home, where 
their usefulness is easily apparent. 

There are several things of interest in the 
3rattin shed, and one of them, especially 1 
teresting on a hot day, is a well from which Mr 
Brattin pumps cold, good-tasting water. Bet 
all his customers know about that well, t00. 
Another interesting item is his DeWalt adjust 
able saw. Mr. Brattin thinks it is just the 
thing for a small town yard that could nt 
support a planing mill but does need a powt 
saw capable of doing a variety of work. It 
saves time and money, and makes possible the 
speedy service that customers like and de- 
mand. 

In Lansing we caught the Hager & Cove 


om 


which is beautiful in its setting 9 
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Lumber Co. in the act of having its main shed 
painted aluminum on the front half of the ex- 
terior. Al Hager, after several years of 
wandering in the far country of association ac- 
tivities, has come home to give attention to his 
own business, and when we looked at the freshly 
painted shed—part of the scaffolding was still 
up—and asked “How come?” he replied, “Want 
‘em to look different. The trucks will be 
aluminum-painted, too, and they will look dif- 





At the Higgins Lake State Park pine nursery west of Roscommon, 
In the foreground are Norway seedlings just up, beyond are 
year-old Norways, and the hedge in the background is composed of 


Mich. 


30-year-old trees 


AMERICAN LUMBERMAN 


ferent from anybody else’s on the street. Peo- 
ple will know it’s a Hager & Cove truck when 
they see one, and that will mean just so much 
more advertising for us.” 

Mr. Hager is glad to be at the home stand 
again and is tackling his personal business 
problems with zest and pleasure. He reported 
that recent business had been quite good, and 
looks forward to great opportunities in the 
years to come. As we started out of Lansing 


ee 
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he drove ahead of us a few miles, to show us 
the Reo and Oldsmobile factories, and the city 
light and water plant of which he and the rest 
of Lansing are proud, and we stopped at a 
corner near the Oldsmobile plant, where we 
could just see the tops of automobiles on the 
assembly lines. “They’re turning out 600 a 
day,” Mr. Hager said, “and have plenty of or- 
ders ahead. We have reason to believe that 
the country is well on its way back.” 





From the top of a fire tower west of Harrison, Mich., may be seen this 

vista of miles of trees, and other views like it in other directions, some 

of the future forests of the lower peninsula in regions cut over a 
quarter- or half-century ago 


East Wants Lower Back-Haul Rates 


BaLtimorE, Mp., Aug. 13.—Despite the fact 
that the distance from Baltimore to points in- 
land by railroad, to which West Coast lumber 
is shipped from the Atlantic seaboard after it 
comes to the eastern ports by steamer via the 
Panama Canal, is shorter than that from Nor- 
folk, Va., the latter city enjoys a lower rail 
freight rate on this back-haul traffic. Re- 
peated representations have been made to 
Washington against this difference as discrimi- 
natory, unjust and harmful to the best interests 
of Baltimore, but always without effect. 


This discrimination was again the subject of 
representations by Baltimore interests at a re- 
cent hearing of the Interstate Commerce Com- 
mission, when shippers, railroad officials and 
port officers of Baltimore, Philadelphia and 
New York were heard. Baltimore was repre- 
sented by Charles R. Seal, director of traffic 
of the Baltimore Association of Commerce, and 
by a representative of the Weyerhaeuser Tim- 
ber Co., which maintains a large depot at Balti- 
more and which is endeavoring to secure re- 
ductions of the rates from Norfolk, as well as 
Baltimore, in order to be in a position to com- 
pete more successfully for the lumber trade of 
the Central States as far as Chicago and St. 
Louis. 

The hearing proved to be abortive, as it is 

the purpose of the railroads to file new tariffs 
with the Interstate Commerce Commission, and 
the argument, if made, will have to be based 
on the new rates which, it is expected, will be 
submitted in fifteen days or so, after which an- 
other thirty days is allowed for their promulga- 
tion, at the expiration of which time arguments 
Pro and con will be in order. 
_ The desire of Baltimore interests, of course, 
is to be placed on at least a parity with Nor- 
folk, though, as a matter of fact, if entire 
equality is to prevail, Baltimore, in the estima- 
tion of the distributors of West Coast woods, 
should enjoy a lower rate than Norfolk, be- 
cause of the shorter railroad hauls. 


At present the rate per 100 pounds on lumber 
from Baltimore to Louisville is 36 cents, against 
29 cents from Norfolk; rate from Baltimore to 
Detroit is 31 cents, against 29 cents from Nor- 
folk; Baltimore to Cincinnati, 32 cents against 


29 cents; Baltimore to Chicago 39 cents against 
34%4 cents; and Baltimore to Indianapolis, 35 
cents against 32 cents from Norfolk. Balti- 
more shippers of West Coast woods inland main- 
tain that this discrimination is wholly unfair, 
and cannot be justified on any equitable ground. 

One important point in the situation, of course, 
is that the combined water and inland rail rate 
from either Baltimore or Norfolk is still lower 
than the railroad rate across the continent, with 
the eastern ports having a distinct advantage 
over distributors who get their stocks direct 
by railroad from sawmills in the Pacific States. 
The Weyerhaeuser Timber Co. has spent a 
large sum of money establishing depots at Bal- 
timore, Newark and Newport, and naturally 
feels that it should be in a position to derive 
some positive benefit from its big investment. 
It maintains sales organizations at the three 
points named, and offers extraordinary facili- 
ties for taking care of the needs of users of 
lumber throughout the East. 


New York Would Absorb Differential 


BaLtimore, Mp., Aug. 13.—The fight by 
Baltimore trade interests, including lumber, on 
the differential enjoyed by the Hampton roads 
ports—Norfolk and Newport News, Va.—in 
the matter of railroad rates to points in the in- 
terior, appears to have been sidetracked at least 
for the time being by the larger problem of the 
move made by New York to secure abolition 
of the railroad differential in favor of Norfolk, 
Baltimore and Philadelphia and against the 
metropolis. This differential amounts to 3 cents 
per 100 pounds for Baltimore and Norfolk, and 
2 cents for Philadelphia. 


The fight was precipitated by the action of 
the Panama-Pacific and Grace steamship lines 
in proposing to absorb the rail differentials, so 
that the rate out of New York would be in 
effect the same as those out of the Southern 
Atlantic ports, so that New York would have 
a big advantage by reason of its ability to at- 
tract traffic through various means not available 
to the southern ports. The latter claim that 
they are entitled to lower rates, as the distance 


to points of destination by rail is shorter than 
that from New York. 

The agitation has led to the resumption by 
the United States Shipping Board of its in- 
quiry into the proposed tariffs filed by seven 
of the ocean carriers, which the board has 
meanwhile suspended. A hearing was held by 
M. G. De Quevedo, Shipping Board examiner, 
at the Hotel Commodore, last Friday, when 
Baltimore and the other protesting interests 
were represented. 





Southern Pine Trade Extension 
to Be Revived 


New Or.eans, La., Aug. 13.—Decision to 
give every possible co-operation and assistance 
to the Administration’s new national Housing 
Program, and to furnish the most practicable 
and useful service procurable to consumers and 
distributors of lumber through its trade pro- 
motion activities, was announced by the adver- 
tising and trade extension committee of the 
Southern Pine Association at the close of its 
meeting held in New Orleans last Friday. The 
committee session, the first since revival of this 
type of activity was authorized by the associa- 
tion’s board of directors, was presided over 
by Chairman Ernest L. Kurth, of Keltys, Tex. 

Suggestions of plans and measures, to be in- 
cluded in the program for the coming months, 
were presented by H. C. Berckes, secretary- 
manager, and by members of the committee 
present, following which there was general dis- 
cussion of various phases of activities proposed. 
Efforts to tie-in effectively with the Adminis- 
tration’s Housing Program, preparation and 
distribution of literature relating to home build- 
ing, repairs and remodeling, and promotional 
field work, it was stated, will constitute the 
major portion of the initial work to be under- 
taken. 





Hymeneal 


CHAPMAN-SPARKS—Vernon Chapman, ju- 
nior partner of the Chapman Lumber Com- 
pany, Marion, N. C., and Miss Beatrice Sparks, 
of Morganton, were married August 6 in 
Elizabethton, Tenn. 
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of Industry Are Chief Topic of This Mail Bag 


"Fair Play Means Fair Play for All 
Sides" 


Captioning his letter as above, M. G. Tru- 
man, of Marsh & Truman Lumber Co., Chicago, 
comments in an interesting way on an editorial 
in Aug. 4 issue of the AMERICAN LUMBERMAN, 
As a member of the joint committee, Mr. Tru- 
man followed closely the efforts of the industry 
over a period of years to arrive at a satisfactory 
distribution statement. .In his letter, Mr. Tru- 
man 

We 
Aug. 4, 


says: 

note first editorial in issue of 
“Voluntary Adherence’ to 
Principle of Fair Play,” and in offering a 
few suggestions on this subject, we want it 
understood at the start that this letter is no 
reflection on the action of the Weyerhaeuser 
Sales Co., which no doubt is prompted by the 
highest motives, nor of your approval of its 
action. 

More Direct Selling Brings Economies 

However, your statement omits several 
pertinent points. It disregards entirely the 
modern economic development represented by 


your 
entitled 


more direct selling. This, we believe, is do- 
ing more than you realize to keep lumber 
in the picture—we think as much as, if not 


more than, the 
promotion 
We should 
ularly, that 
struction 
lumber 
retailers 


efforts of the retailer in trade 
bear one thing in 
the wholesaler 
industry is 


mind partic- 
serving the con- 
pushing nothing but 
and forest products, whereas most 
handle a large percentage of sub- 
stitutes for lumber, in many cases we under- 
stand over 50 percent of their We 
this percentage of sub- 
recelve a proportionate 
amount of their time and effort, whereas the 
efforts of a lumber wholesaler, as far as we 
have ever seen, are devoted entirely to push- 
ing lumber. In this the specialty wholesaler 
who the wholesale consumer is a 
booster for lumber that need apologize to no 


business. 
can not imagine that 
stitutes does not 


serves 


one, 
Illogical Distribution Statements Rejected 
The writer was a member of the whole- 
salers’ joint committee during its entire 


existence, prior to 
distribution 


the promulgation of the 
statement of 1931, and chairman 
of that committee a part of the time. He 
regrets to that you are mistaken in 
your impression that the effort of these com- 
mittees was “sincerely to work out a dis- 
tribution policy that would be equitable and 
satisfactory.” Unfortunately, the effort of 
too many on the committees was to put over 
something for their own selfish interests. 


believe 


That is the reason that the distribution state- 
ment resulting was never formally accepted 
by the wholesalers, even the conventional 


wholesalers constituting the majority of the 
membership of National-American. 

For this reason and becagise that definition 
and those offered since by Lumber 
Authority were wrong, illegal and illogical 
in principle, they were successively rejected 
by NRA. You will note that the last rejec- 
tion by NRA was on the ground of discrimi- 
nation as well as illegality. This does not 
make it look as if the definition rejected 
could be properly considered a moral obliga- 
tion 


Code 


upon any member of the trade, even 
though, as you admit, it is not a legal obli- 
gation. This does not, of course, disqualify 
any of these definitions as policy of some 
individual manufacturer to whom they may 
appeal, Kach manufacturer is free to dis- 
tribute his stock on any basis that he sees 
fit. 
The reason that these definitions have not 


succeeded, in spite of the support they have 
had from organized minorities in the in- 
dustry, is that they attempt to take away 
part of the legitimate natural trade of the 
wholesaler and give no protection in return. 
Unnatural Subsidies for Outgrown Methods 
We think your statement is quite correct, 
that the entire industry has been thrown into 
confusion. Conditions are even worse than 


they were when the co-operative effort be- 
gan. This is simply “reaping the whirlwind.” 
It is result of an effort to accomplish some- 
thing in the industry which was wrong in 
intent and had no right to succeed. This 
would be true even if the proposed new order 
could accomplish for its proponents all that 
they wished, and in so doing accomplish an 
injustice to a very large minority in the 
industry who are doing more to increase the 
consumption of lumber than most of the 
members of the majority; also a very serious 
injury to the consumers of lumber, who, after 
all, must be considered if we are to continue 
and increase such consumption. It is no use 
to hold on to methods of the past which 
have been outgrown, and try to nurse an 
unproductive part of the business with un- 
natural subsidies, 


Definitions Permit Inroads on Wholesaler 

Our theory during all of this NRA develop- 
ment was that manufacturers, wholesalers 
and retailers should each be classified ac- 
cording to the majority of the business done 
by each, and that no company should 
be allowed to claim a place in any class 
except the one in which it was placed by the 
majority of its Then cut out in 
any manner that you can legally, the “poach- 
ing” of one on the preserves of another, 

One trouble with all definitions offered so 
far is that they give no protection to the 
wholesaler in his field from competition of 
either manufacturer or retailer, who are 
free to go as far as they like, and in our 
observation are doing so. They ask in one 
breath for the co-operation of the whole- 
saler, and in the other they go after his 
trade, without being willing to admit even 
the justice of the restrictions to themselves 
that they want to put on the other fellow. 
This, of course, does not apply to all, but, we 
are sorry to say, that it does apply to many 
in the other two groups, 

We are not writing this letter with any 
desire for publicity in the matter, but merely 
to put before you some angles of this situa- 
tion that we think have not reached your 
thought, because of the very sweeping claims 
made for their program by the proponents 
of distribution statements, and definitions of 
“wholesale” trade thus far presented. 


one 


business. 


Entitled to Retailers’ Consideration 


That retail lumber dealers appreciate the atti- 
tude of manufacturers who recognize the long- 
established rights and privileges of retail lum- 
ber distributors, is indicated in a letter received 
from J. L. Burt, president of the Wisconsin Re- 
tail Lumbermen’s Association, commenting on 
the statement of its distribution policy by the 
Weyerhaeuser Sales Co., as published in the 
Aug. 4 issue of AMERICAN LUMBERMAN. That 
manufacturers who adopt and follow this policy 
are entitled to every consideration from the 
retailer is the belief of this outstanding asso- 
ciation official who, in his letter, says: 

I note with a great deal of interest the open 
letter of the Weyerhaeuser Sales Co. to its 
salesmen, Wherein it declares definitely and 
specifically its sales policy with reference to 
distribution, 

The outline of its policy follows very 
closely the proposed Schedule B, and is, I am 
sure, the distribution plan most favorable for 
all branches of the industry—manfacturer, 
wholesaler and retailer alike. 

As a retailer, I can only hope that more 
manufacturers will adopt this plan. During 
the interim pending NRA’S final decision on 
distribution, it most certainly would clarify 
the entire situation, and go a long way to- 
ward building up a truly harmonious rela- 
tionship in the industry. 

The Weyerhaeuser Sales Co., and any other 
manufacturer adopting a similar plan, cer- 
tainly is and should be entitled to every 
consideration from the retailer because of its 
courage and evidences of fair play such as 
are outlined in the letter referred to. 


Sees Disaster to Small Operators 


In a letter advising of his inability to cop. 
tinue longer his subscription to the Amerricay 
LLU MBERMAN under present conditions, a small. 
mill operator in Maine says: 

I have no fault to find with your paper, 
but I will have no use for any lumber paper, 
The “New Deal” is going to put all us small 
operators out of business up here in New 
England. There is no building going on. Ip 
fact, the plumbers’ code alone would stop all 
building of small modern 
sick of seeing the word 
given up reading. I! 


houses. I am gp 
“code” I have about 
would like to see busi- 


ness revive and I think it will as soon ag aq 
lot of rules, regulations and red tape are 
removed, I hope your paper will live up to 


its name “American” and 
far to the right as you 
day ever comes when 


will swing just as 
possibly can. If the 
we are given back our 
liberty and are once more free American citi- 
zens, I may subscriber to 
paper again. 


Not Deprived of Wholesale Discount 


In order to remove any possible misapprehen- 
sion as to the facts in the case, the AMERICAN 
LUMBERMAN takes pleasure in publishing this 
letter from the Gray Lumber & Shingle Co, 
Seattle, Wash., commenting on a report printed 
in the July 7 issue, and explaining the true 
status of that company under the Lumber Code: 

We call your attention to a 
title to an article contained on page 33 in 
your issue of July 7. Under the caption, 
“Deprived of Wholesale Discounts,” you re- 
port the recent action of the Lumber Code 
Authority in recommending to the National 
Recovery Administration that our wholesale 
discount privilege be withheld. As a matter 
of fact we are not deprived of the regular 
wholesale discount and we fear some of your 
readers will think otherwise of the 
caption preceding the article. 

For your information, we are charged with 
a Code violation for selling shingles to “an- 
other manufacturer” at the usual mill inter- 
change price of ten cents per square under 
the Code schedule, which practice has been 
followed by direct-selling mills in buying 
stock from other and smaller mills without 
a sales organization of their own. We claim 
we have a right to acquire and sell stock 
under the same terms enjoyed by manufactur- 
ers in respect to merchandise other than that 
manufactured by them; and justify our action 
by the provisions of Section 2 (b) of schedule 
B of the Lumber Code, which reads: “As a 
condition of the grant of wholesale discount, 


become a your 


misleading 


because 


the wholesaler shall not sell or offer to 
sell any item of lumber or timber products 
under the minimum prices established as 


provided in this Code, except to 
wholesaler or manufacturer.” As this sub- 
section of the Code permits open trading in 
sales from wholesalers to wholesalers, and 
wholesalers to manufacturers, the same as 


another 


permitted between manufacturer and manu- 
facturer, we feel that the administrative 
agency of the Lumber Code has exceeded its 
authority in certifying a Code _ violation 


against us and requesting the 
ministration to deprive us 
discount. 

We trust you will arrange to correct, in 
your next issue, any misapprehension of our 
true status under the Lumber Code, which 
may have been caused from the erroneous 
caption hereinbefore mentioned. 


Recovery Ad- 
of the wholesale 





Timbers From Dismantled 
Bridge to Be Used on New 


SPpoKANE, WaAsu., Aug. 11.—Fir timbers, 
which for many years were on a bridge m 
Spokane which has been replaced by a $40,000 
concrete structure, will be used in a new bridge 
within the county. The county engineer state 
the timbers are sound, 
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Give Me the Old 


Fair is the sapling, but old wood 
Will burn the best, 

Will light a flame more sure, more good, 
Than all the rest. 

For, whether it be wood or friend, 
When joys depart, 

Then fire and friendship both depend 
Upon the heart. 


When days are shorter, nights are cold, 
Oh, give me then, 
For true companionship the old, 
If trees or men 
An old, old friend, an old oak log 
Upon the blaze, 
Beside my chair a faithful dog 
Of other days. 


The tree has known the storm, the man 
Has known the gale, 

The ancient dog of graying tan 
Some harder trail. 

Together here old memories 
We shall behold. 

When day is done, in hours like these, 
Give me the old. 


We See b’ the Papers 
President Roosevelt ought to do something 
for the White Sox. 
Huey 
Louisiana 


Long almost makes us the 


Purchase. 


regret 


It takes a brave man to say no, especially 
in Germany tomorrow. 


As to planned economy, we did, and then 
along came the tax bill. 

We wish it were as easy to get ten dollars 
as it is to get a billion. 

A lot of people remember the Sabbath to 
keep it wholly for something else. 

A baseball manager has a hard time keeping 
the pitchers and the glasses apart. 

What does New York need with a lottery? 
Every time a man votes it’s a gamble. 

Those two fellows who dove two thousand 
feet under the sea had had enough drouth. 

With 2,219,220 motor vehicles, Great Britain 
last year had 201 accidents. And that was no 
accident. 

In the United States we save more time, and 
make poorer use of it, than any other people 
in the world. 

A Cincinnati woman must marry by Oct. 28 
or lose $25,000. It would be an easy matter 
to do both. 

The crater of Vesuvius is to be investigated. 
To be followed, we assume, with a law to pre- 
vent eruptions, 

Russia complains 
grab her railroad. 
whose ox it is. 

We never can remember whether Floyd 
Olson is governor of Minnesota or mayor of 
Minneapolis, or both. 


that Japan is trying to 
It still makes a difference 


Chicago is tearing down buildings to save 
taxes. It might be a better idea to tear down 
taxes to save buildings. 

The bridge experts will soon have a new 
hook out telling whether you should lead with 
your ace or your left. 

Secretary of War Dern wants a larger army. 
And, if he doesn’t call off some of his col- 
leagues, he may need it. 

Northwest forest fire damage is put at 
$4,000,000 so far. Funny, but in our business 
that isn’t considered good news. 


A Delavan, Wis., farmer got $1,000 of other 


people’s money for not raising hogs. 


If they 
were roadhogs it was worth it. 


A lot of Congressional candidates are going 
around telling audiences what they think, for- 
getting that Congressmen are not supposed 
to think. 

Several bankers have been sent to jail for 
taking the depositors’ money and_ substituting 
their own notes. But you can’t send the United 
States to jail. 


Between Trains 


Des Moines, lowa—A couple of years ago 
the funeral directors of Iowa asked us out here 
to tell them how we thought things looked then, 
and tonight they had us out here to tell them 
how we think things look now. Better, of 
course. Give nature a chance and it will cure 
almost any case of indigestion. Back in the 
late nineteen-twenties the farmer filled himself 
full of the green apples of mortgage debt (that 
is, 20 percent of them did), and his city cousins 
made themselves sick on the same candy, and 
added speculation and over-expansion. Then 
came the stomachache of 1929, but the folks 
who hadn’t over-eaten, the thrifty folks, pulled 
us through, and we are now well on the road 
to recovery. 

A man’s best friend is the fellow who re- 
fuses to lend him money, and advises him to 
manage some way with what he has. Of 
course, there is no reason why a man shouldn't 
borrow funds or run into debt, if he is 90 per- 
cent certain he can make the interest, the 
principal, and more, thereby—if (and the if 
is always the important thing), if he positively 
knows he could still meet the obligation even 
if he should lose his job in the factory or 
office, have a series of crop failures, or several 
seasons of low prices, or see business bump 
up against a world depression. “Spend” and 
“Save” start with the same letter, but they 
end quite differently. 


MILWAUKEE, Wis.—“Come again!” is a nice 
thing to say to a customer, unless the man who 
says it is a dentist. However, when the Wis- 
consin State Dental Society said it for the third 
time, we did, and, strange to say, a pleasant 
time was had by all, even us. We were made 
to open our mouth, but the dentists had left 
their drills at home, so the occasion was pain- 
less, at least as far as we were concerned. 


On the Ground 


These men who live in high hotels, 

And walk hard streets, or ride like 
Who learn what people’s problems are 
By looking from a parlor car, 

Are certain sure to make some breaks, 
For something more than that it takes— 
It takes a fellah, I have found, 

Who has his feet upon the ground. 


swells, 


And I mean ground—the good old soil, 
The stuff with which the farmers toil, 
The swampers rassle, just the earth, 
About the only thing of worth 

As God has made it, clean and sweet, 
The only path for human feet, 

For only where they walk the sod 

Are mortals very close to God. 


The man who never weeded row, 

Or skidded lawg, or shoveled snow, 
Knew labor, hunger, or distress, 

Or scrimped or saved, will never guess 
What this old life is all about— 

By looking in, not looking out. 

It takes a man whose heart is sound 
Who has his feet upon the ground. 
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BAT 


Gineo SEALAL 


ROCK 
WOOL 


THE Cltimate 
HOME INSULATION 


¢ SEALAL 


Full wall-thick 
Installs quickly 
Fire-proof 
- Moisture-proof 
Permanent 
Guarantees 
customer 


greater 
satisfaction 
—resulting in a 


greater profit to 
you. 


GENERAL INSULATING 
& MEG. COo., Alexandria, Ind. 


WORLD'S LARGEST EXCLUSIVE MANU- 
FACTURERS of ROCK WOOL PRODUCTS 





DENNING 
PORTABLE 
SECTIONAL 
SILOS 


Will be needed 
more than ever this 
year, on account of 


iis aie 





















i oy ‘ dry pastures, little 
TTT Hy Y P . 

“iii il hay and chinch 
i NMA bugs. Distressed 
SS farmers may get 


























government aid to buy this Silo. 


DENNING 
PORTABLE 
CORN 
CRIBS 


The Standard for 40 years. All farmers use 
them. Efficient and inexpensive. 





Illinois Wire & Manufacturing Co. 
JOLIET, ILLINOIS 


Manufacturers of Denning Portable Silos, Grain 
Bins, Corn Cribs, Railway and Highway Snow 
Fence, Yard and Lawn Fence 
Shipments from Joliet, Ill., Minneapolis, Minn., 
Council Bluffs, la., Lufkin, Texas, 
or Buffalo, N. Y. 
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News Notes About the Codes 


Listing the Co-operators 


OrLAnpbo, Fia., Aug. 13.—Headed “Impor- 
tant Notice,” the following has been sent out 
from the secretary’s office of the Florida Lum- 
ber & Millwork Association, which is also the 
Code headquarters for the State: 


A great many manufacturers, wholesalers 
and jobbers are co-operating with dealers as 
to the disposition of commodities covered by 
their respective Codes, but a few have not 
seen fit to render such co-operation; there- 
fore, the plan is to ascertain from all con- 
cerned their reaction to the Codes covering 
distribution to the consuming trade, which 
will be handled through exchange of letters. 
A list of all manufacturers, wholesalers and 
jobbers who may definitely pledge co-opera- 
tion in this respect will be made up and sent 
to all dealers in Florida, as well as to secre- 
taries of other lumber, building material and 
builders’ supply associations for dissemina- 
tion to their dealers. 


Another notice of interest to the trade was 
sent out: 

The lumber company of Fla., 
shipped several cars of lumber during the 
latter part of June to a contractor in Palm 
Beach, Fla., thereby eliminating dealers in 
the Palm Beach and West Palm Beach trad- 
ing areas from competition for this particu- 
lar job. All concerned are informed that the 
lumber company are wholesalers and not 
retailers. 





Miami dealers complain also of direct ship- 
ments. Two shipments are reported by the 
State secretary, with name of shipper, con- 
signee, car initials and numbers. These are said 
to be only a part of the violations of the retail 
agreement in that section. 


Included in the complaints from Miami, and 
noted in the office of the State secretary, is one 
that a Miami representative of one of the big 
mills quoted the county commissioners on bridge 
materials, also that a broker in Tampa and a 
second broker in Miami did the same thing 
on the same job. 


The purchase of a car of gypsum lath by a 
citizen of Miami for his own house is also 
noted, it being stated that these lath were 
shipped through a lumber company at Salem, 
Ohio, in which the purchaser has an interest. 
“It would seem that the Gypsum Co. 
would have ascertained the ultimate destination 
of this shipment before making it,” is the com- 
ment of the Orlando office. 


Mr. Williams’ office has noted that the lime 
manufacturers are making bids on lime for the 
State College for Women at Tallahassee, and 
offers the following comment: 


We are cognizant of the fact that the lime 
manufacturers’ Code permits them to sell 
this business direct at their own prices. 
However, it is our opinion that it will not de- 
crease the amount of lime manufactured to 
permit sales of this kind to go through deal- 
ers. Since the dealer is compelled to comply 
with the Code and apply the 12% percent 
mark-up, it seems only fair to ask the manu- 
facturers to respect the prices as established 


by the Code of Fair Competition for the 
Builders’ Supply Industry until these over- 
lapping provisions of the Codes can be ad- 


justed. 


The co-operation of the lime industry in this 
matter is urged by Mr. Williams, with request 
that its members give him the benefit of their 
opinions. 

Careful watch is kept on new dealers by Sec- 
retary Williams’ office. A report of one comes 
in from Jupiter, Fla., which turned out to be 
the postmaster and operator of a small mer- 
chandising store, with no warehouses or stocks 
or other qualifications as a dealer under the 
regulations. Secretary Williams also gives no- 
tice that all retail lumber dealers are subject to 
the Code regulations, no matter what the size 
of the town. The impression on the part of 


many, that, if the population was below 2,500, 
dealers would not have to comply, is pointed 
out to be erroneous. 


Thinks New Order Disastrous 
for Retailers 


BatimoreE, Mp., Aug. 14—A_ meeting of 
retail lumber dealers is to be held this week at 
the Stafford Hotel to discuss the Code in its 
amended form, and probably to agree upon 
some mode of action voicing the dissatisfaction 
of the retailers with the course pursued by the 
Government. 

Discussing the situation in the trade today, 
3ruce Helfrich, executive of the local Code 
Authority and of the regional Code Authority 
and head of George Helfrich & Sons (Inc.), 
declared that he had in the beginning strongly 
favored the Code as promising to insure the 
retailer some margin of profit, and to replace 
uncertainty with certainty, but that recent 
moves made by the NRA have caused him to 
feel that unless modifications are adopted, the 
new order will spell the ruin of the small 
dealer. With the Government itself, State and 
county authorities and hospitals exempted from 
the provisions of the Code that fix a minimum 
selling price, thus opening this business to limit- 
less competition, Mr. Helfrich estimated that 
this would affect not less than 60 percent of 
the total business it is possible to get under 
present conditions. This means that the retailer 
can hope for a profit on only 40 percent or less 
of his total turnover, the rest of his dealings 
being handled at a loss. 

Mr. Helfrich told of attending a meeting of 
Code executives in Washington last Friday, 
when the New York representative estimated 
the exempt business to be as high as 80 percent 
of the total. It would be impossible, Mr. 
Helfrich declared, for the retailer to exist under 
such conditions. 


The Courts Are Getting Busy 


WasHIncTon. Aug. 13.—NRA has announced 
the granting of a preliminary injunction re- 
straining the Canfield-Dietrick Lumber Co., at 
St. Louis Park, Minn., from violating the modal 
price provision of the Retail Lumber Code. 

At Asheville, N. C., Ralph E. Sprinkle and 
Spence Rice, Madison County lumber opera- 
tors, have been released under bonds of $500 
each, for trial at the November term of crimi- 
nal court on the charge of violating the Lum- 
ber Industries Code. Capiases were served by 
United States deputv marshal after extensive 
investigation by William H. Griffin, special 
counsel to NRA. 

A temporary injunction has been granted by 
Federal Judge Ragon against the Arkmo Dis- 
tributing Co., of Van Buren, Ark., enjoining it 
from violating the Lumber and Timber Products 
Code. The defendant was charged with selling 
fruit and vegetable containers in Arkansas, 
Oklahoma, and Missouri at less than the mini- 
mum cost provisions of the Code. 

In the first court action filed in that State, 
charging violations of the Lumber Code, the 
Western Logging Co., of Ocosta, Wash., is ac- 
cused of failure to comply with Code provisions 
on six different counts, suit having been filed 
in the United States District Court at Tacoma 
on Aug. 8. Each of the counts applies to wages 
and hours of labor. 

Legal proceedings against Warren & Griffin, 
sawmill operators at Williams, S. C., for viola- 
tions of the wage and hour provisions of the 
Lumber Code, have been suspended following 
the signing of a statement by the defendants 
that they now are complying with Lumber Code 
regulations, will continue to do so and will make 
restitution for back wages due employees upon 
terms satisfactory to the individual employees. 


Interpreting Order X-48 


Wasuincton, Aug. 13.—While the Lumbe; 
Code Authority had hoped to get prompt action 
by the Recovery Administrator upon its appli. 
cation for exemption of the Lumber Code from 
the terms of administrative order No. X-48, no 
ruling has yet been announced on this applica. 
tion. As a result, much confusion has continued 
to exist. As was reported in the Aug. 4 issye 
of AMERICAN LUMBERMAN, NRA ruled tha 
lumber wholesalers are “commercial buyers” 
and that therefore governmental agencies as 
defined in order X-48 are eligible to receive the 
wholesale discount. 

While awaiting a decision from the adminis. 
trator, specific cases involving the relationship 
of the provisions of order No. X-48 to the pro. 
visions of the Retail Lumber Code have been 
referred to the Lumber Code Authority. Ip 
this connection the West Coast Lumbermen’s 
Association wired the Authority as follows: 


Recent rulings and orders concerning bids 
to Government agencies and wholesale and 
retail sales are not clear. Letter received 
from Retail Code Authority by local retail 
code agency advises all Government bids 
wholesale business. Does this refer only to 
earload lot business? Understand l.c.l. Goy- 
ernment business still subject retail mark-up 
prices. Does ruling Government business as 
wholesale business apply only to. carload 
quantities intact, or abrogate stay order as 
to truck deliveries and permit wholesale 
Government business to be delivered by truck 
by anyone, or is Government business de- 
livered by truck still retail business and 
subject to retail mark-up regardless of quan- 
tity? Does statement Steinbauer's letter 
twenty-eight that retail dealer acting as 
wholesaler in delivering carload direct to 
job is not under retail code jurisdiction, mean 
that retailer is wholesaler in such case and 
subject to wholesale discount? Does this 
mean literally carload delivery, or apply also 
to truck delivery? Does “Government” as 
referred to above include all public agencies 
as defined under Code, regardless of whether 
or not Government money involved? 


In response the Lumber Code Authority wired 
the following interpretation of Order No. X-48: 


Our opinion is that jurisdiction retail and 


manufacturers’ Code unchanged by this order. | 


Sales carload quantities and more may be 
made at LCA prices, less wholesale allow- 
ance. Sales less than carload quantities may 
be made at LCA prices. Order X-48 applies 
to contracts awarded by United States, Dis- 
trict of Columbia and States and political 
subdivisions thereof. Our view is that order 
has the effect of removing all restrictions as 
to whether such shipments move by rail, 
water or truck. We have applied for and 
expect to get promptly an exemption of the 
Lumber Code from the application of X-4% 


The reference in this opinion to the matter 
of shipments relates to the provisions included 
in stay order No. 33-10, applying to the Retail 
Lumber Code. This stay order requires that 
carload sales exempted by it must move intact 
directly to the purchaser from the shipper, and 
this has been interpreted to mean that carload 
sales can not be made by a manufacturer if 
shipped by truck. The opinion of the Lumber 
Code Authority is that carload sales may be 
made to Government agencies under Order No. 
X-48, regardless of the means of transportation. 


Responsible for Distribution Problem 


Wasuincton, Aug. 13.—All Codes covering 
retail and wholesale distribution recently were 
transferred to division No. 4, NRA, with Robert 
Houston as Division administrator. Frank A. 
Hecht, deputy administrator, was assigned to 
the Retail Lumber & Building Materials Code. 
This Code continues, however, to be under the 
direct charge of F. L. Williams, assistant dep- 
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uty. Commenting on this change, the Retail 
Lumber Code Authority said: 

While a move from one division to another 
is bound to require some time to get ad- 
justed to the new conditions, we feel this 


is a step in the right direction. This is dis- 


tinctly a segration of manufacturing from 
distribution, and we are assured that this 
Division is being charged with the respon- 


sibility of solving the distribution problem. 
At the present time, no Code contains any 
provisions for distribution, and the need of 
this is recognized as one of the serious prob- 
lems confronting the National Recovery Ad- 
ministration. 


Retail Secretaries Confer on 
Code Enforcement 


WasHincton, Aug. 13.—Secretaries of re- 
gional and State retail lumber associations were 
in conference in executive session here on Aug. 
9 10 and 11 at the Hamilton Hotel, with a ban- 
quet on the night of Aug. 10. The conference 
was called by Frank Williams. The secre- 
taries went back home, it is said, encouraged 
over the outlook for enforcement. 

Some of the conferences of the secretaries 
were attended by NRA Deputy Administrator 
Frank Hecht, Assistant Deputy Administrator 
Fred L. Williams, and Henry E. Stringer, ad- 
ministration member of the Retail Lumber Code 
Authority. Following the meeting one of the 
executives said: 


Much constructive work has been accom- 
plished and, in listing the most important 
things to be done in order to get satisfac- 
tory administration of the Ccde, a definite 
objective has been set up, so that all may 
put every possible effort back of the plan 


adopted—to point up on one subject at a time, 
until all of these important things have been 
disposed of. 


_ Gathering Evidence Against 
Violators 


SHREVEPORT, La., Aug. 13.—At a recent meet- 
ing of the West Side Pine Association, at- 
tended by 125 members representing 400 small 
and medium-sized mills in Louisiana, Arkansas, 
Oklahoma and Texas, strong condemnation 
was voted of the alleged lack of enforcement 
of wage, hours and minimum price provisions 
of the Lumber Code in the southern Division. 
Fear was expressed that continued laxity in 
enforcement would constitute a serious menace 
to the operation of the Lumber Code. 

C. C. Sheppard, president Louisiana Central 


* Lumber Co., Clarks, La., and a member of the 


Lumber Code Authority, in an earnest address 
assured the meeting that cost-protection would 
be continued, and that recent amendments to the 
Lumber Code would enable the authorities to 
strengthen the work of enforcement. He re- 
ported that a number of attorneys recently have 
been placed in the field to devote all their time 
to gathering evidence to assist the Government 
in prosecuting Code violators. 


Announces Meeting Date 


Wasuincton, Aug. 13.—Announcement has 
heen made that the control committee of the 
Lumber Code Authority will meet in Wash- 
ington on Sept. 10. 


Preparing for Selective Logging 


New Orveans, La., Aug. 13.—Field studies 
ot methods used by lumber operators in selec- 
tive logging are being made by A. E. Wacker- 
man, forester, and A. G. T. Moore, conservation 
manager, of the Southern Pine Association, as 
a means of developing a uniform policy for the 
administration of Section X of the Lum- 
ber Code. 

_Investigation has already been made of prac- 
tices followed by lumbermen in central Ala- 
bama, central and southern Mississippi, and 
northern Louisiana, and a survey will soon be 
made in Texas, Arkansas, and in the South 
Atlantic Coast States. 

Inquiry into logging methods of various oper- 
ators, said Mr. Wackerman, has disclosed a 
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much greater interest in selective cutting than 
is generally supposed to exist. Many operators 
have found substantial regrowth on their cut- 
over lands, and now have a keen interest in 
re-stocking by selective cutting. These oper- 
ators have found that small trees that escaped 
the logging operations of past years have de- 
veloped merchantable timber in good quantities. 

As a means of extending the practical side 
of selective cutting, and of permitting logging 
superintendents generally to ascertain facts rel- 
ative to costs and methods of handling timber 
and crews under those conditions, Mr. Wacker- 
man has asked the Southern Logging Associa- 
tion to make the subject an important feature 
of its coming October meeting. He has sug- 
gested that the superintendents from operations 
where selective cutting has been carried on for 
some time be placed on the convention program 
for practical talks on the subject. All southern 
pine operators will be urged to send their super- 
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intendents to the meeting to obtain first hand 
information to be used in re-adjusting their 
own cutting schedules to the Article X require- 
ment of selective logging. 


Code Budget Is Submitted 


WasuinctTon, Aug. 13.—A budget and bases 
of contribution thereto, proposed by the Lumber 
Code Authority, was submitted to NRA on 
Aug. 6. The budget includes estimates of ex- 
penditures for administration of the Lumber 
Code from Aug. 19, 1933, to Dec. 31, 1934, by 
the Lumber Code Authority and 102 Divisions 
and Subdivisions of the industry. Including 
amounts expended since approval of the Code, 
the Lumber Code Authority estimates its re- 
quirements for the balance of the current year 
at $316,188, and requirements of the several 
Divisions and Subdivisions at $4,589,716, mak- 
ing a grand total of $4,905,904. Amendment 
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10,000,000 Feet of Lumber 





Actually that much lumber was destroyed in this spectacular fire. Such 


destruction means a terrific dead property loss which, under the co- 


operative principle of insurance, must be shared by all. 


Clearly it is 


money in everybody’s pocket to prevent such losses, to keep plants in 


operation, to keep men employed. 
as the perfect protection. 


That's why we stress fire prevention 


Prompt Payments — and Dividends 





After loss has been suffered, the best protection that can be provided 
is prompt reimbursement under the insurance carried. The Associated 


Lumber Mutuals are known for fair adjustments and prompt payment 


of losses. 


Our dividends, reducing insurance costs, are also a substan- 


tial consideration to the careful buyer. 


Ask any of our companies for specific information about 
the protection, service and saving available for you. 


ASSOCIATED LUMBER MUTUAL 


The Lumber Mutual Fire Insurance 
Co., of Boston, Mass. 


Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio. 


Northwestern Mutual Fire Associa- 
tion of Seattle, Wash. 


WITH THAT 


MUTUAL 


Pennsylvania Lumbermens Mutual 
Fire insurance Ce., ef Philadel- 
phia, Pa. 


indiana Lumbernens Mutual Insur- 
ance Ce., of indianapolis, Ind. 


Central Manufacturers Mutual Insur- 
ance Co., of Van Wert, Ohio. 


INTEREST 
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No. 70 to the Lumber Code, enabling the Lum- 
ber Code Authority to secure equitable con- 
tributions to support the budgets by all mem- 
bers of the industry and, if necessary, to in- 
stitute legal proceedings therefor, was ap- 
proved by NRA on Aug. 1. 


Deputy Administrator Appointed 
[Special telegram to AMERICAN LUMBERMAN ] 
Wasuincton, Aug. 16.—Deputy administra- 
tion members of Lumber Code Authority for 
two divisions of the lumber industry have been 
appointed as follows: Hardwood dimension di- 
vision—Major David O. Byars, U. S. A., re- 
tired, Iouisville, Ky.; North central hardwood 
division—Arthur H. Taylor, Indianapolis. 


Ordered to Surrender Eagle 
[Special telegram to AMERICAN LUMBERMAN ] 
WASHINGTON, Aug. 16.—The Merit Oals 

Flooring Co., Birmingham, Ala., today was or- 
dered to surrender its Blue Eagle by NRA for 
violation of the lumber code by failure to file 
statistical information with Lumber Code Au- 
thority. 


To Show Need for Permanent 
Control 


WasHINGTON, Aug. 13.—The Lumber Code 
Authority is assisting the natural resources de- 
partment of the Chamber of Commerce of the 
United States in the preparation of a brief 
designed to show the need of a national policy 
of permanent control of production in the nat- 
ural resource industries. Of course LCA is 
concerning itself only with the lumber indus- 
tries and lumber products. Agencies of other 
natural resource industries likewise are doing 
their part for their respective fields. 


Will Write on Industrial Planning 


Wasuincton, Aug. 13.—Carl W. Bahr, sec- 
retary and treasurer of Lumber Code Authority, 
will contribute a chapter to a book entitled 
“Industrial Planning in American Industries,” 
scheduled for publication in the fall by Harpers. 
Mr. Bahr’s contribution to the symposium will 
deal particularly with the lumber and timber 
products industries under the Code, appraising 
the lumber industry’s economic and competitive 
position, reviewing its principal problems since 
1925, and outlining its present planned objec- 
tives, the progress already made toward those 
ends, and the prospects for a planned economy 
in the industry. A critical analysis of the effe>ts 
of the National Industrial Recovery Act on the 
industry will be included. 


Arkansas Leads the Procession 


Crossetr, Ark., Aug. 13.—The Crossett Lum- 
ber Co. has been certified by Lumber Code 
officials as the first southern lumber company 
to become a sustained-yield operator in both 
hardwoods and pine. The company is growing 
7.000.000 feet of hardwoods and 28,000.000 feet 
of pine annually, and has established itself as 
a permanent industry. By virtue of the certifi- 
cate, the company is entitled to a 10 percent 
increase in its hardwood production allotment, 
having already been granted a similar increase 
in its southern pine allotment. 


Will Compete With Private Industry 


Battimore, Mpo., Aug. 14.—Senator Tydings, 
of Maryland, in response to a request from 
Baltimore furniture manufacturers, has been 
making representations that the projected fur- 
niture manufacturing plant at Knoxville, Tenn., 
to be established by the Emergency Relief Ad- 
ministration, would compete with private in- 
dustry. In response the ERA has assured him 
that such would not be the case. The Baltimore 
manufacturers had contended that the proposed 
factory would compete directly with the estab- 
lished trade, but the ERA explained that the 
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protestants have an erroneous conception of 
the undertaking, pointing out that if present 
plans are carried out, the title to the plant will 
be held by the city of Knoxville. The distribu- 
tion of products of the plant, the ERA added, 
would be entirely to persons on relief rolls. 
It could not be said, therefore, that such a 
shop would in any way affect current business 
of private manufacturers. Still, the protestants 
are not entirely convinced, and maintain an air 
of skepticism. 


Rotarians Told of Code Benefits 


PortLAND, Ore., Aug. 11.—Col. W. B. Gree- 
ley, secretary-manager of the West Coast Lum- 
bermen’s Association, when here from his head- 
quarters in Seattle Tuesday, held the interest 
of a large attendance at the Rotary Club’s 
weekly luncheon meeting, with the appraisal 
of what the NRA has accomplished for the 
lumber industry of the Pacific Northwest. That 
it has brought about resumption of operation of 
mills and camps in many instances long idle, 
and has returned many men to employment for 
which they had been looking in vain a long 
time, was the gist of his address. 





This Giant Sassafras ls Monarch 
of Its Species 


Easton, Pa., Aug. 13.—The monarch of all 
living sassafras trees stands on the estate of 
the late Frank L. Chipman, in Bethlehem 
Township, Northampton County, not far from 
this city. A photograph of the tree recently has 
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This giant sassafras tree overtops all other liv- 
ing specimens of its species 


heen placed in the Hall of Fame of the Amer- 
ican Forestry Association. 

This species of tree is indigenous to the east- 
ern portion of the United States, the larger 
specimens sometimes attaining height of 80 to 
90 feet at maturity, ranging from that height 
down to little more than a shrub in the north- 
ern part of its range. Hence it will be seen 
that the Chipman sassafras is truly a giant of 
its species as it stands almost 100 feet high, not- 
withstanding the fact that in May, 1933, a storm 
wrecked the top and reduced its height by 30 
feet. 

The tree measures 13 feet, 10 inches in cir- 
cumference one foot above the ground. At the 
instance of Charles Chipman, who is vice-pres- 
ident of the Chipman Knitting Mills, one of 
the country’s largest manufacturers of hosiery, 
the tree has been repaired and given every aid 
that skilled modern tree surgery can apply, in- 
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cluding reinforcement with steel braces ang 
cabled top. All damaged and diseased parts 
were carefully removed. A sand and cement 
fill of 24% tons was required for the hase Cavity 
This work was done under the personal super. 
vision of Solan L. Parkes, of Reading, noteg 
tree specialist. 

The exact age of this sassafras is unknown, 
but experts agree that it must have been q 
quite sizeable tree at the time of the Reyoly. 
tionary War. Sassafras wood is soft and 
brittle, but very durable. It is used largely jp 
the manufacture of pails, buckets and tubs: 
also for fence posts, rails, etc. 

The giant sassafras stands as a fitting mony. 
ment to the late Frank L. Chipman, who was a 
lover of trees, shrubbery and flowers, and 
pioneer in roadside development, as_ plantings 
along his property indicates. Likewise, his fa. 
ther was a lover of nature, and on his seventy. 
ninth birthday planted a beech tree that still 
is living and thriving. The present generation 


of the Chipman family is carrying on these | 


traditions, the estate now being occupied by 
Mr. and Mrs. E. Brand Beacham, the latter 
a daughter of the late Frank L. Chipman. Mr, 
Beacham is secretary of the Chipman Knit. 
ting Mills. 


———_——— 


Proposes Long Timber Flume 
for Sawn Lumber 


Vancouver, B. C., Aug. 11.—Proposal to 
construct a steel flume from Lake Cowichan, 
on Vancouver Island, B. C., to Cowichan Bay, 
a distance of approximately twenty-five miles, 
has been made, and is now under consideration 
of large financial interests. It is understood 
that finances are available for the construction, 
to cost about $250,000, provided that patronage 
of timber interests operating on the lake is 
assured. It is suggested that the flume would 
be used not to carry logs but sawn lumber, 
packed in special cradles. The flume would be 
semi-circular in shape, having a radius of thirty 
inches, with lock joints. 

Vancouver interests are now engaged in lin- 
ing up a series of steel flume projects in Que- 
bec for conveyance of pulpwood. Similar proj- 
ects are also under way in the maritimes and 
in Newfoundland logging flumes are of steel, 
lumber lined and dismantable. 





Floorings Displayed, Tested at 
Laboratory . 


Maptson, Wis., Aug. 13.—A novel exhibition 
of, and experiment with, flooring has been be- 
gun by the U. S. Forest Products Laboratory 
here. The purpose of the exhibit is two-fold, 
according to C. V. Sweet, laboratory engineer: 
To provide a showing of a large area of differ- 
ent textures and grainings of flooring; and, 
to determine the utility of certain woods for 
flooring purposes. 

The floors have been laid in hot or cold 
gummy cement over concrete foundations 
throughout the office rooms of the laboratory 
building. Each floor has been finished with 
varnishes, stain and chemical cures, and highly 
polished. The floors will be subjected to prac- 
tically the same service in every case. At the 
end of an undetermined period, they will be 
inspected to learn which has stood up best 
under the wear. The test is of particular in- 
terest to architects, to prospective home build- 
ers and to those wishing to re-floor their homes. 

Included is flooring of black walnut from the 
butts of army rifles, of expensive white ash and 
Wisconsin cherry, and of tupelo and maple. 
The woods have been bought from various lum- 
ber corporations throughout the United States, 
and there is a small placard at the entrance 
of each office specifying the kind of wood, treat- 
ment it has undergone, and the name of the 
company from which it came. Tennessee, 
Maine, Kentucky, Washington, Georgia and 
Wisconsin furnished the necessary hardwoods 
and softwoods in an assortment of grains, tex- 
tures and natural tints. 
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A New Note of Beauty 
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Practical — Adaptable 
An Item for Increasing Business 


The trend toward Modernization 
brings to lumber dealers a real and 
expanding opportunity for business. 
The Government's Housing Program 
will soon be under way .. . and the 
new ‘Nail Block” flooring fits perfect- 
ly into plans for building or remodel- 
ing homes. New and modernized 
homes must have beautiful floors . . . 
and at present there is no flooring 
that even compares with Bruce Nail 
Blocks for color, tones, woods, pat- 
tern and practical, uncomplicated use. 
Any competent mechanic or carpenter 
can lay Nail Block flooring . . . and 
no special training or extra equipment 
is needed. 





“YOU NAIL IT” -- 

















Simplicity of Laying 
Is a Winning Feature 


"Time Marches On." The dealer or manufacturer who wants to sur- 
vive must meet competition by keeping abreast of the times. Bruce, 
the world's largest maker of hardwood floorings, alert to the trend 
in building materials, has perfected Nail Block flooring, to fill 
the demand for variety and style in floors in homes, offices and 
apartments. 


The fabricated Nail Block makes possible patterned effects which 
heretofore could be achieved only by the expensive and compli- 
cated laying of individual strips. You can recommend simple pat- 
terned floors, or beautiful designs worked out with two or more 
woods. Selection can be made from Oak, Maple, Beach, and 
Walnut Blocks. 


Factory Finished 


Nail Block flooring can be obtained 
"Factory Finished," if desired. This 
means that each block is sanded, filled, 
finished, waxed and polished at the 


New Floors 


Old, worn and cheap grades of floors 
can be quickly, easily and satisfactor- 
ily covered with Bruce Nail Blocks. 
They nail right over the old . . . thus 
saving cost of preparation with special 
materials. Or, this new Nail Block floor- 
ing can be installed in new structures 
over regular wood sub-flooring. 














MAIL COUPON OR WRITE FOR FACTS 


factory. When the last nail has been 
driven, the floor is ready for instant 
use... a feature that means much 
on all remodeling contracts. 


for Old 


These new-type floors are as far supe- 
rior to ordinary floors in style and 
distinction as the modern automobile 
is advanced over the motor car of 
some years ago... . And, from every 
angle, the Bruce Nail Block is depend- 
able, adaptable, practical . . . and 
sells at prices within the reach of all. 


E.L,.Bruce Co- 


EXECUTIVE OFFICES MEMPHIS, TENN. 











PATENTED BLOCK 
The NAIL BLOCK differs from Bruce 


Blocks, now found in buildings 
throughout the United States, only 
in that it is adapted for blind nail- 
ing over wood sub-floors or old 
wood floors, instead of laying in 
mastic over concrete sub-floors. It 
is composed of strip flooring fabri- 
cated into a unit wood block, and 
reinforced with steel splines. 
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E. L. BRUCE COMPANY NAIL BLOCK : 
MEMPHIS, TENN. Division . 

a 

Please send along complete facts on Bruce “Nail Blocks," and 8 
include your new illustrated folders. : 
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TACOMA, WASH., 
Aug. 1.—One of the 
largest meetings of the 
West Coast lumber in- 
dustry for several years 
was held at the Win- 
throp Hotel here today. 
Not only was there a 
large attendance of lum- 








E. W. DEMAREST, ° 
1 Peale « € é >» 
heise Satis I rT manufacturers, but 
President, Said Chisel- many independent log- 


gers, and a considerable 
delegation of Portland 
and Seattle wholesalers, were present. 

Col. W. B. Greeley, secretary-manager of 
the West Coast Lumbermen’s Association, 
explained the recent amendment No. 71 to 
Schedule A of the Code, regarding the mark- 
ing of lumber and timber, which was passed 
by the Lumber Code Authority at Wash- 
ington last month and is now under con- 
sideration by NRA. If this amendment is 
approved by the administration, lumber 
marking will be obligatory thirty days later. 
Copy of this amendment in full detail was 
published in West Coast Lumber Code Bul- 
letin No. 86. 

As far as the West Coast Division is con- 
cerned, the great discord has been in regard 
to that part of the rules which makes it 


ing Was Doomed 


necessary to mark all yard items 2 inches 
and thinner, “seasoned” or “unseasoned.” 
Some manufacturers make a practice of 


shipping air dried lumber, but it is not al- 
wavs possible to reduce the moisture con- 
tent sufficiently to comply with the rules. A 
motion was passed that the marking of lum- 
ber “seasoned” or “unseasoned” be optional 
with the shipper. 

Industry Asks Enforcement; Individuals 

Resist 

J. D. Tennant, of Longview, Wash., told 
of work of the Code Authority members in 
Washington last month. Mr. Tennant in 
part said: 

I wish I could tell you what happened dur- 
ing those weeks at Washington. But the 
picture changed every day. To begin with, 
Congress was in session, with much unfin- 
ished legislation. During the first year the 
NRA had been engaged entirely in the formu- 
lation of Codes, and I think the movement 
developed further than even the Administra- 
tion had foreseen. The Lumber Code has 
been in effect, and many holes have been 
found in it. Not that there was much wrong 
with the principle of the Code, but it hadn’t 
seemed possible, when the Code was written, 
that there could be so much ingenuity in 
finding ways to defeat it. The Code Authority 
was besieged with requests for enforcement 
from an industry that was working to beat 
it individually. 

General Johnson’s statement that price fix- 
ing was out, was known on the Coast before 
it was in Washington. It threw industry 
into a turmoil. It was immediately corrected, 
but a correction probably never does catch 
up with a misstatement. Then there came 
the announcement of the Housing Bill, and a 
request for price concessions to aid the effec- 
tiveness of this bill, and it was broadcast 
that lumber prices would be lower. 

No part of the Lumber Code has been 
slopped over as much as the definition of 
“wholesale” trade. The problem of defining 
it is still with us. The bulk of Code viola- 
tions have been violations of the trade prac- 
tice section. That is your fault. The in- 
dustry has been violating what for years it 
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‘| West Coast Lumbermen 
Review Code Problems 


Industry and Individual Attitudes Contrasted—Recommend 
Increase in Rail Wholesaler's Commission—Discuss Imports 
and Exports—New Trade Promotion Plans Are Being Prepared 


has been asking for. The Code Authority 
asked for a prompt definition of “wholesaler” 
and the establishment of a Wholesale Divi- 
sion. General Johnson assured us of co- 
operation, but these things have not been 
settled yet. 

The trend is toward Government regulation 
of marketing. This is the price this industry 
will pay for not giving enough attention to 
what was going on in Washington. 

Our established prices did not have a legal 
standing. I think this is a technical matter. 
The Department of Justice and the NRA are 
two separate entities. To get enforcement, 
we had to amend Article IX. This has been 
done. In order to do it we had to relinquish 
some features of industry self-government. 
This I think is another step toward Govern- 
ment regulation. 


This has placed the Lumber Code in posi- 
tion, however, where all provisions can be 
enforced. 

Mr. Tennant urged that the West Coast 
Division send a larger delegation to future 
meetings of the Lumber Code Authority. 

E. W. Demarest, president of the West 
Coast Lumbermen’s Association who pre- 
sided at the meeting, also reported on activi- 
ties in Washington as a member of the Code 
Authority. He expressed the opinion that 
open violation of Code prices is now doomed. 


If You Want a Code, Stop Trying to Beat It 


A. H. Landram, member of the price co- 
ordination committee, described that com- 
mittee’s activities in bringing about the re- 
quested reduction in lumber prices. Mr. Lan- 
dram made a comprehensive and detailed re- 
port of the changes in the West Coast price 
list, how they were arrived at, and the rea- 
sons for them. 

The reductions on housing items in the vari- 
ous woods, as presented in the Division price 
list, were reported by Mr. Landram as follows: 
West Coast division, on entire log breakdown, 
reductions were $1.20 per thousand, or 6.53 per- 
cent; northern white pine, $1.21, or 5.39 per- 
cent; redwood, $1.31; Idaho white pine, $2.36, 
or 8.65 percent; southern pine, $2.35, or 9.12 
percent; Ponderosa pine, $2.22, or 934 percent. 
The reduction on the housing items in fir and 
hemlock was $2.06 or 10.69 percent; on south- 








A. H. LANDRAM, 
Tacoma, Wash.; 


W. B. GREELEY, 
Seattle, Wash., 
Discusses Marking 
and Code Support 
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ern pine, $2.54, or 10.08 
percent. The average 
reduction for the entire 
log output of all soft- 
woods was $1.83 per 
thousand feet, or 8.16 
percent, and in housing 
items alone for all soft- 
woods was $2.08, or 9.25 
percent. 

In concluding his re- 
port, Mr. Landram said: 

This is not John Tennant’s code, or Long- 
Bell’s, or Demarest’s, or Greeley’s, or mine, 
or that of any small group or groups—it is 
your Code. Manifestly it can not be perfect 
—neither can it please everyone in every 
respect; but we have it, whether we like it 
or not. We have to live with it and by it. 
If you do not like it and you do not want 
any code, that is one thing; but if you do 
want a code, then instead of making it more 
difficult of enforcement by your attitude or 
actions, why not get in and try and help 
make it the greatest possible success? There 
is probably not a man in this room who has 
not something that he is dissatisfied with— 
we all have. Why not try and help solve the 
various problems, and give those in whom 
you have placed the responsibility for carry- 
ing on the administrative work the benefit 
of your suggestions and co-operation? They 
are sincerely and conscientiously trying to 
make this Code work, for the greatest possi- 
ble benefit to the entire industry, for you 
and for me, for each and every one of us. 
Don’t you think it is really up to each one 
of us to give the Code and our industry a 
chance for its white alley, and quit this ever- 
lasting chiseling of our own Code? It will 
work if we will but give it just half a chance, 
and not by our own individual actions defeat 
it at every turn. With all the time, money 
and effort put into this, I believe it is up to 
each one of us individually at least to get in 
and try to make this Code of the greatest 
possible benefit to our industry. 


At the instance of W. B. Nettleton, of Seattle, 
a vote of appreciation was given to the price 
committee for its work. 

Judge Paul, of Longview, attorney for the 
West Coast Lumbermen’s Association, told 
the members what they could expect in the 
way of enforcement of the Fair Trade Prac- 
tices features of the Code. He stated that 
violators would now be prosecuted, and that 
there is now a proper set-up for enforce- 
ment. He stated further that the Code 
agency is receiving co-operation from the 
compliance director and the United States 
Attorney, and that one case was being filed 
today. He urged patience, tolerance and co- 
operation with the compliance committee. 


Limitation of Canadian Shingle Shipments 


C. J. McGrath, manager of the Washing- 
ton & Oregon Timber Association, an- 
nounced the results of that organization's at- 
tempt to secure limitation of imports of Ca- 
nadian red cedar shingles. He stated that 
at the outset it was recognized that the 
shingle industry could not abide by Code 
regulations if Canadian mills, which roughly 
have a capacity of about one-third the total 
shingle output, were under no restriction. 

Originally an agreement was made that 
the Canadian mills would accept a quota 
amounting to 20 percent of the total red cedar 
shingle quota for American consumption. 
This was not enforceable. The matter was 
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put up to the import division of the NRA. 
President Roosevelt ordered a_ tariff com- 
mission hearing, which was held in Seattle 
in April. The result of this has been the 
announcement that a 25 percent quota will 
be voluntarily accepted by Canadian manu- 
facturers, and with the assistance of the Ca- 
nadian Government will be enforced. 

This, it was stated, is the first time that 
the President’s authority has been used in 
this way in securing limitations of imports, 
and it is evidence that the Lumber Code 
will be maintained. It is evident that the 
Government is firmly behind the Lumber 
Code. 

Mr. McGrath pointed out that General 
Johnson has stated that, on Aug. 1 or soon 
thereafter, NRA will be changed to a Code- 
compliance organization, having heretofore 
been a Code-making organization. He pre- 
dicted that from now on there will be en- 
forcement. He condemned the lumberman 
who falsifies his records to violate the Code 
as worse than a chiseler—as a perjurer, and 
urged that the industry ostracize such black 
sheep who are in their midst. 


Seek Help in Tariff Bargaining 


L. E. Force, manager of the Douglas Fir 
Exploitation & Export Co., who together 
with Major E. G. Griggs, president of that 
company, was in Washington to attempt to 
get consideration for lumber in the tariff 
bargaining which the President is empow- 
ered to enter into. He stated that they 
made some friends and got a little encour- 
agement, but no doubt action would be 
slow. Mr. Force is a member of the Code 
Authority, representing the export depart- 
ment, 

Hugh Bradv, Seattle lumber wholesaler, 
urged upon the lumbermen the necessity 
for allowing the western wholesaler dealing 
in the rail trade an extra compensation’ in 
the way of buyers’ commission, similar to 
that enforced in the intercoastal trade. A 
motion to the effect that the rail trade whole- 
saler be allowed an additional 50 cents pre- 
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wood and properly designed homes, and 
should also join in a national program for 
lumber. 


Substantial Industry Support of Code 
Needed 


In summing up the situation, Col. Gree- 
ley pointed to what had been accomplished 
in the last series of meetings, and some of 
the thines that were left unsettled, as here- 
tofore mentioned. He then said “Now what 
are you going to do? There are injustices 
some places. It is impossible to have it 
otherwise. There is a lot of doubt in the 
minds of many about Codes. The Lumber 
Code is in a critical situation. I am put- 
ting it up to you. Each of you ask your- 
self this question, ‘Do I want to abandon 
the Code—do I want to face the results of 
such a change?’ Can you personally afford 
to see the Code abandoned? If we are go- 
ing to abandon it, let’s abandon it like men. 
If you don’t want to abandon it, then back 
it up. Unless a swhstantial part of the in- 
dustry is back of the Code, the NRA alone 
can not carry and support this Code for us.” 

Russell Mills, Division forester, in charge 
of carrying out the rules of forest practice 
under Article X of the Code, told of the 
progress in organizing and getting started 
the work under this Article. 

Don Critchfield, Lincoln, Neb., represent- 
ing the Forest Products Better Paint Cam- 
paign, showed why lumbermen should have 
an interest in the painting of the materials 
they supply. 


A "1934 Model" Small Mill 


Mac CLenny, Fia., Aug. 13.—Here is shown 
the mill of L. N. Lewis, aggressive small-mill 
operator of this place. This little mill is cutting 
some of the finest longleaf pine and cypress 
grown in this section. Mr. Lewis’ mill cuts 
between 5,000 and 10,000 feet a day, and all the 
boards are kiln-dried green from the saw in a 
Moore reversible-cross-circulation fan kiln, 
which is shown in the accompanying picture. 











A modern, small mill goes after business 


modern way; drying lumber to a definite moisture 


content in Moore cross circulation kiln 





in a 


This modern, low-cost 
kiln is the type especi- 
ally designed by Moore 
Dry Kiln Co. for small- 
mill operations. Notice 
the tracks on ground 
level, and the wood- 
frame construction of 
the kiln building. The 
fan system is located at 
the side of the kiln, and 
is operated by a small 
steam engine. All fans 
in the kiln are on a 
single lineshaft, requir- 
ing only one flat belt 
from steam engine to 





course, a matter which 
will finally have to be settled by the Code 
Authority and the NRA, and the motion 
is simply the recommendation of the meet- 
ing. 


Trade Promotion Plans Being Prepared 


In regard to trade promotional work, Col. 
Greeley pointed out that the West Coast 
association has been carrying on one very 
small project in California in connection 
with the National Lumber Manufacturers’ 
Association, and the results have been very 
gratifying. Trade promotion has been dis- 
cussed by the board of trustees of the West 
Coast Lumbermen’s Association, and Col. 
Greeley has been instructed to prepare plans 
to be considered at the next meeting of the 
board. He stated that it was his idea that 
the next important development in the con- 
struction field will be home building. The 
Department of Labor survey has shown that 
One million families in the United States 
need, want and can finance homes. He said 
that the West Coast lumber industry should 
have a program to advertise West Coast 


vailed. This is, of 


drive pulley. 

Drying on low-temperature schedules, Mr. 
Lewis is producing a fine quality of uniformly 
seasoned lumber that makes selling easy and 
for a good market price. By eliminating “yard 
drying” he has also reduced his operating over- 
head to a minimum, yet with the aid of this 
“1934 model” kiln he can make prompt ship- 
ments and guarantee the moisture content of 
his lumber. 





Battery Separator Plant Installs 
Kiln 

RipGEFIELD, N. J., Aug. 13.—Robert Wick 
Lumber Co. here. well known manufacturer 
of genuine Port Orford cedar battery separa- 
tors, is completing the installation of a Moore 
reversible cross-circulation fan kiln for drying 
the separator blanks. 

The kiln is built with fans and heating sys- 
tem installed overhead so that floor of kiln is 
on ground level, eliminating necessity for ex- 
cavating or building docks. Moore Dry Kiln 
Co., Jacksonville, Fla. designed and manufac- 
tured the kiln equipment. 











Depend on us for virgin 
Longleaf of superior qual- 
ity—all house bill items 
and special cutting par- 
ticularly. 


Our timber is choice 
Mississippi Longleaf— 
equipment complete and 
our manufacturing stan- 
dards time-tested. Prompt 
service and careful load- 
ing. We invite your in- 
quiries. 























BALSA WOOD 


PURPLEHEART SATINWOOD 
PRIMAVERA SNAKEWOOD 
ROSEWOOD GUAYACAN 


and other tropical woods. Spot and for fu- 


ture shipment. 


F.C.LUTHI & CO. 


431 Balter Bid., New Orleans, La. 




















Keep ’em.Going — 
The “ HOUSING ACT” has started 
things — Be§ready with 
ty CKAWOOD 
OAK FLOORING 


SOFT TEXTURE UNIFORM COLOR 
Ask for Stock and Price List 

GEO. C. GRIFFITH STAVE CO. 

1750 Ry. Exch. Bidg. ST. LOUIS, MO. 











ire us for quotations on 


CHAPMAN & DEWEY 


LUMBER COMPANY = MEMPHIS 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGC 
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Augus 
National Producti Shi t d Ord C 
Wasuincton, D. C., Aug. 13.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Aug. 4, and for § SAN 
thirty-one weeks ended that date, covering mills whose statistics for both 1934 and 1933 are available, and percentage comparison with Statistics F lowing 
of identical mills for the corresponding period of 1933: ports | 
TWO WBREKS: Av. No. Production Percent Shipments Percent Orders Percent | Assoc 
Softwoods: Mills 1934 of 193: 1934 of 1933 1934 of 1933 
Southern Pine Assoc iation A ee ee 92 37,150,000 65 44.964,000 7s 46,954,000 88 
West Coast Lumbermen’s Association........ 184 129,098 000 66 120,630 ve 63 179,094,000 144 
Western Pine Association........ccceeeeeees 30 108,514,000 o3 85, $ 7s 102,768,000 109 produ‘ 
California Redwood Association..........++- 11 13,683,008 194 72 10,793,000 0 shipm 
Northern Hemlock & Hardwood Mfrs.’ Assn.. L7 1,204,000 319 2,154,000 60 1,795,000 71 — 
- —_ te eae a s iliemienaiiiaies ies citniiatatiaidacnedinens Orders 
i tides cnbacareeure Rea 434 290,649,000 17 264,351,000 70 341,404,000 119 tg 
f On 
Hardwoods: . a 20.97 aa. } 
Hardwood Manufacturers’ Institute......... 186 22,295,000 65 0,974,000 49 21,566,000 os CO stocks 
Northern Hemlock & Hardwood Mfrs. Assn.. Li 1,856,000 103 1,825,000 44 1,465,000 69 F s 
Wotal WATAWOOES ...ccccocccccccvccececocs = 92 411 49,000 G7 22,799, 000 49 Rone 1, 000 “66 
Grand tOtMIS ..ccccccccccccccscccessvccece ro 314,798,000 76 287,150,000 67 364,435,000 113 North: 
THIRTY-ONE WEEKS: South 
Softwoods: . : Weste 
Southern Pine Association...... pecs eeeeecces 98 661, 565.000 , 628.226 -_ ens 600.000 m Baste 
West Coast Lumbermen s Association....... 184 ‘ “T 3'000 one 1,932.0: 28°000 a IEE 967. 000 4 Foreit 
Western Pine Association........+seeeereees 128 "398": 78 000 142 1207 182,000 ners °237'040.000 oo | a 
California Redwood Association............. 1 ae nea otha 89 Tot: 
“ap . ne aap . Mfrs.’ Ass 177,059,000 24138 165,820,000 100 58,686,000 101 
Northern Hemlock & Hardwood Mfrs,’ Assn.. 16 39,606,000 292 32,041, 000 Sd 31,497,000 87 ag 
7 pein ae see comes ————__ een San 
Pi ee. ccs ekeibbbsdeeebhenenewe 447 1.239.990. 000 ° 8 975.297.000 Te 2 > 790 000 . aw. 
Hardwoods: santa a fiz Odd E, SS 1,202, 89 7 
Hardwood Manufacturers’ Institute.......... 191 130,660,000 120 389,271,000 79 00,312,000 z ti 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 52'856/000 27: 38°795,000 jo “Me3 36.000 ~ j 
Tv . ar , . onAF o* “ ——— onmen _— Bein ' 
zotal narGweets eee e teen eee e eee e ees 207 3,516,000 138 128,066,000 SO 140, 648, 000 so | ‘ 
STGRG COTRIS cccccccccevcccvecesccscsccere 658 5,436,000 114 4,403,363,000 87 1,643,438,000 8S Tim 
West Coast Review M f Timber P rn 
OST WOSST NOVIS ovement o imber Froducts pts 
| : 7 l : » . ‘ jas ; years, 
[Special telegram to American Lt MBERMAN] Wasutncron, D. C., Aug. 15.—Following is a statement of the movement of timber prod- const! 
SEATTLE, WasH., Aug. 15.- The 554 W est ucts during the two weeks ended July 28 and Aug. 4 (some reports are compiled later and found 
Coast Lumberman’s Association mills giving | cover two weeks ended July 21 and July 28), as reported by identical mills and published by ing d 
production, shipments and orders during the | the National Lumber Manufacturers’ Association for the Lumber Code Authority: he re 
two weeks ended Aug. 11, reported: : Unfilled dentis 
Product 174.542.000 Unit of Week No.of Production Shipments Sales Orders Gross Stocks ; ‘ 
Proguction 3 ¢%, 65" ‘ , Measure Ended Mille 1934 1933 1934 1933 1934 1933 1934 1933 1934 1933 1s SO 
Shipments 193, 655,000 10 94% over production Pacific M bd. ft...July 28 6.142 6.134 6,322 6,273 5,307 4,493 14,501 7,590 32,889 31,003 be us 
Orders 189,357,000 8.48% over production Box .....-. Aug. 4 29 5,228 5.997 6,276 6,539 3,665 4,167 10,513 10,081 32,961 31,291 oP 
. . ~S ca f 
\ group of 555 mills, whose production re- Bougias Fir Number .. July 28 4 7,935 13.279 7,264 11.375 8,201 4.521 160,301 32.476 23,927 25,966 § Do 
. be + ace, oa oo age tt - ef ee Ba i 
ports for 1934 to date are complete, reported so laf Aug. 4 4 6,230 13.559 13/373 12,015 7,153 1,044 154,081 26,127 16,784 27,! the 
as foll ; Douglas Fir M, sq. ft...July 28 4 1,782 2.744 2,387 3,056 2,640 780 865,555 7,224 10,822 4,592 const 
as Iollows: Plywood ...%” basis...Aug. 4 4 2,113 2,301 2,813 2,318 1,650 1,021 5,005 6,625 10,730 4,954 | he 
Average weekly cut for thirty-two weeks Southern — i ers 
1933 . Sa Riaet ea ei Ca ieee hie 73,669,000 Rotary Cut.M bd. ft...July 2S 904 516 655 218 1,121 148 1,870 343 hanks samen engin 
1934 = -.. 75,407,000 “umber ... Aug. 4 15 637 198 565 wu 372 117 2,161 171 is : Co 
Red Cedar Squares .... ' “ig 
Average cut for two weeks ended enc nidiin enee Shingles* .. July 28 191 49,505 .... G5,978 37,527 ee. 441,750 ' this 
Aug. 11 pdt hinchee he ent fe 7,276, Woodwork Stock Manufacturers— Tk 
A group of 554 sy ‘alien production for Deese ee eeeee seen eige ett 14,736 100,611... 185,725. part 
1 : adie = ash ........1 mber ...July 21 38 54,15 2 R64 244,206 .... SION .... 1 ; 
the two weeks ended Aug. 11 was 174,542,000 | Frames .. |||: 3219 5 036 32.615 ||). 17008 , ing 
feet, reported distribution as follows: >— 14,482 15,786 100,079 = .... 184,421 © tury 
Unfilled Sash coceeeee Number ...July 28 38 48,638 4,011 249,114 oe 335,064 a . 
Shipments Orders Orders Frames ...... 7,771 8,208 ah tokes 37,547 16,522 noter 
Rail ...... 56,000,000 63,431,000 96.282.000 as ct for week are given for red cedar shingles, as comparative data for identic al eaitin are | a 
Domesti F : — = ' roo 
mdr tasmass satteess teene'eas Wasutncton, D. C., Aug. 13.—Following is a comparative statement of identical plants to the | It 
¢ 0 hoo ‘ , Ose 9 - 4 e 4 * o_@ ’ 
pry *** 13'648'000  «17°6 18,000 amlapaigts Lumber Code Authority on the movement of timber products during June, this summarizing Be oa 
sno ats weekly reports, supplemented by reports of industries making monthly reports only: i spec 
193,653,000 189. 357, 000 486,920,000 Unfilled . mn t! 
A group of 163 identical mills, whose reports ae, Cope Shee pinch 
o . . . P ’ e . a . 
of production, shipments and orders are com- Unit of No. Production Shipments Sales 30 30 30 30 «C«@ cut 
plete for 1933 and 1934 to date, reported as | Box Measure Mills 1934 1933 1934 1933 1934 1933 1934 1933 1934 1933 cons 
follows: N. W. (Wis. Minn.) M bd. ft 14 3.065 5.335 3,414 5, 895 3,005 4,687 925 1,021 537 780 a sé 
Auew See twee Central... ae 1S ae 1.184 1.917 1,138 1,2 973 1.134 1,015 873 274 239 he : 
weelk a ended Average for 32 weeks ae 23 7 24,260 25,611 26, 572 24,037 29,640 14,222 6,958 33,721 32,050 : 
erg f 19234 : 19234 — 19233, Southern ... ..M bd. ft. 8 2,049 3 2.633 3.550 1,422 1.910 1,000 676 184 260 that 
. Sy ght Ses ai ‘ ia at *Douglas Fir Door... Numbe: 3 «17,049 394 14,331 39,942 15.464 28,551 154,527 33,004 15,241 25,532 | are 
Production 67,586,000 57,148,000 59,919,000 Plywood Puae kage ...M Sq. ft. 28 23,290 32,151 23,290 32,151 22,270 |... 3,769 .... mone none , 
Shipments 76,302,000 51,568,000 = 63,944,000 Keg Case . M Cases no rpt 145 182 46 = 318 2 167 ih, -anies, Le. Cae olte 
Orders 76,490,000 56,523,000 66,936,000 *Douglas Fir Plywood. M Sq. ft ; 5.539 7.708 6,065 7.919 5,595 7.413 3,370 745 3,992 1,721 | mat 
*So. Rotary Cut Lbr..M bd. ft. 19 3.358 2.720 3,060 2.622 3,303 1, 107 1,798 529 none none | quis 
*Compiled from Weekly Reports. and 
Western Pine Summar - 
; lor 
‘a . : and 
PortLAnp, Ore., Aug. 15.—The Western Pine , | 
\ssociation reports as follows on operations of = NIE ae i 
Inland Empire and California mills during the ‘ ; \ : L 
two weeks ended Aug.11: RE M @) ys) quire Pine, Oak, Gum, Tupelo, 
Average number of mills reporting, 123: i c B h A h ° 
ress, Beech, Ash, Elm - 
Total production for two weeks.. 101,238,000 ; nf 248) 4.010) Bd) yP ’ - , » Hick 1 
Total shipments ................. 84°430.000 ory, Tremont is a dependable } 
Total orders received............. 87,072,000 E - 
Unfilled order Aug. 11.....cccceces 96,652,000 source of supply. And now we : - 
can furnish Tremont Beech bre 
_Witp corton, growing in Florida, harbors Flooring. Order a car to-day Se 
five especially destructive insect pests widely ar & , du 
known to other producing regions but never LONG LEAF mixed to suit your require- dis 
established in the Cotton Belt of the United SHORT LEAF ments. Rely on Tremont! ha 
States. They are the pink bollworm, wild cot- uti 
ton borer, flower-bud maggot, West Indian OAK F Ole) 2) NeW N TREMONT LUMBER co. pe! 
blister mite, and the cotton leaf miner. Alert ROCHELLE, LA. eli 
plant quarantine inspectors have prevented their FARDW00D>: bg 
establishment in cultivated cotton fields. Be 
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California Redwood 


San Francisco, Catir., Aug. 11.—The fol- 
lowing information is summarized from the re- 
ports of 30 mills to the California Redwood 
Association for, June: 


—Redwood— White 
Percent of Wood 
Feet Production Feet 
i 25,880,000 5,440,000 
Production “0, ’ eee 440, 
mae er 19,402,000 | icliedle 4,964,000 
Plant use.....-- 2,327,000§ 41.3 551,000 
yraers— 7 » o« 
eccives wee 17,958,000 65.4 6,230,000 
On hand ..... 32,769,000 abc 6,025,000 
Stocks on hand.284,1038,000 ee 15,983,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California*® ... 5,838,000 6,428,000 
Southern California® ... 2,632,000 2,355,000 
WIEMEOEET oco0c5seernass 105,000 88,000 
EE cs au steesh.esis 10,477,000 8,323,000 
Foreign rrr. tT eoee 350,000 764,000 
Potala ..cccvcascoaves 19,402,000 17,958,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
¢All other States and Canada, 





Timbers in Use 52 Years to Be 
Used in Rebuilding 


TacoMA, WaASH., Aug. 11.—In service for 52 
years, the Douglas fir timbers used in the roof 
construction of St. Luke’s Church here were 
found to be in perfect condition recently dur- 
ing dismantling of the structure, which is to 
be rebuilt at an address in the north end resi- 
dential district. The condition of the lumber 
is so good that the truss lumber and joists will 
be used again in rebuilding the church. 

Domestic Douglas fir was used entirely in 
the roof of St. Luke’s when the church was 
constructed in 1882. The condition of the tim- 
bers today is cited by L. C. Van Arsdale, 
engineer for the Ernest Dolge Manufacturing 
Co., as a striking example of the durability of 
this wood as a building material. 

There is no record of any replacing of any 
part of the church framework since the build- 
ing was first erected more than half a cen- 
tury ago, Mr, Var Arsdale said. Also, it is 
noted that during this time, no additional brac- 
ing has been added to any part of the main 
roof structure. 

‘It 1s further noted that the pieces are only 
ot average quality in so far as their density and 
specific gravity is concerned. The timbers used 
in the wood trusses which supported the roof 
included heart-cut pieces, or timbers that were 
cut from the center of the log. In present day 
construction, heartwood may not be considered 
a serious defect for timbers for general use, 
he said, but it has been definitely determined 
that pieces cut outside the heart of the log 
are much stronger, for the heart of the log 
oltentimes contains hidden defects which will 
materially affect strength. The other two re- 
quisites for maximum strength, straight grain 
and minimum of knots, were apparently se- 
cured in selecting the pieces, he pointed out, 
lor all of the lumber is very straight grained 
and very few knots are visible. 





Louisiana Retains Tax Prefer- 
ence on Bagasse 


NEw ORLEANS, Aug. 13.—An attempt to pe- 
nalize the Celotex Co. by removing its preference 
in tax assessment, was defeated when the lower 
branch of the Louisiana legislature voted against 
Senate Bill 47 by 57 to 30. The bill was intro- 
duced by State Senator Jules Fisher, in whose 
district the Celotex plant is located, and would 
have amended the law providing that plants 
utilizing waste materials shall be assessed at 10 
percent ‘of their valuation until Jan. 1, 1942, by 
eliminating bagasse, which is the refuse of sugar 
cane left after the extraction of the juice. 

agasse is the basis of Celotex. 
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Shipments 9 Percent Above Cut 


: [Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., Aug. 16—Nine groups for the two weeks ended Aug. 11 reported as 











follows: Week No. of ; 
Softwoods ended Mills Production Shipments Orders 

Southern Pine Association (North Aug. 4 117 20,369,000 23,562,000 22,856,000 
Carolina mills included)........... Aug. 11 173 21,803,000 23,478,000 22,015,000 
West Coast Lumbermen’s Association* Aug. 4 554 76,657,000 75,799,000 95,832,000 
(Washington and Oregon)......... Aug. 11 555 97,895,000 117,860,000 93,531,000 
Western Pine Association (Inland Aug. 4 123 51,967,000 43,467,000 48,881,000 
Empire and California)............ Aug. 11 123 49,271,000 40,963,000 38,191,000 
Northern Pine Manufacturers*....... Aug. 4 25 2,000,000 1,582,000 1,852,000 
: Aug. 11 22 2,040,000 1,851,000 1,455,000 
Northern Hemlock & Hardwood Manu- Aug. 4 22 1,637,000 1,281,000 1,367,000 
Facturere ASBOCIRVION.....cccccccces Aug. 11 20 1,908,000 1,358,000 899,000 
California Redwood Association...... Aug. 4 18 6,359,000 4,953,000 5,513,000 
Aug. 11 16 6,291,000 6,420,000 8,177,000 
Southern Cypress Manufacturers’ As- Aug. 4 23 1,237,000 2,553,000 2,039,000 
DO. caldcuwnsdese0s os coenewdewe Aug. 11 26 1,456,000 2,160,000 2,326,000 
Northeastern Softwoods ............. Aug. 4 21 1,588,000 1,342,000 1,373,000 
Aug. 11 22 1,685,000 1,351,000 1,660,000 
i Eee Aug. 4 903 161,814,000 154,539,000 179,713,000 
Aug. 11 957 182,349,000 195,441,000 168,254,000 
_ Hardwoods Aug. 4° 316 15,884,000 15,990,000 13,759,000 
Appalachian and Southern Hardwoods Aug. 11 302 16,555,000 15,922,000 13,821,000 
Aug. 4 22 664,000 976,000. 735,000 
Northern Mar@w0od......66.cccssevses Aur. 11 20 388,000 1,468,000 943,000 
y Aug. 4 21 257,000 498,000 220,000 
Northeastern Hardwoods ............ Aug. 11 22 182,000 575,000 144,000 
Aug. 4 101 743,000 862,000 671,000 
North Central Hardwoods............ Aug. 11 111 908,000 1,010,000 741,000 
‘ Aug. 460 17,548,000 18,326,000 15,385,000 
Totals, er ae Aug. 11 455 18,033,000 18,975,000 15,649,000 
Aug. 4 1,320 179,362,000 172,865,000 195,098,000 
EE I 6 whine 6b tro Ka wae aueien Aug. 11 1,412 200,382,000 214,415,000 183,903,000 


*American mills. 


Relation of Unfilled Orders to Stocks 


Wasuineton, D. C., Aug. 13.—Following is a statement for five groups of identical mills of 
the gross stock and unfilled order footages, in thousand board feet, Aug. 4: 





No. of Gross Stocks Unfilled Orders 
Mills 1934 1933 1934 1933 
Southern Pime Association... ccccceccccsccvcese 88 472,194 379,848 57,593 68,795 
West Coast Lumbermen’s Association........... 130 1,000,787 885,591 350,658 318,681 
Western Pine Asmociation.......cccccccecsecvecs 23 1,232,703 1,074,776 112,215 117,057 


Northern Hemlock & Hardwood Manufacturers 
Association— 


a RRR nee Parar O52 Sem Pt te Ne eee MY aR Cree 11 76,780 100,168 2,680 3,436 
_ OS fet lst ea ae amo Rn ey Mba aber. 14 107,802 104,120 4,507 9,668 
Hardwood Manufacturers’ Institute............. 211 769,497 651,687 88,835 84,291 





Hundreds of Pine and Hardwood Mills Use 


DOWICIDE 


and thus assure their customers of 


BRIGHT LUMBER 


with its 
FULL NATURAL BEAUTY and STRENGTH 


Hundreds of operators have small, handy bags, and stocks are 
found that DOWICIDE is the only kept at a dozen convenient ware- 
non-discoloring sap stain chemical houses. The liquid form is also 
that will permanently prevent the available in steel drums. Costs 
occurrence of both stain and mold average only |3c¢ per thousand 
fungi under the most severe con- board feet. 
ditions of seasoning. 


DOWICIDE is 100% active 
chemical—it contains no inert in- 
gredients. It comes packed in Write us today. 


« Manufactured by 
DOW i Cc i D t THE DOW CHEMICAL COMPANY 
MIDLAND, MICH. 


Distributed and serviced by 


THE CHEMICAL TREATMENTS COMPANY, Inc., New Orleans, La. 








Let us help you solve your sap 
stain and mold problems. 
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Western Piners Urged to Resume Promotion-- 
Re-endorse Industry’s Code -- Stricter NRA 
Observance Needed 








B. W. LAKIN, 
McCloud, Calif.; 
Told of Cost-Protec- 
tion Discussions 





SWIFT BERRY, 
Camino, Calif.; 
Commended Code 
Efforts 





DON 


LAWRENCE, 
Spokane, Wash.; 
Emphasizes Import- 
ance of Shop 


PorTLAND, Ore., July 31.—The regular semi- 


annual meeting of the board of directors of 


the Western Pine Association was held here 
today. President R. R. Macartney, Kla- 
math Falls, Ore., presided. The meeting 
was open to all members of the Western 


Pine Division, and many of them were pres- 
ent in addition to the board members. Most 
of the time was given over to reports of the 
Division representatjve who had attended 
recent Code hearing and meetings in Wash- 
ington and Chicago. 

President Macartney announced 
association manager, David T. 
practically been drafted into 
Lumber Code Authority as executive offi- 
cer, and that the association had granted 
him a leave of absence in order to accept 
this position. He also announced that the 
executive committee of the Western Pine 
Association had appointed S. V. Fullaway, 
association secretary, to take charge of the 
management of the association’s affairs, and 
also to the position of alternate member of 


the 
had 
the 


that 
Mason, 
service of 


the Lumber Code Authority. 
Secretary-Manager Fullaway gave a re- 
view of the association’s activities since its 


last meeting. He gave a satisfactory report 
of the working of the association under the 
budget. In regard to Code violation, Mr. 
Fullaway pointed out that, in the Western 
Pine Division, Code violations had been rela- 
tively few and unimportant as compared 
with some other Divisions, and that most of 
them had been settled satisfactorily. 

At the request of President Macartney, 
the meeting paused in its deliberation as a 
tribute to the late John C. Hemphill, of Ma- 
dera, Calif., a former member of the board 
who came to his death since the last meet- 
ing. 

Three Important Problems Under Code 


President Macartney is one of the mem- 
bers of the Code Authority who has been 
active in its recent meetings at Washington, 
and claims that the three most important 
problems coming before the meeting as 1.— 
Enforcement of the fair trade practice fea- 
tures of the Code; 2.—definition of “whole- 
sale’ trade; 3.—placing the lumber whole- 
saler under the Code. 

Of these, the first, 
Code provision respecting minimum cost- 
protection prices, is now believed assured 
through the recent amendment to Article IX 
of the Code, and the Administration approval 
of the Lumber Code minimum cost-protec- 
tion prices. The other two problems are as 
yet unsolved, but it is hoped that they may 
be taken care of soon. 

Speaking of the reduction in Lumber Code 
minimum prices, President Macartney pointed 
out that the lumber industry losses have 
been shown to have been ten times the 
average of general industry losses. Now in 
order to assist in the President’s housing 
plan, this industry makes its contribution 
by a material reduction in its prices. At 
the same time an attempt has been made to 
straighten out various inequalities in inter- 
Division prices. 

Code Is of Great Value to Industry 

President Macartney stated that it was 
his belief that the industry would be able to 
keep its Code as it is but that it is very 
hard to amend or change it. He said the 
more the industry has to call on the Gov- 
ernment for aid and enforcement, the weaker 


enforcement of the 


its position is in regard to industry self- 
government. He urged the hearty co-opera- 
tion of everyone in the industry, and pointed 
out that, in spite of errors, inconsistencies 
and inequalities which inevitably cropped up, 
the Code had been of very great value to 
the industry. 

W. E. Moore, Elgin, Ore., 
of the Division representatives at the Wash- 
ington meeting, gave his impressions. He 
said, among other things, that he was proud 
to belong to the Western Pine Division, be- 
cause of the record of this Division. Mr. 
Moore described some of the difficulties 
under which the Code members and commit- 
tee members labored—the long hours, physi- 
cal discomfort and the discouraging atmos- 
phere. He particularly praised the work of 
B. W. Lakin and President Macartney. 


Industry Must Show It Can Govern Self 


B. W. Lakin, of McCloud, Calif., whose 
special assignment at Washington was chair- 
man of the cost-protection committee, told 
something of how the price revisions were 
arrived at, and the various demands which 
were made upon this committee. Describ- 
ing the difficulties at the Washington meet- 
ing, Mr. Lakin said it seemed that every day 
and at every hour there arose a new crisis. 
He urged the members to read very carefully 
the amended Article IX. 


who was one 


Mr. Lakin pointed out that lumber was 
one of the few industries which had been 
given a full measure of self-government 


under the NRA. He asked the lumber manu- 
facturers first if they could govern them- 
selves. He urged them to show that they 
could, by co-operating with the association 
and furnishing the required information that 
is so necessary for the Code to succeed. 

He pointed out that in order to assure 
enforcement of Code prices, the Lumber 
Code Authority had been forced to obtain 
Government approval. This means, he stated, 
that now the Government fixes prices, and 
that is the penalty paid for Government ap- 
proval. 

In regard to a distribution clause, which 
has not yet been approved by the NRA, Mr. 
Lakin urged that the lumber manufacturers 
use their own distribution clause; which was 
adopted by all branches of the lumber indus- 


try and by this association in 1931. It was 
known as the American Lumber Industry 
Code of Fair Trade Practices. This, Mr. 


Lakin suggested, would be one form of self- 
government, and he pointed out that lum- 
bermen can do things without waiting for a 
law that says they have to do them. 


Explains Price Revision Difficulties 


Walter Johnson, 
other 
Code 


have 


of San Francisco, an- 
member of the Western Pine Division 
Authority, explained several things that 
been done in order to make Lumber 
Code price enforcement legal. He told of 
some of the difficulties in connection with 
revising the price list, and explained the bad 
effect of the Darrow report on the political 
situation, of the senators and congressmen 
who opposed the NRA, and of those who 
opposed cost-protection. 


Tie Code Problem Awaits Solution 


James McNary, Cady Lumber Corpora- 
tion, although not a member of the Code 
Authority, was in Washington during the 
meeting. He described the meeting as hav- 
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ing the hottest, most contentious and most 
discouraging atmosphere of any of them. 
He touched on the Tie Code problem, one 
that has not been permanently solved and 
will have to be taken up again at the next 
meeting of the Code Authority. He pointed 
out that railroad cross ties represent an 
extremely important part of the lumber pro- 
duction of the United States. 

Another speaker who had been in Wash- 
ington was Swift Berry, of the Michigan 
California Lumber Co., Camino, Calif. He 
spoke of the sincere efforts put forth by 
the representatives of the Western Pine Di- 
vision in Washington, and commended their 
actions highly. 


Believes Natural Resource Codes 
Permanent 


Floyd Hart, of Medford, Ore., admitting 
that before he went to Washington he had 
not been entirely sold on the NRA or the 
Lumber Code, said that he came back from 
Washington with a feeling that the Code 
would at least last its allotted time, and, 
more, that it is desirable. He expressed an 
opinion that most people in Washington be- 
lieve that the natural resource industries— 
particularly, lumber, coal and oil—will have 
permanent Codes. 

President Macartney introduced Don Law- 
rence, of Spokane, as the man who had 
the hardest job of any, and the most de- 
tailed work during the Washington meeting. 
Mr. Lawrence was one of the Western Pine 
Division representatives of the inter-divi- 
sional co-ordinating committee. Mr. Law- 
rence explained some of the reasons why his 
committee was forced to make some of the 
revisions in the price list, over the protest 
of many of the members of the Division. He 
gave a sketch of what the changes amounted 
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to, and how they were arrived at in the com- 
mittee. Each given Division wanted con- 
cessions, and also wanted to maintain what- 
ever advantages it had formerly secured. 


Shop Adjustment Important to Pine 


In the matter of correlation, one of the 
items vitally important to the Western Pine 
Division was shop. Changes were coming 
about in regard to marketing doors, and the 
pine door manufacturer was laboring under 
various handicaps. Changes in the new list 
that will tend to equalizing this situation in- 
cluded the raising of Douglas fir shop prices 
$3 per thousand, and the reduction of west- 
ern pine shop prices $1 per thousand. 


J. P. Hennessy, Minneapolis, Minn., de- 
scribed the shop situation in considerable 
detail, and dwelt on its importance to the 
Western Pine Division. He said that sur- 
veys of the field showed that pine doors have 
rapidly been losing their former market, and 
that the pine door manufacturers now claim 
that they have to be on a parity with fir 
doors in order to hold their business. One 
of the things Mr. Hennessy urged the West- 
ern Pine Association to do, was to put at 
least three well trained men into the ter- 
ritory to exploit the qualities of western 
pine. 

Mr. Hennessy urged the members to adopt 
the American Lumber Industry Code of Fair 
Trade Practices, which had formally been 
approved in 1931. The membership of the 
board voted unanimously to reaffirm this 
code of ethics, and to live up to it. 


Don Critchfield, of Lincoln, Neb., man- 
ager of Forest Products Better Paint Cam- 
paign, gave a very interesting illustrated 


lecture on the value of proper painting to the 
lumber industry. 


See Weaknesses in NRA 


Co.tumsBus, Ga., Aug. 11.—Conditions in the 
lumber industry, generally conceded not to 
have shown the improvement hoped for under 
NRA, were discussed at length at the meeting 
of the Roofer Manufacturers’ Association at 
the Ralston Hotel here, beginning Tuesday 
morning at 10 o’clock. Lengthy discussions 
along the same line followed at an executive 
session, attended only by members, that con- 
cluded with a luncheon at 1:30 in the afternoon, 
for members and visitors. These discussions are 
to be resumed at the next meeting to be held 
here on Tuesday, Sept. 25, when some action 
will probably be taken. 

The opening address at the open session was 
made by A. S. Boisfontaine, assistant secre- 
tary of the Southern Pine Association, of New 
Orleans, La. He explained procedure in Code 
compliance, and predicted enforcement within 
the next sixty days of provisions of the Lumber 
Code, violations of which have come to be a 
source of much complaint. 


Industry's Troubles Arise from Lack 
of Demand 


_ Mr. Boisfontaine stated that it is true there 
is a lot of chiseling in the industry, but he ex- 
pressed the belief that this will be stopped. 
He declared that he believed 90 per cent of the 
troubles in the industry at this time are due 
to a lack of demand, which he was hopeful 
would be stimulated soon under the building 
program being undertaken from Washington. 

Milton L. Wootten, of the Small Mills Pine 
Association, spoke briefly but optimistically 
with reference to the outlook in the industry. 

e urged continuance of Code compliance work, 
and that operators not lose heart. 


Disappointed With Results of Code 


Leonidas Fields, of the association, main- 
tained that the Government, in its administra- 
tion of the Code, evidently does not understand 
the situation with the small mills. He referred 


to the constantly changing and numerous rules 
and regulations, and maintained that, while to 
begin with he was strong for the Code, the 
hoped for relief had not come and the recent 
reduction of prices failed to bring stimulation 
of demand. What to do about it he admitted 
he did not know. 


As a wholesaler, T. W. Reeves, called by 
President J. Hallman Bell, who presided, sim- 
ply stated that “we are just standing tied,” 
and that he was not present to speak but simply 
to hear discussions of the situation in the in- 
dustry. Tom Griffin, of the Colonial Lumber 
Co., of this city, a wholesaler, expressed hope- 
fulness in a few words. 


Values Can Not Be Legislated 


A. Fielder, of the St. Claire Lumber Co., 
declared he was more convinced than ever 
that it is not possible to legislate values on 
products; that such an effort is destined 
to be whipped by the economic law of supply 
and demand. “Where the Code Authority and 
the lumber industry has fallen down is in the 
failure to control production,” he asserted, as 


‘he declared he thought the President has done 


all he could under the Recovery Act, but the 
Lumber Code has failed. 


H. Dixon Smith, of Columbus, member of 
the Code Authority, maintained that as a mem- 
ber of the Authority he had lived faithfully up 
to the Code, but that there are provisions in it 
that the smaller mills can not live up to and 
continue to exist, as he sees it. He stated he 
was convinced that self-regulation will not 
work in the lumber industry as well as in some 
others, and declared that what is needed is 
teeth in the law. He urged that the artificial 
cost-protection provisions should be abolished, 
and many concurred with him and went fur- 
ther as to other provisions. He and others 
expressed satisfaction for the time with wages 
and hours provisions, 
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French Embassy Asks Information 


Any information you may have available 
on the subject of prefabricated houses will 
be greatly appreciated.—INqQuiry No. 3128. 


[The above inquiry comes from the French 
Embassy in the United States, which has been 
supplied with copies of various articles that 
have appeared in the AMERICAN LUMBERMAN, 
dealing with this topic. If any producer of pre- 
fabricated houses, or materials for same, desires 
to forward descriptive literature or other infor- 
mation, he may address same to P. Leblanc, 


trade commissioner, Office of the Commercial 
Attache, French Embassy in the United States, 
Maison Francaise, 610 Fifth Avenue, New 


York.—Eniror. | 


Wants Facts and Lore About Axe 


I would appreciate 
you could give me re 
years ago, if I recall 
AMERICAN LUMBERMAN a reference to a 
dealing with axes, written by somebody 
made a hobby of bringing together 


very much any 
the following: 
aright, I saw in 


help 
Some 
the 
book 
who 
all sorts 


of lore and information connected with axes. 
I have been unable to locate either the item 
in your pages, or the book, or even the 


name of the author. I! 
is exceedingly vague, but I am 
you in the hope that you will 
book to which I refer. Any assistance you 
may be kind as to give me in securing 
the information wanted, would be highly 
appreciated.—INQUIRY No. 3123. 


am afraid my inquiry 
addressing 


know of the 


sO 


[It is probable that the inquirer, an associate 
professor of wood technology at one of the 
larger schools of forestry, refers to the “Axe 
Manual of Peter McLaren, America’s Cham- 
pion Chopper,” published by Fayette R. Plumb, 
Inc., Philadelphia, Pa., and sold at 25 cents. 
This includes discussion of the axe in forestry 
work, sharpening and fitting, methods of using, 
felling a tree, the axe in sport, chopping con- 
tests, axe throwing for Boy Scouts, methods of 
manufacture. 

The inquirer’s reference to “lore” indicated 
an interest in the history of the axe. There is 
no treatise dealing exclusively with the history 
of the axe, as far as can be ascertained. Its 
history is treated very satisfactorily, however, 
in two books on the history of the carpenter’s 
tools, “The Carpenter Tool Chest,” $2; and 
“Ancient Carpenter Tools,” $5, which the 
AMERICAN LUMBERMAN can supply at the pub- 


lishers’ price. 

To a request for data on the history of the 
axe, a very generous response was made by 
the American Fork & Hoe Co., Cleveland, 
Ohio, which owns the Kelly Axe & Tool 
Works, at Charleston, W. Va., the following 


historical sketch having been prepared for the 
AMERICAN LUMBERMAN: 


The Story of the Axe 


articles tracing the 
tools there is a quite 
arrive at the conclusion 
discussion was the first 
tive man. Whether the 
not, it must have been among the early 
ones, and second to none in its importance 
in developing civilization. 

The wheel is considered to 
first important mechanical device—a roller 
made from a section of a tree trunk. It 
is quite reasonable to assume that an axe 
of some kind was employed in this epoch- 
making invention. 

Scientists have 
another as far back 
connection with the 
appears conclusive that from 
the axe as a tool has been necessary to 
mankind. As Carlyle stated, “Man is a tool 
using animal. Without tools he is nothing. 
With tools he is all.” 

The Lake Dwellers of Europe, 
known race that built more than makeshift 
shelters, used axes made from black sand- 
stone. Ancient races of Asia and the later 


In origin of various 
natural tendency to 
that the tool under 
tool used by primi- 
axe was the first, or 


have been the 


axes of 
as research 
human 


found or 


in 


one type 
extends 
race. It thus 
the beginning 


the earliest- 


Moaris of 
for axes. 


New Zealand used 


Stone 


beautiful jade 
axes are still in use in some 
of the more obscure of the South Sea Islands. 
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QUERY AND COMMENT 


Wholesale Buyers of Pencil Slats 


I am interested in information as to who 
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The Druids of England used axes of tem- are some of the buyers of pencil slats, | 
pered copper; how they tempered the cop- do not have in mind the big pencil manufac. 
per has been the puzzle of centuries, though turers, but rather wholesalers or jobbers 
recently a method by which copper may be who buy pencil slats. Can you give me the 
somewhat hardened has been re-discovered. names of some of these buyers?—Inquiry 
The ancient Romans mixed copper and tin No. 3117. 
we lcon gp 2 een ig ane, enone the same [The American LuMBERMAN has lists on 


earlier, 


Aztecs and 


other ancient 


file of some of the large manufacturers of pen- 





races were doing the same thing in Mexico 7 ~ * 

and South America. cils, which naturally are important buyers of 
The oldest iron axe is in the British Mu-_ pencil slats. Unfortunately, the names of whole- 

seum, and was taken from an Egyptian _ salers or jobbers who are buyers of this product 

pyramid which was built and sealed about are not included. Any readers of the AMEricay 

be) ee 2. NO other iron axe of such [LuyeeamaNn who are interested or who may 

antiquity has been discovered, and maybe k holesal bbe 1 | 

this one, like the Cardiff Giant, was planted. now of wholesalers or jobbers wee Say p> 
In the making of America, the axe has cil slats, are invited to pass that information 

played a vital part. The pioneer went into along for the benefit of this inquirer, who js 

the forest, often with only his flint-lock located in the Pacific Northwest. —FEpiror. | 

axe and auger, and with these he built his ee — 

a prota eri fg age ye thong a SEVEN TIMES as much soil was sta by erosion 


stand, and in them were cradled such sturdy 
Abraham Lin- 
American Indian 


characters as Andrew Jackson, 
coln and U. S. Grant. The 
used axes of flint or bone. 


terraced 


—Eprror. } corn fields. 


areas—27.1 
terraced corn fields and 


from unterraced areas at the Federal Erosion 
Farm at Bethany, 


Mo., in 


tons 


1933, as was lost on 
an acre trom un- 
3.8 tons from terraced 
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In a Logging 
Nye, who now lives in Hudson, 
Wis., visited a logging camp 
and writes of it as follows to 
the Denver Opinion: 

“T put up at Bootjack camp, 
on the raging Willow River, 
where the gay plumaged chip- 
munk and the spruce gum have 
their home. 

“Winter in the pine woods 
is fraught with fun and frolic. 
It is more fraught with fatigue 
than funds, however. This 
winter a man in the Michigan 
and Wisconsin lumber camps 
could arise at 4:30 a. m., eat 
a patent pailful of dried apples 
soaked with Young Hyson and 
sweetened with Persian glucose, 
go out to the timber with a 
lantern, hew down the giants 
of the forest, with snow up to 
the pit of his stomach, till the 
gray owl in the gé athering g gloom 
whooped and hooted in derision, 
and all for $12 per month and 
stewed prunes. I did not try 
to accumulate wealth while I 
was in camp. I just allowed 
others to enter into the mad 
rush and wrench a_ fortune 
from the hand of fate while I 
studied human nature and the 
cook. I had a good many pleas- 
ant days there, too. I read 
such literary works as I could 
find around the camp, and 
smoked the royal Havana smok- 
ing tobacco of the cookie. 

“Those who have not lum- 
bered much, do not know much 
of true joy and sylvan smok- 
ing tobacco. They are not using 
a good grade of weed in the 
lumber regions this winter. 
When I say lumber regions I 
do not refer entirely to the cir- 


cumstances of a weak back. 
(Monkey wrench, oil-can and 
screw-driver sent with this 


Camp — Bill! joke; 





also rules for working 
it in all kinds of goods.) The 
tobacco used by the pine chop- 
pers of the northern forest is 
called the Scandihoovian. I do 
not know why they call it that, 
unless it is because you can 
smoke it in Wisconsin and smell 
it in Seandihoovia. When night 
came we would gather around 
the blazing fire, and talk over 


old times and smoke this 
tobacco. I smoked it until last 
week; then I bought a new 


mouth, and resolved to lead 
different life. 

“IT shall never forget the eve- 
nings we spent together in that 
log shack in the heart of the 
forest. They are graven on my 
memory where time’s effacing 
fingers can not monkey with 
them. We would most always 
converse. The crew talked the 
Norwegian language, and I am 


using the English language 
mostly this winter. So each 
enjoyed himself in his own 
quiet way. This seemed to 


throw the Norwegians a good 


deal together. It also threw 
me a good deal together. The 
Scandinavians soon learn our 
ways and our language, but 


prior to that are clannish. 
“The cook, however, was an 
Ohio man. He spoke the San- 
dusky dialect with a rich, nut- 
brown flavor that did me much 
good, so that after I had talked 
with the crew a few hours in 
English and received their 
harsh, corduroy replies in 
Norske, I gladly fled to the 
cook shanty. There I could 
rapidly change to the smoothby 
flowing sentences peculiar to 
the Ohio tongue, and while I 
ate the common twisted dough- 
nut of commerce, we would talk 
on and on of the pleasant days 





we had spent in our _ native 
land, I talked to him of his old 
home till the tears would un- 
bidden start, as he rolled out 
the dough with a common Bud- 
weiser beer bottle and shed the 
scalding tears into the flour 
barrel. ‘Tears are always un- 
availing, but sometimes I think 
they are more so when they 
are shed into a barrel of flour. 
He was an easy weeper. He 
would shed tears on the slight- 
est provocation or anything 
else. Once I told him some- 
thing so touchful that his eves 
were blinded with tears for the 
nonce. Then I took pie and 
stole away so that he could be 
alone with his sorrow. 

“He used to grind the coffee 
at 2 a. m. The coffeemill was 
nailed up against a_ partition 
on the opposite side from my 


bed. That is one reason I did 
not stay any longer at the 
camp. It takes about an hour 
to grind coffee enough for 


thirty men, and, as my ear was 
generally against the pine 
boards when the cook began, it 
ruffed my slumbers and made 
me a morose man. 

“We had three men at the 
camp who snored. If they had 
snored in my own language | 
could have endured it, but it 
was entirely unintelligible to 
me as it was. Still it wasn't 
bad, either. They snored on 
different keys, and still there 
was harmony in it—a kind of 
chime of imported snore as it 
were. I used to lie and listen 
to it for hours. Then the cook 
would begin his coffee mill 
overture, and I would arise. 
When I got home I slept from 
Monday morning till Washing- 
ton’s birthday, without food or 
water.” 
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The National Housing Act is a 
great opportunity. But it’s not go- 
ing to dump jobs into your lap. 
You’ve got to sell. The manufac- 
turer’s got to help you. J-M makes 
immediately available to you a 
complete sales plan, tested and 
proved a real business-getter. 


HE National Housing Act is 

Law. Uncle Sam is fostering a 
nation-wide remodeling program. 
He’s insuring adequate credit facili- 
ties in every American community. 

But he’s not selling individual 
jobs. He’s not dropping business 
into your lap. 

You’ve got to locate the prospects. 
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You’ve got to make the sales talks. 
You’ve got to close the contracts. 

Now, more than ever, you need the 
cooperation of the building materials 
manufacturer. 

And Johns-Manville is ready! Not 

with an untried plan thrown together 
to meet the emergency—but with a 
sales plan that’s complete, soundly 
conceived. 
_ Thoroughly tested before we offered 
it at the beginning of the year, it has 
been producing business for thousands 
of J-M dealers and contractors through- 
out the spring and early summer. 

In number of prospects uncovered, 
in dollar volume of jobs sold, it has 
been voted by the trade the soundest 
sales plan ever offered by a building 
materials manufacturer. 







uf 


before you can ‘plan, 
| specify and build’ 


the Jobs 


be Sold 


Read these portions of actual letters 
received from dealers and contractors: 
—‘*$5000 additional business directly 
traceable to your plan”... “7 jobs 
closed, totaling $3724”. . . ‘5 orders 
totaling over $2000”’.. .“‘Closed about 
15 or 16 jobs”... “First 28 inquiries 
yielded 7 sales, for a total of $2960”... 

And results like these, mind you, 
have been secured before the enact- 
ment of the National Housing Act. 
Just picture how much more effective 
a business-getter this plan becomes as 
your community swings into action 
under the impetus of the Govern- 
ment’s program. 

What the plan is doing for others, it 
can do for you. We have the full story, 
in book form, ready to mail you. Just 
return the coupon. 


41 Johns-Manville 


4 


COMPLETE 


1934 SALES PLAN 


| For Full Details + Mail the Coupon 





‘| JOHNS-MANVILLE, 22 East 40th Street, New York City 
Send me full details on the complete Johns-Manville Sales Plan for 1934. 
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Address 








City 


State 
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Expand Plans For Treating Wood 


An announcement of importance to the entire 
lumber industry, and to distributors and users 
of lumber and other forest products particularly, 
was made in Chicago last week by the Ameri- 
can Lumber & Treating Co. in connection with 
plans for the expansion of its activities. The 
American Lumber & Treating Co. represents the 
association together of several strong industrial 
and financial interests, including Aluminum Co. 
of America, Pittsburgh, and Chicago Bridge & 
Iron Works, Chicago. The company is headed 
by R. M. Morriss, a well known and experi- 
enced lumberman who for ten years has been 
associated with the Wolman Salts industry in 
this country. This company has done much dur- 
ing the past few years not only to encourage the 
use of Wolmanized lumber and its sale through 
retail lumber yards, but to promote the use of 
treated wood generally. 

The company has a particularly strong board 
of directors, made up as follows: 

Charles B. 
president 


Fox, vice 
Aluminum 


Co. of America, East 
St. Louis, Ill.; Merle 
Trees, vice president 
Chicago Bridge & Iron 
Works, Chicago; A. L. 
Eustice, president 
Economy Fuse & Man- 
ufacturing Co., Chi- 





R. M. MORRISS, 
Chicago, I11.; 
President 





cago; Roger L. Foote, 
Gardner, Foote, Mor- 
row & Merrick, Chi- 


eago; J. F. Linthicum, 
Aluminum Co. of Amer- 
ica, Pittsburgh, Pa.; J 
Cc. Vosburgh, district 
sales manager Chicago 
Bridge & Iron Works, 
Chicago; and R. M. 
Morriss, Chicago. 





The 


hands of an executive committee composed of 


management of the company is in the 
Merle 
riss. 
The American Lumber & Treating Co. is now 
operating Wolmanizing plants at Crossett and 
Fordyce, Ark., treating lumber and other forest 
products produced by Crossett Lumber Co. and 
Fordyce Lumber Co. Plants are under con- 
struction at Franklin, Va., and Wauna, Ore., to 
treat products respectively of the Camp Manu- 


Linthicum and R. M. Mor- 


Trees, J. 


facturing Co. and Crossett Western Lumber 
Co. In addition to these plants, a number of 
commercial wood treating plants in various 


parts of the country are using the Wolman salts 
treatment. 

The introduction of Wolmanized lumber, and 
making stocks available to dealers through 
direct mill shipments, and the intelligent and 
well directed promotion work done by the 
American Lumber & Treating Co., largely 
through the personal efforts of R. M. Morriss, 
have done more than probably anything else 
to broaden the field of treated wood and to 
popularize the use of treated lumber for building 
purposes. 

The ability of Wolmanized lumber to resist 
decay and termite attacks, the fact that it can 
be painted, stained, varnished or otherwise fin- 
ished the same as ordinary untreated lumber, its 


cleanliness, lack of odor, its fire retardant 
qualities, etc., all have made it comparatively 
easy to popularize and increase its use. An 


important step in this direction was achieved 
when, after an exhaustive investigation, the 
Pittsburgh Testing Laboratory declared that 
Wolman Salts, when properly used as a wood 
preservative treatment, will protect wood against 
decay and termites. A Pittsburgh Testing Lab- 
oratory Certificate to that effect is placed on 
lumber and other forest products as a guaranty 





to the buyer and user of 
decay and termites.” 

Tests conducted over a period of years under 
the most extreme conditions, in Germany, in 
South America, and in the United States, have 
clearly proved the ability of Wolmanized wood 
to resist decay and to prevent the ravages of 
termites. With the expanded promotion plans 
of the American Lumber & Treating Co. made 
effective, and with rapidly increasing facilities 
for making Wolmanized lumber more univer- 
sally available, treated lumber will be found 
in stock in more and more retail lumber yards 
and in use generally both in home building and 
for industrial purposes of all kinds. 


“protection against 





Suspends Minimum Rates 


Ortympra, Wasu., Aug. 11.—Minimum for- 
hire carrier rates on long distance hauls of logs, 
lumber and other manufactured forest products 
have been ordered suspended by the State de- 
partment of public works, pending further hear- 
ings to be held later this month. The suspen- 
sion followed requests for modification of re- 
cent department orders setting up new mini- 
mum rates for for-hire carriers, according to 
FE. K. Murray, director of the department. The 
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*suspension applies to minimum rates for the 

hauling of logs more than 25 miles, 

more than 50 miles. 
—_—_————— 


Giant Spruce Tree Scales 
54,900 Feet 


PortLanp, Ore., Aug. 11.—A huge spruce 
estimated at several hundred years old, is being 
sawed into six-foot lengths down at the Crown- 
Willamette Co.’s logging camp near Klatskanie, 
on the lower Columbia River, for transporta- 
tion by trucks to Astoria to be sliced into 
veneer. The trunk measured 11 feet 9 inches 
in diameter well off the ground, and it took 
two veteran fellers, Jack McCawley and Bert 
Anderson, ten hours to bring down the 240- 
foot giant. The tree is said to be the largest 
spruce ever encountered in that section, noted 
for large trees, scaling 54,900 feet. 
identified for some time as “Jack McCawley’s 
tree” in honor of the woodsman who took part 
in its toppling and who has been engaged in 
logging in the forests of Oregon for some 
thirty-five years. 

The gigantic monarch of the forest is de- 
scribed as absolutely straight, without a limb j 
for 125 feet from the ground, and so nearly 
round that a variation of but 2 inches was 


discovered when the scaler measured the long- | 
' 


' 
' 


est and the shortest diameters at the butt. 


An Old Hardwood Inspector 


3ALTIMORE, Mp., Aug. 13.—In a local news- 
paper it was just a brief item to the effect that 
78-year-old Richard Kiser had attended a birth- 
day party in honor of his 100-year-old mother, 
in Carbo, Va. 

3ut it was of more interest than that to the 
oldtimers in the hardwood industry here who 
remembered Mr. Kiser as an inspector for years 
in the employ of the old DeBusk Bros. Lumber 


Co., a former subsidiary of Price & Heald, 
prominent Baltimore operator. Carbo, where 
the DeBusk yard was located (until the mill 


in Dickenson County cut out its stand of yellow 
poplar in 1904), was formerly known as Kiser, 
for Richard Kiser’s parents were among the 
early settlers of Russell County; of their twelve 
children only five are now living (Richard is 
the eldest), but Mrs. Kiser at 100 was strong 


os ee ake 
3? ited ac bile 4 


enough to shake hands with the three hundred 
persons who gathered at the old family home, 
which still stands at the edge of Jesse’s Creek. 

In a letter to Dwight Hartlove, former 
employee of Price & Heald who now is head 
of the company, Mr. Kiser said that his mother 
is deaf. and her sight is poor, but she still can 
walk all over the house and her mind is as 
good as in her younger days. The old inspector 
himself is hale and hearty, and still able to tell 
many interesting tales of the pioneers who 
pushed their way across the blue walls of the 
Alleghenies into the vast wilderness which was 
southwestern Virginia, Kentucky and the ad- 
joining country. Mr. Kiser has been out of 
the lumber business for about four years, for 
the timber in the vicinity of Carbo is cut out 
and he considers himself too old to move on to 
a new producing region. 
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Richard Kiser, 78-year-old lumber inspector, and his mother, now 100 years old, in front of 


the old family home at Carbo, Va. 
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AMERICAN LUMBERMAN 


What the Associations Are 
Planning and Doing 


Sept. 10 lumber Code Authority control commit- 
"tee, Washington, Db €. 


Sept. 20-22 American Trade Association Exec- 

. utives, Hotel Shoreham, Washington, D. 
Annual. 

Sept. 25- National Wholesale Lumber Distributing 
Yards Association, Netherland-Plaza Hotel, 
Cincinnati, Ohio. Annual. 

Sept. 27-28—National Hardwood Lumber Associa- 

“Pion, Netherland Plaza Hotel, Cincinnati, Ohio. 
Annual. 

Oct. 19-20—Florida Lumber & Millwork Associa- 
tion, Floridan Hotel, Tampa, Fla. Semiannual. 

Oct. 25-27— Pacific Logging Congress, Seattle, 

“Wash. Annual. 





Announces Florida Semiannual 


OrLtANnno, Fria., Aug. 13.—The semiannual 
convention of the Florida Lumber & Millwork 
Association will be held Oct. 19 and 20, at the 
Floridan Hotel, Tampa. Secretary Frank Wil- 
liams promises a program covering all the Code 
and other problems of the members. 





Wholesale Yards Men's First Annual 


BattiMorE, Mop., Aug. 13.—The National 
Wholesale Lumber Distributing Yards Asso- 
ciation will hold its first annual meeting at the 
Netherland-Plaza Hotel in Cincinnati on Sept. 
25, according to present arrangements. Time 
and place were selected to subserve the con- 
yenience of members who are also affiliated with 
the National Hardwood Lumber Association, 
which is expected to assemble on successive 
days following the sessions of the distributors. 
In this way the men connected with both bodies 
can take on the two meetings without loss of 
time or extra expense. Details of the pro- 
ceedings are yet to be arranged. D. Carlyle 
MacLea, of the MacLea Lumber Co., Balti- 
more, the president of the yardmen’s organiza- 
tion, is giving the preparations special attention, 
and much business of exceptional importance 
is expected to come up. In particular, the Code 
definition of “wholesaler” and “retailer” will 
receive consideration. J. J. Kidd, of the Kidd 
& Buckingham Lumber Co., Baltimore, is sec- 
retary. 





Carolina Retail Association Renamed 


Cuartotte, N. C., Aug. 13—The Carolina 
Retail Lumber & Building Material Dealers’ 
Association, with headquarters here, is chang- 
ing its name to the Carolina Retail Lumber & 
Building Supply Dealers’ Association. The con- 
cern is a South Carolina corporation, although 
it maintains headquarters here and serves both 
States. The change of the word “material” to 
“supply” is being made so the name of the 
organization will agree with the title of the 
Code under which the members operate. 

cmeenmeenetniee 


Coast Woods to Be Included in 
Federal Specifications 


Tacoma, Wasu., Aug. 11.—The lumber ex- 
hibit that is a part of the Washington State 
exhibit at A Century of Progress exposition in 
Chicago will be preserved as a permanent ex- 
hibit in the Chicago Museum of Science and 
Industry, E. F. Benson, executive commissioner 
of the State exhibit, told the Tacoma Lumber- 
men’s Club at its weekly meeting here yes- 
terday. Mr. Benson had made arrangements 
through the club, sponsors of the exhibit, to 
turn it over to the Chicago Museum, he said. 
He told the lumbermen that great interest had 
been created by the exhibit. 

At the last weekly meeting of the Tacoma 
Lumbermen’s Club, Frost Snyder, president of 
the Clear Fir Lumber Co., reported on the 
Progress of the recent conference held in Denver 
regarding specifications of wood in Government 
construction. He told the lumbermen that 
woods from the Pacific Northwest would be 


included in Government specifications. Mr. 
Snyder and two other Tacoma lumbermen rep- 
resented the West Coast industry at the con- 
ference, the others being J. P. Simpson, vice 
president and manager of the Buffelen Lumber 
& Manufacturing Co., and N. O. Cruver, secre- 
tary-treasurer of the Wheeler-Osgocd Sales 


Corporation. 
—_—_— 


_New Canadian Export Shingle Asso- 


ciation to Regulate Quotas 


Vancouver, B. C., Aug. 11.—British Colum- 
bia shingle manufacturers have organized an 
association to be known as the British Colum- 
bia Red Cedar Shingle Export Co-operative 
Association, The step has been taken to facil- 
itate and regulate exports to the United States, 
so as to conform with the new quota set by that 
country’s tariff committee, which limits Ca- 
nadian import of red cedar shingles to 25 per- 
cent of the domestic consumption. 

Lumbermen met here to discuss plans of the 
association, and it is believed at least 95 per- 
cent of the manufacturers will join it. 


LUMBER CLUBS 


Club to Study Housing Act 


Mineota, N. Y., Aug. 13—The National 
Housing Act will be the chief topic for con- 
sideration at the monthly meeting of the Long 
Island Salesmen’s Association to be held Aug. 
28 at the Nassau Shores Country Club, Massa- 
pequa, it has been announced by President A. J. 
Pracny and Ray Guinn, chairman of publicity. 

James N. MacLean, a member of the National 
Housing Administration, will be the guest 
speaker. It is expected that complete and up- 
to-the-minute information on this important leg- 
islation will be available, and sales managers of 
member organizations and Long Island dealers 
are invited to attend. 

On the following day the LIDA-LISA golf 
tourney for August will take place at the Hunt- 
ington Golf Club, Huntington, L. I., and it 
will be a father-and-son affair—members of 
both the dealers’ and salesmen’s organizations 
will be invited to bring their sons with them. 

—_—_—_ 


St. Louis Lumbberenen at Golf 


St. Louis, Mo., Aug. 13.—By some sort of 
magical formula the officials of the St. Louis 
Lumbermen’s Golf Association induced the 
weather man to relent, and after three weeks 
with the thermometer at or above 100 the 
weather Aug. 1 was ideal for golf, so about a 
hundred took part in the association’s eighteenth 
annual tournament that day at the Norwood 
Hills Country Club. 

Either because of the favorable weather or 
because they have taken more time for golf this 
year than in 1933, the scores reflected improved 
golfing ability in this tournament. Vince Feh- 
lig, of the Fehlig Bros. Box & Lumber Co., 
turned in the low gross score and L. E. Cor- 
nelius, of the hardwood department of the W. 
T. Ferguson Lumber Co., the low net. 

Amid suitable and traditional hilarity the 
prizes were awarded in the evening at the an- 
nual banquet, and the following officers elected: 

President—Edward Held, Acorn Lumber Co. 

Vice president— Leonard Perez, National 
Lumber & Creosoting Co. 

Secretary—Paul Fehlig, 
& Lumber Co. 


Frank J. More, 














Fehlig Bros. Box 


secretary-treasurer of the 


Wood Products Institute of Greater St. Louis, 
will continue as acting secretary of the golf 
association. 
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‘Sell More 
Modernizing Jobs 


by showing prospective customers how the 
completed job will look, how much it will 
cost, 

Send us your prospect’s own sketch or 
snapshot of present building with suggestion 
of what change is desired. We will furnish 


FLOOR LAYOUT, PERSPECTIVE SKETCH, 


LUMBER AND oe $2.50 


MILLWORK LIST 
Send us 


Immediate attention by air mail. 
a trial job—willi make money for you. 

We also make, sell and rent models made 
to your plans and specifications. We fur- 
nish house plans and material lists. Write 
for special low prices. 


Lumberman’s Drafting 
& Listing Service 


233 Drumheller Bldg., Walla Walla, Wash. 
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Eastern Trade News 


[F. J. Caulkins | 


Bostox, Mass., Aug. 13—The new retail 
modal price list became effective at the yards 
in Northeastern territory just week ago 
today. Though the “red tape” at Washington 
has not been sufficiently unwound to secure the 
approval of these new lists, it has been assumed 
that this approval would come in time and, as 
the vards were anxious to swing into action, 
eastern administrative officers authorized use 
of the new lists from Monday, Aug. 6. The 
basis of pricing previously in use is abandoned, 
and instead of using a uniform percentage above 
cost, plus a delivery charge ranging from $5.20 
to $6 according to density of population, a flat 


ne 
one 


percentage figure to cover all costs delivered 
is added to the dealer's invoice cost on the 
vard. The lowest cost item in the list in the 
Boston area has been reduced from $24.45 to 


$20.85, a drop of $3.60 per thousand feet to the 
consumer. The stock that sold at $30.60 has 
been reduced $2.80 to $27.80, and that which 
was priced at $36.75 is now $34.75, a drop of 


$2, while that which sold at $49.05 shows a 
drop of 40 cents. From that point on, the 
higher cost lumber shows no reductions from 


the old lists. But this new flat percentage basis 
for reaching a delivered price to the consumer 
results in the above reductions on the lower 
cost lumber items which enter largely into the 
construction of frame houses, and that is what 
President Baldwin, of the National Retail Lum- 
ber Dealers’ Association aimed to do when 
he ordered a reduction in retail prices in an 
effort to co-operate with the Administration in 
its home building program, bringing this type 
of lumber to the consumer at a materially lower 
cost. The New England consumer is vitally 
interested in any plan that will reduce the cost 
of home building lumber, for statistics prove 
that 95 percent of all dwellings in New England 
are of frame construction, against an average of 
79 percent for the rest of the countrv. It 
should be noted that all retail sales permit a 
discount of 3 percent for spot cash, and an 
additional 3 percent allowance if delivery is 
made at the yard. The percentage mark-up 
above cost, to cover all retail “overhead” in the 
numerous Northeastern districts, ranges from 
39 percent in the Boston area, Old Colony, 
Merrimac Valley, and North Shore, down to 
34 percent in the less populous areas. North- 
ern New York, Maine, New Hampshire and 
Vermont use a range from 34 to 36 percent, 
while the districts in Massachusetts range from 
37 to 39 percent. The rush of new business 
at the yards during the past week has run 
largely to lots for repair and remodelling work, 
but all anticipate—for a time at least—a real 
increase in the placing of house schedules, for 
these new prices have heen stabilized by a pro- 
vision that they remain in force until March 
1, 1935. 


Intercoastal Shipments Are Resumed 


The ending of the longshoremen’s strike on 
the West Coast on July 30 cleared the way 
for a general resumption of mill shipments, after 
three months of idleness. There was a rush to 
load cargoes. Four to six weeks are required 
for the run, so that it will be well into Septem- 
ber before these cargoes will reach the New 
England terminals. In the meantime the yards 
are depending upon stored stocks to meet their 
current needs. These have been drawn upon 
sO heavily during the past three months that 
many of the more popular sizes of fir, such as 
2x4-, 6- and 8-inch have completely disap- 
peared from some of the distribution yards, 
and there are many fewer dry boards available 
than there were one month ago. By transfers, 
however, distributors expect to meet all calls 
until fresh cargoes arrive in September. 

It is important at this time to record the latest 
definition of what constitutes “Wholesale Trade” 
as presented in proposed amendment No. 85. 
prepared by Lumber Code Authority and sub- 


mitted to National Recovery Administrator on 
\ug 1 with an urgent request for prompt action. 
In this column over a period of two months 
the writer has been urging the adoption of a 
definite answer to the challenge of Homer Bal- 
linger, executive officer of the Retail Lumber 
Code, spoken at Washington on May 23, when 
he closed a discussion of “trade relations” and 
the “distribution clause” with the vitally im- 
portant suggestion: “For Heaven's sake, forget 
greed and get together on something.”  Es- 
tablishment of a line of cleavage that would be 


just and acceptable was suggested in the 
AMERICAN LUMBERMAN of June 9. The new 
revised definition of “wholesale trade” submit- 


ted by LCA to the NRA under date of Aug. 1 
contains this significant new paragraph, “Sales 
to users other than those specified in this para- 
graph, each sale to consist of not less than 75,- 
000 feet of softwood lumber or less than 300 
squares of shingles, or less than 50,000 feet of 
hardwood flooring” etc., etc. 


West Coast Fir and Hemlock. With no 
arrivals of West Coast cargoes thus far in 
August, and none expected until after Labor 


Day, the intercoastal distributors are concen- 


trating upon the task of moving their stored 
lots from the Atlantic coast terminals be- 
fore fresh consignments arrive. As the first 
boats to leave the North Coast mills got 
away on Aug. 1, two days after the three 
months’ strike of longshoremen officially 
ended, it is felt that most of the stock stored 
on this coast will be moved before new un- 
sold parcels can be landed at the terminals. 
When the strike started, a conservative esti- 
mate placed the total of stored lumber at 


the Atlantic terminals at ninety million feet. 
This total has melted to well under fifty mil- 
lion feet and will be drawn upon heavily dur- 
ing the next four weeks, first consign- 
ments to arrive from the Coast 
almost entirely of mill orders, 
which has delayed by the 
distributor, whose stored stock 
strike started amounted to twenty-one mil- 
lion feet, has cut this figure down to ap- 
proximately eight million. For a time, boards 
moved slowly, but are now quite active. There 


as the 
West consist 
delivery of 
strike. One 

when the 


be en 


have been no price changes since the new 
mill and wholesale lists came in force July 
20. Jased on these new prices delivered at 
the retail yards, the new modal revision of 


prices to the consumer at 
completed and effective on Monday, 
Aug. 6. This results in a substantial reduc- 
tion in the cost to the builder of small homes, 
of all frame lumber and boards. 


Spruce.—The 
while all 


the yards has been 
became 


Eastern 
sparingly, 





yards have bought 
thought and energies 
have been centered upon the _ revision of 
prices of all lumber items. Dealers are now 
making up schedules of mixed items to com- 
plete their range of sizes, and already sev- 
eral schedules of this type have appeared in 


the wholesale market. The minimum base 
price for either dimension or random—S8 
inches and under and 16 feet and shorter— 
is $35, with the 10- and 12-inch at $2 above 
the Code at $37 and $39 respectively. The 
mills are well supplied with orders. An easy 
schedule may be loaded within two weeks 
from receipt of order at the mill, but all of 
the larger sizes, from 2xS8-inch up, do not 
move from the mills short of six to eight 
weeks. The 5-inch and up covering boards 
sell at a range of $27.75@30, while for 
dressed boards, 6- and T-inch, the $29.75 
price quoted two weeks ago has entirely 
disappeared, and the green boards are now 
quite firm at $31, while dry stock sells at a 
range of $32@34. 

Lath and Shingles.—The new Code prices 
for standard slab lath, of $4.90 for the nar- 
row and $5.40 for the wider, delivered at 


Boston rate points, is a tardy recognition by 
the Code officials that the extra wood and 
higher freight charge warranted this higher 
sales price for the 15-inch over the 1%-inch 
lath. There are few transactions. Eastern 
white cedar shingles are steady at: Extras 
per thousand, $4.50; clears, $3.75; 2nd clears, 
$3. By the square, these grades should be 
quoted at $3.95, $3.30 and $2.65, respectively. 
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sales of Coast 


Most West red cedars hay 
been from storage, but orders for mill ship. 


ment are now being booked c.i.f. at Bosto, iy 
terminals at 45 cents under storage price 4 
The 16-inch from storage sell at $4.18 {ie 
the No. 1, $3.62 for No. 2, and $3.30 for No,» 

with the 18-inch Perfections at $4.35. Thi 


all-rail price from the West Coast to Bosto 
rate points shows the 10 percent reduction q 


July 20 to $4.04 per square for the No, | 
XXXXX, and to $4.43 for Perfections, 


Maple Heel Stock.—Wage disputes at th 
heel shops continue, and the operators shoy 
no tendency to place orders for heel map 
until their costs have been fixed by a wag, ES 
agreement. Code prices for 2-inch maple dij 
not change when the lumber list was revigseq 
on July 20, and the shippers appear to hy 
deadlocked with the buyers at the heel Shops 


over the price question. Until a workab\ 
basis is reached, the price basis must re. 
main unsettled and be quoted as _ purely 
nominal. 
Pine Boxboards.—The supply at the mij 
yards is adequate but not excessive. Buyer § 
are picking up the better lots as offered, j; 


both square and round edge, but reports per. 
sist that Code prices are not being mate © 
tained. It is difficult, however, to locate 
definite sale of round edge at under $17 
f.o.b. mill, or of 


an average run of inch 
square edge below the $27 level. The milk J 
are still operating under a quota of forty 
hours per week, 


New York, N. Y. 


New York, N. Y., Aug. 14.—The tension in 
the market has eased a bit during the past week 
for, with the new modal price lists in force at 
the yards, and with intercoastal cargoes of fir 
and hemlock again moving from the West Coast 
the trade seems to have jumped a number of 
difficult hurdles and to be on the way back to 
market conditions approaching normal. The 
yards have been moving more fir and hemlock, 
and their sales have resulted in freer buying 
at the storage yards in Brooklyn and Newark, 
and a further sharp drop in the reserve stocks 
held here pending the resumption of deliveries 
from the West Coast. Now that the first boats 
are on the way, it is definitely figured that the 
first week in September will mark the end in 
the famine of deliveries at the local piers. 


Intercoastal Conference Break-up 


While the vessel rate for intercoastal ship- 
ments has been stabilized at $12 for the balance 
of the year, the break-up of the Intercoastal 
Conference last month makes it uncertain as to 
how the ships are to operate after New Years. 
There was a hearing started in this city on 
Wednesday before the Shipping Board, and it 
is to be continued daily until all angles of in- 
tercoastal shipping, rates etc. have been thoroly 
reviewed. Later in the year the board will 
issue rules, regulations, rates etc. to govern 
intercoastal shipments to come in force early 
in January. 

Another development of importance to this 
branch of the trade came on Wednesday, when 
a special meeting of the Intercoastal Shippers’ 
Association was held at headquarters in 44th 
Street. This office operates as the Atlantic 
Coast Branch of the West Coast Logging & 
Lumber Division under the Code, and has been 
under the executive management of L. B. An- 
derson who, at this meeting, presented his res- 
ignation, which was reluctantly accepted. He 
came to the office with a background of long 
experience as a selling agent for West Coast 
shippers, and it is understood that he left for 
the West Coast yesterday to complete arrange- 
ments to renew activities in that line—some- 
where. No action has yet been taken by the 
association toward the selection of a successor 
to Mr. Anderson, who had made an excellent 
record in the difficult duties of that office. 


Prepared to Establish Wholesale Division 


wy 





Secretary Schupner, of National-American 
Wholesale Lumber Association, has returned to 
headquarters in 42nd Street from a two weeks 
vacation which was utilized to secure a com- 
plete rest after a full year of application to 
Code problems in New York and Washington, 
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and at most of the wholesale centers of the 
country. His office is now concentrating upon 
the details incident to establishing and operating 
a Wholesale Division under the Code, for which 
the National-American has been designated as 
“Administrative Agency” by the Lumber Code 
Authority. The latter has prepared all de- 
tails, and on Aug. 1 transmitted them to Ad- 
ministrator Johnson for the approval of NRA, 
with the urgent request that there be no_undue 
delay in securing this official action. That is 
exactly where the matter stands today. When 
the proposals of LCA are officially approved, 
the National-American will establish rules and 
regulations to govern wholesale lumber distri- 
bution. 


Sales Take Spurt; Chiseling Reported 


Freer buying at the yards has followed the 
publication of new and lower delivered prices. 
Much business had been held up pending this 
change, and the yards look for quite a_ spurt 
during the next sixty days, particularly in the 
call for lumber for repairs and remodelling. 
All species of coarse boards are moving freely. 
There are persistent reports of price chiseling 
by all branches, and many offices here have 
appealed direct to NRA in Washington for 
prompt and vigorous compliance action, with 
the ultimatum of a complete breakdown of the 
Code price structure in the event of failure to 
check this abuse. 


Baltimore, Md. 


North Carolina Pine.—Though stocks in the 
hands of box manufacturers appear to have 
increased, buying for other purposes seems 
to become even less active. It had been con- 
fidently expected that buying would take 
on a spurt with the going into effect of the 
list of July 20. Box makers continue fairly 
busy, with at least three of the four plants 
running full time. 





Georgia Pine. 3ecause of the absence of 
construction of the bigger sort, and the lack 
of demand for other purposes, trade remains 
sluggish. Assortments here are held down. 

Douglas Fir.—With hearings on at Wash- 
ington relative to the railroad freight rates 
into the interior from Baltimore and other 
ports, the activity in the West coast stocks, 
which would be more or less affected, has 
slowed up even as compared with the move- 
ment of some time ago. 

Hardwoods.— The great majority of the 
dealers complain of a return of quiet. Even 
with sawmills limited to 90 hours a month, 
the output still exceeds requirements. Fur- 
niture factories are very quiet. Export 


trade lags. 
Buffalo, N. Y. 


The lumber trade has continued quiet dur- 
ing August. 30th wholesalers and retailers 
are hopeful that the efforts of the Govern- 
ment will result in a good stimulus to build- 
ing activity this fall, but the retailers have 
not begun to add much to their stocks. 

Hardwood trade is now quiet, with indus- 
trial concerns buying only for their imme- 
diate needs. The vacation season is having 
its normal effect of slowing down the buying. 
Furniture plants will probably be in the mar- 
ket soon in preparation for fall buying. 

Western Pines trade is confined mostly to 
small lots for immediate needs. 

Northern Pine is slow. Industrial plants, 
especially box factories, are buying a fair 
amount of low-grade stock, but volume has 
been curtailed this year by the shortage of 
most crops, 


—_—_—_—_—_"= 


Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that rev- 
enue treight for the two weeks ended Aug. 4, 
1934, totaled 1,220,146 cars, as follows: Forest 
Products, 43,763 cars (a decrease of 207 below 
the amount for the two weeks ended July 21) ; 
rain, 86,431 cars; ore, 60,973 cars; coal, 199,- 
316 cars; coke, 9,263 cars; livestock, 54,041 
Cars; merchandise, 318,305 cars, and miscella- 
neous, 447,554 cars. The total loadings for 
the two weeks ended Aug. 4 show an increase 
Ot 2,504 cars above the amount for the two 
weeks ended July 21. 











f COCK 
SPRUCE LADDERS 


for Renovizing, Rebuilding, 
Modernizing, Repairing 
and Repainting Jobs 


With Government encouragement and 
support, Renovizing, Repairing, Rebuild- 
ing and Repainting Campaigns are sweep- 
ing the Country, which means greatly in- 
creased demands for ladders. If you show 
and tell them about Babcock Genuine Air 
Dried Spruce Ladders—then Ask ’Em to 
Buy—you can include ladder sales on many 
bills of material. 





























Babcock ladders are so light and so safe— 
so easy to handle and so secure that they prac- 
tically sell themselves. 


Fruit picking time will soon be here and 
that’s another ladder sales stimulator. 


We are ladder specialists and make Babcock 
ladders of the proper size and type for every 
requirement. Write to-day for our free catalog 
and latest price list, together with merchandis- 
ing ideas that have helped other dealers to 
boost ladder profits. 


The W. W. Babcock Co, 


BATH, N. Y. 














A NEW PLASTER BASE 


by MILCOR-— 














Features of STEELKRAFT 








1. Unequalled Plaster Grip. 

2. Insulation without impair- 
ing efficiency of metal 
lath. (No holes in paper.) 

3. Tough, waterproof paper 
—can be attached to any 
Milcor Lath. 

4. Saves Plaster. 

5. Automatic back plastering 

6. More rigid and easily 
worked. 

7. Steel reinforcing. 

8. Sound deadening. 

9. Crack prevention. 

0. Prevents lath or stud 
marks. 

11. Added structural value. 

12. Assures uniform thickness 
of plaster. 














Heavy, waterproof paper is used as standard for Steelkraft backing. Other types of 
paper, however, may be obtained for use in special projects. * 


4 AIA MADE WITH ANY 
SLFZY GENT =Mitcor METAL LATH 


For Crackfree ‘ * Metal Lath 
Firesafe : I t ‘O Corner Bead 
Plastered Walls Door and 


and Ceilings For further information write to Window Casing 


MILCOR STEEL COMPANY 


MILWAUKEE, WIS., 4150 W. Burnham St. CANTON, OHIO 
CHICAGO, ILL. KANSAS CITY, MO. LA CROSSE, WIS. 
Sales Offices in all Principal Cities. 
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HARD MAPLE FLOOR | N G 


AND BIRCH 


has a national reputation for superior quality 
and manufacture. Our most modern plant, 
years of experience, expert workmanship and 
desire to maintain “Korrect Brand” reputa- 
tion guarantees this superiority. 


Try a car now and always be 
a ‘Korrect Brand" customer. 


LIZZ 
= 

: KNEELAND - McLURG 

. 

S 

S 

§ Kneeland -McLurg Flooring Co. 

S PHILLIPS, WISCONSIN 


‘*KORRECT BRAND” 
SVM 11111 


LLL LLL LLL LLL, 
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Northern Hardwoods 

















UALITY timber, mod- 

ern facilities and 
careful manufacture — all 
Northern Hardwoods, 
Hemlock and some Cedar 
—let us quote on your 
requirements. Mixed or 
straight cars. 


“LNMBER COMPANY | 





WEIDMIN 1 








TROUT CREEK. MICH 











17| Your Requirements For 17 


Harp MapLe — Birch — BAsswoop 
Sort EL_M—Brown AsH—Sort MAPLE 
HEMLOCK AND WHITE PINE 


CAN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 


VON PLATEN - FOX COMPANY 


7 y 17 


IRON MOUNAIN, MICHIGAN 
7 


Surface Measure 


ESTIMATOR 


Anew publicati the most | 
manner te whole field ppd pptinnntnen gen 
lied tc rapid estimating of contents of fractional 
sizes of lumber, venest, Eb bre boardand stock used 














in the manufacture of t interior and exterior finish, 
els, linds, door and window 
ames, etc., - aT for circular containing 


sample pages. 
Pocket Size (434 x 64"") $5.00, Postpaid. 











American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Market News from A be 


Portland, Ore. 


West Coast Cargo Shipments.—There is 
great activity in loading lumber at the water- 
front, because of an accumulation of ship- 
ments held up during the longshoremen’s 
strike which lasted nearly three months and 
ended a week ago. At this writing, some 
forty vessels are in the harbor here, most 
of them taking on some lumber for domestic 
or offshore ports. New orders from foreign 
countries are not numerous, but it is re- 
ported that orders of good size are being 
booked for Atlantic coast deliveries. Vessels 
long tied up at other ports are en route to 
the Columbia River, with a large group due 
next week to lift lumber. 

Sitka Spruce.—Demand is reported about 
equal to the current output, which is light, 
the allocation for August being 24 hours per 
week. Unfilled orders accumulated during 
the strike are being dispatched as promptly 
as possible. 


Tacoma, Wash. 


West Coast Woods—With shipping opera- 
tions resumed, local and inland operators 
have turned their attention to catching up 
on shipments. All mills here are operating, 
but are paying close attention to output, as 
storage facilities are still somewhat taxed. 
Every effort has been made to move orders 
on hand, but there is a scarcity of bottoms. 
Virtually no large offshore cargoes have 
been loaded. On the other hand, the inter- 
coastal movement has been brisk and sev- 
eral large shipments already have left for 
the Atlantic Coast. There has been a notice- 
able log movement, both by rail and water. 
Some of the larger camp operators are plan- 
ning to reopen shortly after the middle of 


August. 
Seattle, Wash. 


West Coast Woods—There has been con- 
siderable reduction in accumulated lumber 
stocks in the yards and on the wharves fol- 
lowing settlement of the longshoremen’s 
strike, but large quantities of lumber are 
still to be moved. Meanwhile business in 
some markets has improved, while in others 
it remains about the same. 


Rail—Very little business is coming in, ac- 
cording to wholesalers. Direct-selling mills, 
however, have had a fair volume, mostly out 
of Wisconsin and the East. The middie West 
is not buying much lumber; the drouth is 
undoubtedly delaying orders. 


Intercoastal—Accumulations of Atlantic 
coast lumber are being loaded rapidly. One 
informant declared the steamship companies 
were already seeking cargo, but some ship- 
pers are having difficulty in finding space. 
Those best fixed are holders of contracts with 
the steamship lines. A lack of general cargo 
is permitting lumber to be moved speedily. 
There has been an increase in new business, 
but it is below expectations. 


California—A fair volume is moving here. 
Many attempts are being made to cancel 
orders sent before the strike and at old prices, 
one informant reported. Accumulations of 
lumber here are moving out fast, but there 
is still a lot to go. 

Export—At least a month will elapse be- 
fore export orders on hand before the strike 
are cleared off the docks and buyers are ex- 
pected to continue rather indifferent until 
then. Japanese ship owners are getting as 
high as $8.50 freight on logs, an advance of 
75 cents. Squares are booked at $6.50, or 
50 cents higher. Japanese buyers are placing 
few orders. Rates to Shanghai have climbed 
to $6, with $6.50 and $7 for northern ports. 
China is more active than Japan. The United 
Kingdom is waiting for lumber already or- 
dered; the rate is the same. Both the east 
and west coasts of South America have pur- 
chased considerable lumber. The rise in sil- 
ver prices is helping South America, and 
probably will affect Chinese purchases. Some 
lumber has been shipped to Australia from 


Coos Bay. Many foreign orders have gone i 
British Columbia, the Philippines, Russia ang 
other exporting countries during the strike 

Western Red Cedar—There was a fair yo}. 
ume of cedar lumber sales last month, mostly 


destined for the Atlantic coast and calling 
for water shipment. ; 
Shingles—The latest stock report shows , 


reduction 
sales 
more 


in round numbers of 
reports of many firms 
business. New prices 
not much of a factor so far. 
for No. 2 Royals and Nos. 2 
tions, Which are scarce. 
minimum level. 


300 cars, and 
shows a trife 
apparently ar 
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and 3 Perfee. 
Prices are still 


Logs—Prices are unchanged, and a ¢cop.§ 
siderable surplus of all kinds of logs is dis. 
couraging activity at camps on Puget Sound 


Long Beach, Calif. 


Southern California.—Now that coastwise 
trade has been resumed on the Pacific, fol- § 
lowing settlement of the longshoremen’s 
strike, lumbermen here expect that fron 


9 to 12 million board feet of lumber will be 








discharged at Pier A in Long Beach during 
August, it was said by Capt. C. E. Barry 
port traffic manager. Lumber stocks have bee 
so depleted during the suspension of water 
traffic from the Pacific Northwest during the 
strike that this port will be teeming with 
activity for the next two or three months 
Similar activity may be looked for at the 
great lumber wharves at San Pedro, on the 
other side of the Los Angeles-Long Beach 
harbor. 


Louisville, Ky. 


Southern Hardwood business is very quiet, 
though there was a spurt as buyers who 
were awaiting new Code price lists came 
into the market. Producers and jobbers claim 
that 60 to 70 percent of volume is made wu 
of mixed car shipments, and orders for more 
than one car at a time are almost unknown. 
Consumers have not been tempted by the 
new prices, and are keeping their stocks to 
the minimum. Automobile trade _ prospects 
are a shade brighter, but total lumber buy- 
ing does not promise to be large. There has 
been a little scattered demand for low to 
medium grades of poplar; low grade to select 
walnut; red and mixed oak, walnut, cotton- 
wood and cypress chiefly. A _ revival of 
cooperage business is expected with re-open- 
ing and speeding up of distilleries in the 


fall. Raw cooperage stock has been draggy 
as a result of reduced demand, and prices 
have been weak. Beer barrel demand hit 


its peak around July 4. 


Minneapolis, Minn. 


Retail Sales—Last June 442 retail yards in 
the ninth Federal Reserve district 
6,656,000 board feet of lumber, as compared 
with 6,467,000 feet sold in May, and 7,139,000 
feet sold in June, 1933. At 417 yards, stocks 
June 30 totalled 62,665,000 feet, as compared 
with 63,800,000 feet May 31, and 56,902,000 
feet June 30 last year. Total sales of all 
materials last June totaled $886,800, as com- 
pared with $841,400 in May, and $771,000 in 
June, 193 

Northern Pine—Lower Code prices appar- 
parently stimulated retail trade, since mills 
report increases in orders during the past 
fortnight. Much of the material is for the 
purpose of restocking retail yards, where 
short supplies have been the rule for months 
past. Most retail sales are made for mod- 
ernizing and remodeling purposes, as there 
is little new city or rural building. Uncer- 
tainty relative to the business and farm 
price situation, with drouth conditions con- 
tributing, are to blame for the lack of neW 
construction work, retailers say. Shipments 
still are far in excess of sales, and unfilled 
orders amount to only about four million 
feet. Although some material is in_ short 
supply at some mills, stocks are sufficient to 
fill demands. 


Northern White Cedar—Although small 
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and other items are moving very 
Prices are firm at levels established 
ago. Pole trade is rather dormant. 


very low, 
slowly. 
some time 
Millwork—New prices have been announced 
items, but no speedy incredse in 
has developed as a result. Some of 
communities, not hit hard by the 
doing some repair work, and 
material at present moving is 
places and adjacent small 


on some 
demand 
the rural 
drouth, are 
much of the 
going to these 
towns. 


Memphis, Tenn. 


Southern Hardwoods—Little activity has 


AMERICAN 





rica Lumber Centers 


posts still are in good demand, the supply is 


percent on Class 1 mill basis prices, whereas 
under the provisions of the Code this is not 
permissible. Now at a recent conference in 
Washington, D. C., it was ruled that on Gov- 
ernment lumber inquiries quotations could be 
on a basis of 8 percent less than the Class 1 
schedule. The question of present Code 
prices is a very important and unsettling 
factor with every small or large manufac- 
turer of North Carolina pine. Many low 
grade items, and these number quite a few, 
can not be produced under today’s working 
conditions by the mills without a loss. The 
recent $2 reduction was made straight 
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through on stock ranging from $30 to $50, 
and on stock ranging from $26.50 and down- 
ward, while few mills operating in North 
Carolina pine can produce better than 30 to 
35 percent of No. 1 common or better. There 
are very few mills that are pushing produc- 
tion, and very few in this section that are 
interested in the allocated production for this 
month or for the next six months. A great 
many mills are only trying to give the 
laborers some work so that they can eat 


regularly. 
Kansas City, Mo. 


The announcement that the Federal hous- 
ing administration would begin lending 
money in this district Aug. 15 brought a few 
new buyers into the market last week, but 
otherwise trade maintained its customary 
small early-August proportions. Retailers 
say they have been unable to uncover any 


(Continued on Page 63) 





been noted in the market. The majority of 
buyers are waiting to see how fall business 


shows up, and also whether present min- 
imum prices remain in the Code. Business 
during the early part of August has been 
the poorest for many months. 

Domestic Market—There has been but 
little demand from furniture manufacturers. 
Automobile body plants are buying only what 
they need for immediate delivery. There has 
peen little change in demand for flooring, 


and flooring factories are not in the market 
for hardwoods. There has been a fair de- 
mand from retail dealers, as well as the 
manufacturers of boxes and crates. 

Foreign Trade—Reports from England say 
that stocks are not large, and <hat consum- 
ers will be in the market during the fall. 
Demand is expected to show improvement 
shortly after the first of September, but much 
depends on what happens as to minimum 
prices. The demand from other foreign coun- 
tries is now at a standstill. 
continues on basis of 90 hours 
but mill stocks are getting 


Production 
per month, 
rather large. 


Birminaham. Ala. 


Southern Pine manufacturers find that 
there is practically no demand except for 
Government projects, and nearby mills are 
securing the business, despite freight equal- 
ization provisions. Then many local sales 
are for delivery by mill-owned or controlled 
trucks, and many small mills disregard the 
Code. The shipper of other than native 
pine stands by his prices, and the consumer 
cannot figure the need for charging $50 for 
2x12-inch longleaf S4S, when he had been 
buying “native” 2x12s at $30, and often less. 
Retailers complain that carlot prices are 
being used on house bills, or any other kind 
of contract, when delivered from mill to job 
in cars. Industrial buyers have been taking 
stock regularly, but in limited amounts. Car- 
lot buying continues for the larger plants; 
retailers continue to secure the l.c.l. business. 
Many lumbermen feared prices were too high 
to permit building to get under way, and 


now the reductions are made in the mill basis, 
they complain of high freight rates. Cuts in 


prices of class 1 mills simply diverted some 
business from mills in lower classifications. 
Most plants are logging selectively these days, 
and removing the lower grade logs as a rule, 
except on special orders, so there has been 
an increase in stocks of No. 2 and 3 common 
grades, and most mills are loaded up with 
low grades. Demand has assumed so .low 
proportions that mills, large and small, are 
closing or were closed several weeks ago. 


Norfolk, Va. 


_ North Carolina 
tion of the new 





Pine. the publica- 
Lumber Code prices, which 
put into effect rather radical reductions in 
the prices of low grades, there has been a 
slight increase in volume of new business, 
but judging from the fact that every order 
iS wanted shipped immediately, the yards 
waited until the last minute to buy for cur- 
rent needs and are not adding to their as- 
sortene ‘nts. The largest buyer today is the 
Government, and rulings on quotations on its 
requirements are causing confusion. In con- 
nection with Government inquiries recently 
opened, it has been found than an old order 
issued by the headquarters of the NRA gives 
bidders the right to use a discount of 10 





GROUND.” 
raker gullets. 14x 
20 ga. 5, 5% and 
6 foot lengths. 
Runs long with 
little filing. AT- 
KINS 1934 mas- 
terpiece. 



















No. 7i—2 cutter. 
SILVER STEEL, 
“SEGMENT 
GROUND.” 14x20 
ga. Extra roomy 
guilets. Super- 
fine temper, pol- 
ish, grinding. 
Runs long with 
little filing. 4, 
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these “Mystery” 


NOW — 


the lifting of the curtain reveals 


ATKINS NEW “BLUE END” 


Silver Steel “‘ Segment Ground ” Cross-Cut Saws 





ATKINS has designed two NEW crosscut saws for expert 
loggers, on advanced principles and way ahead of the times. 
They are built to eclipse all other high grade saws! 
contribution to advanced logging. 


A real 


After severe trials in lumber camps with no name or mark of 
identification so there could be no prejudice for or against, 
saws were acclaimed and definitely established 
as “the fastest and smoothest cutting crosscut saws ever made 


These ATKINS NEW “Blue End” SILVER STEEL, “SEGMENT 
GROUND” CROSSCUT 
and money and actually increase earning power. 
steel, temper, design of teeth and workmanship. 
Order from your regular source of supply—or write to us. 


SAWS, Nos. 55 and 77, do save labor 
It’s in the 
Try them! 





E. C. ATKINS 4Noc COMPANY: INDIANAPOLIS, INDIANA 


ATLANTA, GA 
CHICAGO, ILL 


MEMPHIS, TENN 
NEW YORK, N.Y 


BRANCHES: 






SEATILE, WASH 
PARIS, FRANCE 


NEW ORLEANS, LA 
KLAMATH FALLS, ORE 


PORTLAND, ORE 
SAN FRANCISCO, CALIF 
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Harry L. Vetter, of the National Lumber 
Co., Buffalo, N. Y., is spending a ten-day vaca- 
tion at Bobcaygeon, Ont. 


J. R. Phillips, of Eupora, Miss., owner of the 
Phillips Lumber Co., was in Chicago last week 
calling on the local lumber trade and seeing the 
sights at the World's Fair. 


O. D. Williams, salesman for Mixer & Co., 
suffalo, N. Y., will spend part of his vacation 
at the World's Fair in Chicago, and his ex- 
penses will be paid by a bus line company, as 
the result of a contest. 


George I. Waters and Jack Waters, of Bal- 
timore, Md., father-and-son partners in the re- 
tail lumber firm of George E. Waters & Co., 
are spending a vacation of about two weeks at 
the family country place in Maine. 


Wallace G. Palmer, jr., has established the 
Palmer Lumber & Millwork Co. at North 
Tonawanda, N. Y. For some years he has 
been connected with W. G. Palmer (Inc.), a 
lumber firm established by his father. 


C. W. Horinbrook, of Klamath Falls, Ore., 
sales manager of the Ewauna Box Co., has been 
making a tour of the eastern market centers. 
He visited Baltimore Aug. 8, and reported 
that thus far he had found business quiet. 


Visitors to the lumber trade in Buffalo, N. 
Y., during the past week included William Burr 
Chapman, of Chapman & Dewey, Memphis, 
Tenn., and A. G. Naundorf, of Spokane, Wash., 
sales manager of the Baird-Naundorf Lumber 
Co. 

T. C. Clanton, of Shreveport, La., head of 
the T. C. Clanton Co., arrived in Chicago on 
Thursday of last week, accompanied by Mrs. 
Clanton, to visit the World’s Fair. Mr. Clan- 
ton also expected to call on friends in the lum- 
ber trade here. 


Merritt Wilson, of the Wilson Lumber Co., 
Elkins, W. Va., who was in Baltimore, Md., on 
a visit to the eastern markets, made the rounds 
of the hardwood dealers. Many sawmills in 
West Virginia are being shut down, he said, 
and lumber movement is low. 


R. Baldwin Homer, of Baltimore, Md., presi- 
dent of the R. B. Homer Lumber Co., does not 
believe in allowing business affairs to break in 
on such important things as enjoyment of sea 
breezes, and as has been his custom for years, 
he and his family are vacationing at Cape May, 
N. J. 

R. E. Fairchild, of Buffalo, N. Y., treasurer 
of the wholesale lumber firm of Mixer & Co., 
was a member of the winning team which took 
the Dr. Stewart Reid trophy by defeating a 
team from Orlando, Fla., in the International 
Lawn Bowling Tournament, held July 31 in 
Buffalo. 

W. W. Trefethen, of Tampa, Fla., named as 
special representative of the United States 
Building & Loan League for that part of the 
State, says that plans are under way to speed 
up, in every way possible, the enlistment of 
private capital for the making of home mort- 
gage loans. 

l'rederick Weyerhaeuser of St. Paul, Minn., 
accompanied by Mrs. Weyerhaeuser and their 
daughters, the Misses Lynne and Vivian, have 
arrived at Tacoma, Wash., to spend a month 
visiting Mr. Weyerlfftuser’s father, J. P. 
Weyerhaeuser and his brother and sister, J. P. 
Weyerhaeuser, Jr., and Mrs. Rodman Titcomb. 


Robert Knox, of the Weyerhaeuser Sales 
Co.'s offices at Wilmington, Del., was in Chicago 
this week visiting old friends. He had been 


to Rock Island, Ill., where the body of his 
father, the late Reuben Knox, was buried. The 
elder Mr. Knox, who died Aug. 10, was a prom- 
inent member of the Chicago lumber trade for 
many years, and the son himself has many 
friendly associations in this city. Business in the 
East has been slow because of price uncertain- 
ties, he said, but he believes that there will be 
a great pick-up in building volume, which will 
mean a great wave of buying because of the 
almost unbelievably low stocks in retail lumber 
yards. 

King W. Bridges, sales manager of the Pearl 
River Valley Lumber Co., of Canton, Miss., a 
subsidiary of the Natalbany Lumber Co., Ham- 
mond, La., sailed last week on the Hamburg- 
American Line steamship New York, for a trip 
to Europe. His plans include business visits 
to England, Wales, Scotland, Ireland, France, 
Germany, Belgium, Holland, Denmark, Switzer- 
land, Spain, Italy and off the northern coast 
of Africa, and he will be away until the latter 
part of September. Mr. Bridges expects to 
make a thorough study of the hardwood mar- 
kets of Europe and acquaint himself at first 
hand with the ways in which this business 
is conducted in the countries visited. 

Practically all factors in the Chicago lumber 
trade have been reporting slow business during 
the past few weeks, but it is both evident and 
noteworthy that the operators, whether whole- 
sale or retail, do not express that hopelessness 
that characterized many similar answers a year 
or so ago. Then business was slow and there 
was not much of a ray of hope, for there was 
nothing very definite to tie to, to justify expec- 
tations of better volume or prices; but now 
there is frequent reference to the business that 
is confidently expected to result from the oper- 
ation of the National Housing Act. There 
seems to be reasonable confidence, too, that the 
Act will be pushed into actual effectiveness 
with all possible speed, if for no other reason 
than the political result of the great construc- 
tion industry being put on its feet. 





What Else Could He Do? 


The veteran Chicago commission salesman 
entered his office just as an AMERICAN LuM- 
BERMAN representative was about to leave in 
disappointment at his absence, and so we had 
a nice little talk. It was interrupted, for a 
dealer had called in a few minutes earlier and 
wanted to give an order for some lumber. So 
Mr. X, the commission man, called him back. 
And it was something like this: 

“You want 6-inch center-matched? Sure 
l’ve got it—some fine stock from the Whozit 
company—an A mill you know—but they've 
got special permission to sell this at C prices 
and you can get it at $16 mill.” There was a 
little pause and then, “Well, I can put that on 
the order, but I don’t know whether the mill 
will allow it or not.” There was another little 
pause and he hung up the receiver and with a 
wry little smile he said, “He'll let me know.” 

Then he got to talking about it—here was 
this quality mill, with a reputation for shipping 
quality stock, able to sell below the usual price 
by permission of the Code Authority, and the 
dealer could get good stock for the price of 
not-so-good—and the retailer wanted 8 percent 
wholesale commission ! 

“They're all doing it,”, Mr. X said hopelessly, 
“even the little fellows who never had any idea 
of it before. Oh, yes, I know their arguments 
—have to do it if their bigger competitors do 
it—but where does that leave a fellow who's 
trying to comply with the Code? I could easily 
get this fellow a wholesale discount, for there 
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are plenty of mills that will give it, but the, 
don’t make stock like Whozit does, and besides 
I'd like to observe the Code. But say—I’d like 
an order—maybe I'd had that one if you hag 
crossed your fingers while | was phoning, like 
| told you to do. I think I'll call him back— J 
he wants to give me the order or he woulda F 
have called in the first place—I think I'll ¢ajj 
him back and take the order.” 

He hesitated as to just what to do, but the & 
writer did not. He got up and shook hanés | 
and left. So he doesn’t know whether Mr, X | 
called back or not. But what else could he do? 





PirrspurGH, Pa., Aug. 13.—The Pittsburgh 
Plate Glass Co. has announced that operations | 
at its window glass factory at Mt. Vernon, 
Ohio, which has been closed since December. 
1931, are being resumed this month. This puts 
4100 men back to work and relieves the local 
unemployment situation to a great extent. Ac- 
tual production of glass will begin Aug. 15 and 
the company hones the improvement in business 
will continue to warrant operation of the plant, 

The firm’s distributing warehouse system was 
increased to seventy-one units by the recent 
acquisition of the business and property of the 
Montana Glass & Paint Co., Butte, Mont. Op- 
erations by the Pittsburgh company started at 
the same location—840 Utah Avenue—Aug. 1, 
under the direction of R. H. Scott, local agent, 
with the supervision of J. K. Wenham, local 
manager at Minneapolis, Minn, 


a 


Named Secretary of Association 


Two important events have recently been an- 
nounced by the Mahogany Association (Inc.)— 
the removal of its headquarters from New 
York to Chicago and the appointment of George 
N. Lamb, well known association executive, 
as its secretary to preside over the new offices 
at 2010 Mather Tower, 75 East Wacker Drive, 
and to be in general charge of the association’s 
activities. 

Acquisition of Mr. Lamb for this work is in 
preparation for an intensive trade promotion 
campaign, to take advantage of the increased 
interest in mahogany—a fact which should bring 
cheer to others in the industry, even though not 
directly interested in mahogany, for it means 
that another group of shrewd business men 
believes that now is the time to get busy ona 
good selling job. The American public has 
long been partial to mahogany for fine furniture, 
as museum pieces of authentic colonial and re- 
public origin—furniture found in homes from 
New England to the Carolinas—prove, and 
since repeal the renewed demand for mahogany 
bars has reminded people not only of the beauty 
of mahogany but also of its availability i 
many forms and widths. 

To assist manufacturers and dealers who want 
to make and sell mahogany products the asso- 
ciation will undertake much educational work 
to make known the great range in figure and 
matched patterns which is available in mahog- 
any, and will also “protect such manufacturers 
in every way possible from unfair competition 
through misuse of the name ‘mahogany.’” To 
a great extent the method of protection will 
consist of centering mahogany producers’ et- 
forts in fields where competing imitations can 
not follow—for example, in taking advantage 
of the trend back to natural finishes. By offer- 
ing genuine mahogany in its natural finish im- 
stead of the deep ruddy finishes which are more 
easy to imitate, it is believed that mahogany 
will be able to take advantage of the tavor 
which it has in the eyes of the public. 

As manager of these activities will be Mr. 
Lamb, who is remarkably well suited to the 
task. His entire career has been in hardwoods. 
With a master’s degree in forestry from the 
University of Nebraska, he entered the Forest 


Service and specialized in hardwoods until 
the outbreak of the war. When the American 
Walnut Manufacturers’ Association was OF 


ganized in 1918 he became its secretary-man- 
ager, and continued in that capacity until 1930, 
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when he became secretary, treasurer and sales 
manager of the Flexwood Co. With this firm 
he has been dealing with all the fine American 
and foreign hardwoods, and the present change 
is in no way abrupt. 

Mr. Lamb says he is not prepared to announce 
details of the trade extension program. He 
spent weeks studying the situation and the prin- 
cipal markets before deciding that mahogany 
offered an opportunity for a thorough construc- 
tive job, but feels that “there is still a tremen- 
dous amount of work to be done before the 
broad program of general class and trade ad- 
vertising can be undertaken.” 





Sings Bass and Swings Paul Bunyan's 
Bat 


Tacoma, WasuH., Aug. 9.—William  C. 
(“Bill”) Deering, vice president of the John 
Dower Lumber Co., wielded the world’s big- 
gest baseball bat at the annual picnic of the Or- 
pheus Club, men’s singing organization, here 
this week and he swung it for a base hit. The 
bat, six feet in length, is said to be the one 
that Paul Bunyan used in his diamond days. 

Deering, who sings second bass, but plays 
first base, appeared at the plate for the bassos 
in the annual baseball game between the bass 
singers and the tenors. In his hand was the 
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“Bill” 
Tacoma (Wash.), lumberman, is shown 
above wielding Paul Bunyan's huge bat 


Deering, prominent 


at the recent Orpheus club baseball 
game in Tacoma. George B. Guyles, 
Tacoma insurance man, is the backstop 


huge bat which had been hewed from a timber 
six inches square and six feet long. Of course, 
the tenors howled, so several disinterested by- 
standers offered their services as arbitrators. 
The judges decided that as punishment for 
such a base trick, Deering would have to use the 
hat. He proved equal to the occasion and by 
starting his swing several seconds before the 
pitcher hurled the ball, succeeded in hitting the 
ball a resounding smack. It was a base run. 

The tenors howled again (the basses claim 
they’re always howling anyway). They said 
that “Bill” had thrown his bat when he ran 
and all the players had to scatter, consequently 
they couldn’t put him out. (Under their breath, 
they added that Deering not only sang bass, 
but that his game was “rotten” too.) 

The story also was circulated that Deering, 
who incidentally has: four sons, took up base- 
ball recently because his sons got too good for 
him in tennis. The tenors won the game any- 
way, 

Despite the inauspicious ending of the baseball 
game, “Bill” is quite an athlete. As an under- 
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graduate at the University of Minnesota, he 
captained the basketball team for two years. 
He played forward and in 1902, when Minne- 
sota defeated Yale, which held the Eastern 
champicnship, Minnesota claimed the cham- 
pionship of the United States. 








Government Map of Alton 


Wasuincton, D. C., Aug. 13.—An area of 
232 square miles centered about Alton, IIl., has 
been mapped by the U. S. Geological Survey, 
and the map, one of its standard series, may be 
obtained from the Geological Survey for 10 
cents. 

The city of Alton, with its converging rail- 
roads and highways and even each individual 
house, and the great eastern loop in which the 
Missouri River joins the Mississippi, 400 feet 
above sea leyel, are the two most conspicuous 
features of the map. The quadrangle mapped 
extends from the north boundary of Madison 
County south to about a mile beyond highway 
US-66, and from a short distance west of Fort 
Bellefontaine and West Alton, Mo., east to 
Dorsey (a couple miles east of Bethalto and 
Wanda), IIl. 

The map indicates the extensive resources of 
limestone, coal and fire clay which have aided 
in the development of Alton and neighboring 
towns in the northern part of the St. Louis 
industrial district, and also shows the numerous 
tanks of the large oil refineries at Wood River 
and Roxana. Parts of the upland in Missouri, 
and near Alton, have many sink-holes as a re- 
sult of the solution of the underlying lime- 
stone. 

The area was surveyed in co-operation with 
the States of Illinois and Missouri, and the 
culture and drainage were in part compiled from 
aerial photographs taken by the Army Air 
Corps. 

V7—__—_—_—_—_———_— 


Warns Northwest of Dangers 


PorTLAND, Ore., Aug. 11.—B. F. Heintzle- 
man, forest code administrator of the Forest 
Service at Washington, D. C., was a Portland 
visitor early this week on his tour of the Pacific 
Coast, studying sustained forest yield possibili- 
ties under the national program approved by 
the Lumber Code Authority. On a tour of the 
Gravs Harbor country he was accompanied by 
B. E. Hoffman of the Pacific Northwest re- 
gional forest office in Portland. 

Mr. Heintzleman stressed in his newspaper 
interviews here that if the Pacific Northwest 
does not meet the situation by an intelligent 
and determined drive for measures necessary 
to sectire continuous timber production, it will 
eventually find itself in the same deplorable 
condition as the Great Lakes States, where 
large devastated areas have been abandoned 
with disastrous results to the county tax rolls 
and the extinction of formerly prosperous com- 
munity life. He recalled that the Lake States 
cut their timber without providing for continued 
production on their logged-off lands. with the 
result that whole communities depending upon 
the woodworking industries broke down com- 
pletely. 

From here Mr. 
Francisco. 


Heintzleman went to San 


How He Got His Butter 


BaALtimore, Mp., ‘Aug. 10.—J. Natwick, of J. 
Natwick & Co., lumber, timber and flooring 
manufacturer and distributor, is back home 
from a trip to his firm’s mill in Virginia, and 
other plants in that section. He found things 
uncomfortably quiet, with many of the mills 
closed. He will visit them again, but next time 
he will take a megaphone along. The reason is 
an experience he had at a boarding house near 
one of the mills. 

While the dining operation was at its height 
Mr. Natwick gazed on his slice of bread and 
lo, there was no butter on it. So in his best 
Baltimore manner he turned to the man on his 
left and requested, “Jim, please pass the but- 
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ter.” Jim heard, or thought he did, and came 
back with “You bet that’s good lumber” and 
launched forth into praise of the lot of lumber 
the mill had just got out. 

So. Mr. Natwick, still the gentleman, turned 
to the diner on his right, and said, “Bill, please 
pass me the butter.” Bill almost dropped his 
fork at mention of his favorite sport and replied 
enthusiastically, “Yeh, fishin’s a lot better now. 
And you just watch for the mess I bring in for 
supper.” 

That was too much for even Baltimore cul- 
ture. Mr. Natwick let out a bellow in the 
general direction of the kitchen door—‘“Mary! 
For heaven's sake, pass me the butter.” He got 
his butter. 





Dealer Acts in Advisory Capacity 


WasHincToN, Aug. 13—L. P. Lewin, 
of Cincinnati, treasurer and member of the 
executive committee of the Nafional Retail 
Lumber Dealers’ Association, came here today 
in an advisory capacity to assist Barney Flynn, 
in charge of the building materials section of 
the Federal Housing Administration. Mr. Lewin 
will not receive a Government salary. He is 
here in an effort to help get the new work 
going for the lumber industry. 








To Distribute New Insulation 

New York City, Aug. 13.—Vern W. Malloy 
has been appointed by the Pacific Lumber Co. 
manager of the insulation division in the 
Atlantic Coast territory, where he will intro- 
duce and distribute through retail lumber deal- 
ers the company’s new product, “Palco-Bark.” 
This is a new “loose fill” type of insulation, 
made from shredded redwood bark. 
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This advancement is a recognition not only 
of Mr. Malloy’s several years of service for 
the Pacific company on the eastern seaboard, 
but also of his specialized knowledge of redwood 
products and his wide acquaintance with lum- 
ber dealers, both of which should prove helpful 
to him in his new work. Former retail oper- 
ations in Minneapolis, Minn., and manufacturing 
connections in California, together with his re- 
gional sales experience have made him well 
known among dealers in the central and western 
parts of the country, also. 





Mexican Lumber Mills Busy as 
Demand Improves 


CHIHUAHUA, Mexico, Aug. 11.—The large 
lumber mills of the Compania Maderera de 
Chihuahua, located at Madera, in the heart 
of the 3,000,000-acre tract of commercial timber, 
owned by that company in the western part of 
the State, are being operated at capacity, ac- 
cording to L. R. Hoard, president of the com- 
pany. He said that one thousand men are em- 
ployed in the industry. The domestic demand 
for lumber has recently shown a large increase, 
marking the beginning of an era of general im- 
provements in the cities and towns. 


Economical Kilns Help in Filling 
Mixed Car Orders 


CotraGe Grove, Ore., Aug. 11—The saw- 
mill of the W. A. Woodard Lumber Co. is lo- 
cated eight miles from here, and the manufac- 
turing plant is at Cottage Grove. The sawmill 
has a cutting capacity of 125,000 feet a day, 
and now the company has a daily drying ca- 
pacity of 50,000 board feet of clear and com- 
mon grades of lumber through addition of a 
battery of four new kilns. These are impor- 
tant among recent extensive additions to its 
manufacturing plant at Cottage Grove. The 
company is thus in position to supply straight 
or mixed cars of high-grade fir uppers, as well 
as kiln dried common dimension. 

It has constructed four Moore reversible- 
cross-circulation dry kilns, each 104 feet long, 
together with equipment for economical han- 
dling of its lumber. The kiln buildings are in- 
expensively constructed of wood. The founda- 
tion for the kilns was made of 6-inch planks, 
which cover the entire ground under the kilns, 
as well as under the green and dry storage 
tracks. 

The lumber produced, which consists chiefly 
of old-growth yellow fir, is sawed at the mill 
and conveyed by flume to the manufacturing 
plant here at Cottage Grove. The lumber is 
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Flooring Mill in Operation 
Newserry, Micu., Aug. 13.—The local floor. 
ing plant which the Robbins Flooring Co., of 
Rhinelander, Wis., recently acquired  startej 


operations today with a small crew, and th § 


company hopes to increase production withiy 
the next few weeks, it has been announced by 
Secretary E. L. Abendroth. : 





Is Named General Manager 


San Francisco, Cauir., Aug. 11.—At a re. - 
cent meeting of the board of directors of the 
Hammond & Little River Redwood Co. (Ltd) 
George B. McLeod was named general map. 
ager. Mr. McLeod has been connected with 
the company for many years, in charge of jts 
Oregon and Washington operations, with head- 
quarters in Portland; and previous to that was 
identified with the company in San Francisco, 

Harry McLeod will continue in charge of 
southern California operations, with headquar- 
ters in Los Angeles. 





THE BEST PROTECTION against destructive price 
competition is a service that the customer can't 
get along without. 


taken from the flume, some of it is resawed, 
and lumber is graded over a long sorting chain. 
A portion of the lumber is handled by carrier 
to a lift stacker, where it is economically 


stacked edge-to-edge on loads 9 feet wide; it is § 


stacked without flues, for these are cross-cir- 
culation kilns. At the dry end of the kilns, the 
loads are unstacked at small cost to a dry 





4 


we 





sorter, employing a lift unstacker, which main- 
tains the tops of the load constantly at the un- 
stacking level. 

Through the kilns, heavy loads of lumber can 
be handled on gravity trucks, for the tracks in 
the kilns are on a decline. The dry kiln trucks 
are tied in units, and a gravity return track 
from the unstacker returns these trucks to the 
stacker. An ingenious system of mono-rail and 
sticker carrier has been developed, which re- 
turns the stickers from the unstacker direct to 
the stacker. 

Walter A. Woodard, manager of the W. A. 
Woodard Lumber Co., is an experienced saw- 
mill operator, having spent nearly his entire 
life operating sawmills on the Pacific Coast. 
Mr. Woodard is also manager of the Bradley- 
Woodard Lumber Co., Bradwood, Ore. J. 


Farrar Woodard is manager of sales. 






















Oregon mill that is 


now in good position to ship mixed cars because of installation of economical 
kilns that dry 40 percent of its production 
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LUMBER MARKET REVIEW 


Southern Pine Demand Is Slower as Drouth Curtails 
Buying in Middle West 


Southern pine bookings keep well ahead of the restricted 
production, almost 40 percent below last year’s, but ship- 
ments are in excess of orders, so files are becoming small 
while stocks have become considerably larger than last 
year’s. Yard business seems to be fairly good in the cotton- 
growing sections, but, because of the drouth, business in 
the middle West is poor, and call for box grades is below 
seasonal normal. Some North Atlantic business was di- 
verted to pine during the West Coast strike, but fir is again 
in competition, and its distributors are urging lower back- 
haul rates that would extend their sales territory. 


North Carolina pine manufacturers find their best sales 
are being made to the box manufacturers, who are fairly 
busy and have been accumulating stocks of lumber. The 
Federal Government is the source of most orders for con- 
struction items, and this business is difficult for many mills 
because of confusion over Code prices. Retail yards find 
business dull, and are hesitant, more especially as develop- 
ments in intercoastal trade promise a stronger bid for their 
business. Carolina mills think the Code reduction in prices 
of their lower grades have been too steep, but Southeast 
roofer mills are a bit uneasy about the small volume of 
business at current Code prices. 

Arkansas Soft Pine producers have been getting a good 
volume of yard orders from local cotton territory, and also 
some orders for car material, with business in shed items 
exceeding the production, but small mills seem to be tak- 
ing the bulk of the business in yard commons, so that these 
stocks are accumulating at larger mills. 


West Coast Mills Find Domestic Cargo and Export 
Business More Active Than Rail 


West Coast mills are actively loading the water-shipment 
orders that had been delayed by the longshoremen’s strike, 
and there has been a large gain in new business from both 
domestic and offshore cargo markets. Production has re- 
sponded, having been during the two weeks ended Aug. 11 
about twice its total for the preceding two weeks, yet new 
business exceeded it by 8% percent. 

Demand from rail territory continues rather poor, largely 
as a result of the drouth that has caused distress in such 
a large part of the middle West, but the sections not thus 
affected have been sending in a larger volume of orders. 
Total demand from retail yards, however, is small. Some 
large lots for Federal construction projects are being 
bought or negotiated for. 


In the Atlantic coast market, the break-up of the inter- 
coastal Conference has been a disturbing factor, and there 
has been an inter-port battle over intercoastal and back- 
haul rates which makes buyers cautious about future pur- 
chases, and if successful may extend the back-haul territory. 
Storage stocks in the East have been greatly depleted, but 
will probably be sufficient for market needs until new car- 
goes arrive from the West. Southern California stocks 
were also much depleted during the strike, but are now 
being rapidly replenished. 

Northwest mills are booking a larger volume of export 
business, now that they can assure buyers of delivery, but 
it is feared that they lost a considerable volume of orders 
during the strike to other exporting countries. A rise in 
trans-Pacific rates discourages Oriental buying, but its in- 
fluence is offset by an increase in the American exchange 


Statistics, Pages 44-45 — Market Reports, Page 52-55— Prices, Pages 60-61 


value of silver. There has been a little better business from 
South America and Australia. 

Camps have been inactive because of a surplus of logs, 
but will resume activity after the middle of August. 


Buying of Northern Pine and Hemlock and Eastern 
Spruce Becomes More Hesitant 


Following the announcement of new Code prices, for 
which the retail yards were waiting, trade in northern pine 
showed a spurt, but requirements were easily satisfied and 
trade has again turned dull. Losses caused by the drouth 
have discouraged fall buying by rural Northwest yards, 
which are ordering only for current needs, taking small 
assortments for quick shipment. In the Niagara area, there 
is little call for building items, and box consumption has 
been curtailed by crop losses. Order files are low. 

Northern hemlock mills find business slow, though the 
drouth has not affected. their sales territory as much as 
some others. Orders seem to be for small lots for immedi- 
ate shipment, as mill order files are quite thin. 

Northeast softwood mills still have good order files, and 
new business has about kept pace with shipments, though 
the retailers have become more cautious in regard to pur- 
chasing for future requirements. Prices are strong. 


Western Pines Movement Adversely Affected by 
Drouth in Consuming Territory 


The western pine mills report that the market has been 
disappointing, in that promulgation of new price lists did 
not bring any stimulus to demand. Mills that are favor- 
ably located for making coastwise or intercoastal water 
shipments have been helped by the ending of the longshore- 
men’s strike at Pacific ports, but on the other hand the 
inland mills that were able to secure California orders for 
rail shipment, find this business going back to the cargo 
plants. While bookings during the week ended Aug. 11 
were above those for the corresponding period of last year, 
they were far below the production, and stocks of all grades 
have been accumulating at mills. Shop continues dull, and 
there are only small amounts of selects moving, while local 
shook business is below normal. The Nos. 2 and 3 common 
are probably the best sellers, but total sales are small, as 
the important middle West territory, because of the drouth, 
is largely absent from the market. Inland Empire mills 
are hopeful of beneficial results from their effort to secure 
lower combination rail-water rates to Great Lakes ports, 
and field work for shop lumber in this territory is now 
under consideration. 


Big Domestic Consumers of Hardwoods Taking Little, 
and Foreign Demand Is Dull 


Larger hardwood-consuming groups seem to have small 
needs, with furniture sales much below last year’s level 
and automotive manufacturing tapering off for the season, 
while crop losses have resulted in a subnormal demand for 
box. There have been comparatively good sales of building 
items, especially flooring, but total of this business is not 
large. Prospects are thought to be good for a resumption 
of cooperage buying in early fall, and for larger orders from 
furniture plants, but the outlook in neither building nor 
automobile lines gives much promise of volume. Some 
of the larger buyers are believed to be a bit uneasy about 
price maintenance. There is very little demand from the 
export markets, but hopes are entertained that the move- 
ment will increase following the vacation season. Overseas 
buyers show some reluctance to meet minimum prices. 
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Flooring, Stand . 4 i : ; ‘ ae 
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Following are average sales prices, thes Following are carlot quotations, Memphis , 7 
f. o. b. mill figures being based ‘on shortleaf | Basis, on cak flooring: PR orogens Wash. Aug. 11.—Prices for red 
weights, obtained by Arkansas soft pine | 12x24” 12x116” %x2” %x1% t is siding in mixed cars, new bundling, 8 
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Edge grain 3&better ...... $50.00 $49.00 Cir. — oo 71:00 $2.00 ss 00 e+ 3 — BeLE LS. eee eyo eye aoe Fl 
Flat grain—Bé&better ...... 36.00 35.00 | Clr. pln. red... 68.00 60.00 48.00 47,00 6-inch eter siciad: er a0.38 1 F 
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eae a a. Shh ae sora sana wep elas arte ae bre el wee Wee 30.00 for %-inch, $3; for %-inch, $3.50 S — voy So ANA OVEF «20... see eeee reece 58% 
NE MS Ao rcs oC cadena deed eaehee 43.00 : - Series 7000— 
Listing u 4 
ptmension $48 RED CEDAR SHINGLES lelee OF ont eee, ae 
No. 1 ax a SR La Teee lade savsue $25.00 [Special telegram to AMERICAN LUMBERMAN] Clear Lattice, 5/16”, 4 to 16’ 
ox 6” tp gleavacipcoapley Arg e$- 33°50 Seattle, Wash., Aug. 11.—The following re- 1%” 100 lin. . | 
9x10” 16’ sidelahpiph Sik GAIT 25 50 vised minimum prices on red cedar shingles, 1m” Bet a ene Ee ee Tee Set tie ee ee $0.3 if 
one" 16° °°) eee? Ba ge ot nase f. o. b. mill, become effective 1m” See TN iene” Std DE a ipa nin Aes 32 
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i Lath a is icecncainas aa 2.69 +O i a3 
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[Special telegram to AMERICAN LuMBERMAN] Be ci eciseeeekew see 2.35 : 85 1.51 16. — oe ae, ee: ee Oe 
18” 5/2 6 “oa "i . 
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prices for mixed carlots prevailing today: 18” (5/2%) gs mnie 2:57 1.93 134 
Finish— Factory stock— Dimensions— . i 
xi” eo 955.00 et “an UB/EL1O) cv. cece. 2.74 ose [Special telegram to AMERICAN LUMBERMAN] 
xa? 0200025 86.000 yg 1222 agog | (6"-6/2K"-18) ..... 2.96 tanortiand, Ore, Aug. 14.—Log market que 
eda Tt Yor TY ere Mixed Cars—Ad {vello: ‘ . 
coves $42.50@ 44.50 a : + shingles are shipped to anes “cars— cnoupt Red Fi yay B. G29; Ma. 3. GES: He. 5 
age J — 6 Pr: q 
Bevel sidin a Os ee 31.50 when mixed with cedar lumber. 
%x were SMe 23.00 a 34.00 a _— peeee Shipments by Water—For kiln $18.19". Konnugineibarneiaamelliis 
exe” Flat gr. 24.00 Lath ......... 4.00 ried shingles shipped by vessel, add 15 Hemlock: Nos. 2 and 3, $9@10. 
wm : , cents a square for 16- x . ne: cea $§ 91 ‘ 
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August 18, 1934 


MAPLE FLOORING 


igan and Wisconsin flooring mills re- 
Ry ~y following prices realized f.o.b. floor- 
ing mill basis, during the week ended Aug. 11: 
First Third 
$67.51 $43.46 


Second 
$55.66 








A Seagoing Forestry School 


July 31 (by mail). 
forestry topics was 


Copy, [RISH FREE STATE, 
_A six-day program of 
conducted aboard the S. S. New York, carry- 
ing a party of twelve representatives of the 
United States lumber industry to Germany and 
other Central European forest countries, under 
the auspices of the Oberlaender Trust of the 
Carl Schurz Memorial Foundation. 

The course served not only as a forum for 
the interchange of technical information between 
members of the party, but also as a delightful 
form of diversion during the voyage. 

Details of the lecture program were worked 
out by R. B. Goodman, president Sawyer-Good- 


man Lumber Co., Marinette, Wis., and Dr. 
C. H. Guise, professor of forest management 


at Cornell University. Among the subjects and 
discussion leaders were: Land Utilization and 
Occupancy, by R. B. Goodman; Aspects of 
Article X of the Lumber Code, by Dr. Wilson 
Compton, secretary-manager of the National 
Lumber Manufacturers’ Association, Washing- 
ton, D. C.; Financial Aspects of the Forest In- 
dustry, by Lee Robinson, president of the Mo- 
bile River Saw Mill Co., Mount Vernon, Ala. : 
Pulp and Cellulose Conversion, by W. R. 
Brown, of the Brown Co., Berlin, N. H.; Sus- 
tained-Yield Management, by L. K. Pomeroy, 


president of the Ozark Badger Lumber Co., 
Wilmar, Ark., and John Watzek, jr.. of Cros- 


sett Watzek Gates, Chicago; 

tral Europe, by Dr. C. H. 

versity. 

Gets Tie Contant for Spur at 
Fort Peck Dam 


Forestry in Cen- 
Guise, Cornell Uni- 





_ KANSAS City, Mo., Aug. 13.—The United 
States Army district engineer’s office today 


announced that the contract for 4.000 ties for a 
railroad switch spur at the Fort Peck (Mont.) 
reservoir project, had been let to the Morrill 
& Sturgeon Lumber Co., of Portland, Ore. 
The company’s bid was $2,024.15 





Sins and Virtues of a 


In a recent address before the advertising 
school of the Cleveland Advertising Club, Frank 
J. Ryan, assistant to the president of the Cleve- 
land Electric Illuminating Co., gave this suc- 
cinct description of modern advertising : 

7 Cardinal Sins of Advertising 
1—Exaggeration; 2—Braggadocio; 
troversy; 4—Bulldozing; 5—Verbosity; 

Banality; 7—Confusion. 


7 Cardinal Virtues of Advertising 

_ 1—Truthfulness; 3—Reader 
interest; 
ship; 6- 


3—Con- 
“e 


2—Character; 
4—Constructiveness; 
-Unity; 7-—Persuasiveness. 





10 Commandments of Advertising 
_1—Know the product or service you adver- 
tise, and its use. 


2—Know your market, and the people who 
constitute it. 


3—Plan your advertising program from be- 


ginning to end before you begin writing 
copy. 

4—Design your advertising to attract at- 
tention, so it will be read. 

o—Write your advertising in the interest 


of the reader. 
6—Make every advertisement easy to read, 
easy to understand and easy to believe. 


_ i—Remember that readers have as much 
intelligence and judgment as writers. 
8—Realize you serve best the mutual in- 


terest of seller and buyer when your adver- 
tising makes the buyer more competent. 

I—Realize you serve best the special iuter- 
est of the seller for whom you are advertis- 
ing, when you serve best the entire industry 
in which he is engaged. 

10—Understand that every advertisement 
must sell by inducing the reader to action. 
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THE BUSINESS RECORD 








Lumber Co. 
with 


West 


succeeded by 
purchasing 
CALIFORNIA. 


department 
Tuolumne- 


o 
Business Changes 
ARKANSAS. Memphis — West 
Barton-Mansfield 
Jonesboro, 


Memphis 
Co., 
Ark. 


Co. will resume charge of its holdings leased to the 


Pickering 
down for 
down for 
Thornton, 
West Side 


activities in 


Co. sold 


Lumber Co. 
the last three years. 
the past three years. 
also 
company. 
habilitate the property, 
the spring. 

COLORADO. 
succeeded by 

GEORGIA. 
to W. 


Kammerer 


but 


of San 
Plans 

with 
Mead—Peter 


East 


which 


Francisco, 
are 


general 


Mintener 
Lumber Co. 
Point—W hite 
D. Hall of Atlanta, Ga., 


Hickory 


opening 


Lumber 


West Side Lumber 
have been shut 

E. Prince, San Fran- 
=. Prince, San Fran- 
will head the 

to repair and re- 


of 


‘o. 


Wagon 


and O'Neill 


Bros., Philadelphia. 

IOWA. Maurice—Van Ejizenga Lumber Co. of 
Orange City purchased Thompson Yards layout 
here and will reopen the yards after completely 


restocking 
KANSAS. 


chased by C. 

MICHIGAN. 
and 
Royal-Wilhelm 


poration 


OHIO. 
751 8S. 
Co. 

OREGON. 
ceeded by 


ucts 

poration. 
TEXAS. 

John F. 


has leased 


ceeded by Barker Lumber & 
chasing department at Green 
West Allis—West Allis 


FLORIDA. 


(Inec.). Directors: L. R. Railey, F. A. Webester and 
Cc. E. Park. 

Panama City—Bay Lumber & Timber Co. Diree- 
tors: F. MeMillan, A. A. Donham and E. R. Brown. 

INDIANA. Fort Wayne—Manufacturers’ Clear- 
ing House (Inc.), 1057 Osage St. To deal in lum- 
ber and building materials. Incorporators: Clar- 
ence <A. Stier, Felix Fousseau and “Solly' K. 
Frankenstin. 

MICHIGAN. Detroit—Lumber Store (Tne.). 9300 


Hubbell 
Route 2, 
Grand 


manufacture ; 


construction. 
F. G. Fry. 
Newberry 
NEW 
ply Co. 
NORTH 
Veneer Co.: 


Elizabeth 
OREGON. 
(Ine.); 
ested. 
Seaside 
facturing. 


VIRGINIA. 


to conduct retail and wholesale 

John A. Myers, Winchester, i 
CANADA. British -Columbia, 

Logging Co. (Ltd.): $10,000. 


Davie. 
. 
1014 Porter 
as an 
registered 
couver. 
of $100,000, 
business as 
and other 


ARIZONA. 


ment Co. 


Co. of 
NEW 


millwork. 
NEW 

retail. 

prietor. 


TV rooklyn— 


Weissman, 
Brooklyn 


M. Kahn, 
New York 
Street; 


OKLAHOMA. 
opened 


OREGON. 


heing 


High St. 


Hansen 
TENNESSEE. 


plant to 
Etheridge Lumber Co. 


WISCONSIN. 


Ave.; 
Washington, 
Rapids—Blockraft 
patented 
Incorporators: 


~Horner 
JERSEY. 


CAROLINA. 
$25,000. 
ir.. Lueille G. 
City. 
Portland—Sherl 
$10,000. 


J. 


Station 
Victoria—Nicolai 
Building, 
extra-provincial 
offices 
The company, 
was 


yard 
lished by R. T. Evans, 
Phoenix. 
JERSEY. 
Products Co.; 
Ralph M. 
YORK. 


-Halsey 
409 
R. M. 


City 
wholesale 


them. 
Scott 
L. Costello. 
Sturgis—Royal 
Wilhelm 
Furniture Co. 
Akron—Teachout 
succeeded by 


City- 


Monroe—Monroe 
& Swanson. 
Standard 

Motor 


Jackson 


Corporation succeeded 


Mathis—Orange 
Grant 
WASHINGTON. 


Lumber Co, 
Flovd 


Portage—C. 


—Cretcher 


Easy 


Furniture Co. 


local 
Akron 


Lumber 


Lumber 


Chehalis—General 
Etheridge 


Mohr 
Fuel Co. 
Bay, 
Fuel & 
changed name to Cities Fuel & Supply 


Incorporations 


Miami—Drake 





$25,000. 


new 


Jennette and 


S. M. 


Mansur 


Lumber Yard; 


Newark—lIdeal 


Lumber 


Incorporator: 
Mich. 
Manufacturing 
wooden 
W. Van 


Elizabeth 
Incorporators: W. 


Lumber 


Wood 
W heel 


Wis. 
Supply 


block 


Lumber 


Chair 
merged 


Lumber 
of Brown- 
who has resumed operations. 


Estate 
with 


Millwork 


retail. 


- Tupelo 
Jennette, 


W. Jennette, 


M. Smith 
Smith and S. E. 


Shingle Co.; 


Purcellville—Paul P. 


St.. Duncan, 


are at 


products. 


Portland, 
company 


which 
incorporated 
manufacturers of 
wood 


ss 


New Ventures 


- Phoenix—Evans 
North 
of the 


at 3800 


Halsey St., 
Kahn 
Clinton Ave., 
Philip 
and 
Maysville 
by Kelly and 
Portland—The 


Engelwood — 
manufacturers of 
Johnson, 


2°86 


Lumber 


Home 
Frog Holt. 


Lumber 


Central 
Evans Construction 


Ca. 


500, 


Ore., 
British 
1150 Granville St., 
has a 


Co.; 


Veneers 
Baird inter- 


Popkins 
lumber business. 
president. 


in order to carry 
and dealers in 
Lumber & 


Ave. 


- Johnson 
cabinets and 
proprietor. 
Brooklyn—Filmore 
Raymond Doherty, 


Lumber 
Flatbush 


retail. 
proprietor. 
Lumber 
proprietor. 
Winorsky, 
commission. 


Builders 


cCea.: 
for 
Dore 


all 


Co. pur- 
Cor- 
into 

branch at 

& Door 

‘o. suc- 

Prod- 
Cor- 
sold to 
Co. 


suc- 
pur- 


‘o. 


Boris Litvin, 


to 
tov 
and 


& Sup- 


of 


Manu- 


Ce.$ 


Victoria—Export 
Address care of C 
" ‘anada. 

Door Manufacturing 
incorporated 
Columbia 
Van- 
paid up capital 
on 
doors 


F. 


ex. 


Equip- 
estab- 


Wood 
retail 
Ce.; 
Ave., pro- 
Louis 
retail. R. 
Fast 42nd 
Store 
Sales Co., 


3440 N. W. 
proprietor. 
Portland—Red 
73rd St. D. E. 
gaged in 
The 


Thurman; wholesale. L. H. Johnson, 
Cedar Roofing Co., 3725 N. E. 
and William C. Lindsay have en- 
business under the above name. 

Dalles—Builders Supply Co., 515 East Sec- 


ond St., has engaged in millwork and _ building 
supplies, under management of C. G. Hedges. 
TENNESSEE. Memphis—DeSoto Casket Co. has 
been organized by Alvin Wunderlich, formerly of 
Luxora Cooperage Co. A building has been leased 
at Southern Railway and Dudley St. and several 
thousand dollars will be spent on remodeling. The 


mill of 
has also 


South 
being 


the Rush Lumber Co. in 
been leased and is now 
WASHINGTON. 
ber Co. 
Lofthus. 


Memphis 
operated. 


Port Townsend—Lofthus Lum- 
established by Arthur Patsner and Endre 


Casualties 


CALIFORNIA. Dorris—Associated Lumber & 


Rox Co. mill yard and box factory destroyed by 
fire, with loss of $50,000, fully insured. Part of the 
plant was saved. Will rebuild. 

Jackson—RBerry Saw Mill near here was de- 
stroyed by $50,000 fire. The lumber yard, in which 
were stored several million feet of timber, was 
saved. Plan to rebuild. 


CONNECTICUT. & Billard Co. 


damaged by fire. 


Meriden—Lyon 


IOWA. Villisca—Green Bay Lumber Co. yard 
suffered fire loss of $35,000. 
MISSOURI. Kennett—Fray Brothers Lumber 


loss estimated at 
which were a total 


Co. mill destroyed by fire, with 
$45,000 to plant and machinery, 


loss. About 100,000 feet of lumber, valued at $5.000, 
also burned. No insurance. Rebuilding Using 
nearby mill to fill orders on hand. 


St. Louis—Shillington Box & Lumber Co., 200 
Chouteau Ave., office, warehouse and factory dam- 
aged by fire, and five lumber sheds burned to the 
ground. Loss estimated at $28,000. Main building, 
housing box factory, office and storerooms saved. 
$50,000 insurance on equipment and stock. 





NEW HAMPSHIRE. Suncook—Bailey Lumber 
Co. suffered fire loss of about $15,000. 

NEW YORK. Ossining—Washburne & Todd Co. 
had fire loss of $80,000 to yard when bus crashed 
into it and exploded. None of the buildings will 
be replaced for the time being. but the building 
which was saved is being remodeled. 


I.—Hicks Lumber Yard had four build- 
ings destroyed by fire, with $50,000 loss. 

OKLAHOMA. Shawnee—Davidson Case Lumber 
Co. warehouse containing chiefly hardwood flooring 
and big timbers, destroyed by fire. Loss estimated 
at $25,000, covered by insurance. 

OREGON. Birkenfeld—Birkenfeld Lumber Co. 
sawmill destroyed by fire with loss of about $12.- 
000. Most of the yard lumber was saved, but stock 
in the drying sheds was lost. 

SOUTH CAROLINA. Sumter—Brooklyn Cooper- 
age Co. suffered fire loss unofficially estimated at 
$35.000 to seven dry kilns full of dry and green 
lumber, the heading turning room and the heading 
storage shed; machinery was ruined. Believed cov- 
ered by insurance. 

TEXAS. Shamrock—J. C. Wooldridge 
Co. yard had fire loss estimated at $35,000. 

WISCONSIN. Madison—Doyon Lumber Co., 638 
W. Mifflin St., had two warehouses containing mill- 
work. sash, doors, moldings and other finished 
lumber, destroyed by fire with damage estimated 
at $15,000. 

Waldo—Frasier & Halter 
tion by fire. $6,000 loss. 


Roslyn, L. 





Lumber 


almost total destruc- 


New Mills and Equipment 


ILLINOIS. Cairo—E. L. Bruce Lumber Co. will 
rebuild sawmill and yards here destroyed by re- 
cent fire, to cost over $50,000. 

NEW JERSEY. Newark—American Wood Floor 
Co., 292 Pearl St.. New York City, which executed 
a lease with the city of Newark for land and 
buildings at Port Newark, expects to open its local 
plant for the manufacture of wood floor, some time 
next month. 

NEW YORK. Oswego—T. J. Burke Lumber Co. 
plans improvements to plant to cost about $28,000. 
Its yard was recently damaged by fire. 


OREGON. Eugene — Walters-Bushong Lumber 


Co. plans storage yard and mill to cost about 
$30,000. 

SOUTH CAROLINA Kingstree—W. E. Bynum 
& Co. of Sumter is opening here a finishing plant, 


including sawmill, planing mill and dry kiln. 

WASHINGTON. Seattle—Ehrlich-Harrison Hard- 
wood Co., 35 Hanford St... plans storage yard and 
mill to cost about $50,000, to replace one recently 
damaged by fire. 


WEST VIRGINIA. Clarksburg—Parr Lumber & 


Planing Mill Co. plans rebuilding plant destroyed 
by fire some time ago. 

WISCONSIN. Fontana—Palmer Boat Co. is re- 
building boat factory here which was _ recently 
destroyed by fire. 

CANADA. British Columbia, Vancouver—Capi- 


lano Shingle Co. (Ltd.), 1500 Royal Rank Building, 
plans planing mill to cost about $50,000. 
British Columbia, Vancouver—Western Red 


Cedar Mills ( Ltd.) 
in recent fire. 
Ontario, Foleyet—Pineland Timber Co. 
which B. F. Erwin is president, 
$125,000 sawmill recently burned. 


plans rebuilding mill destroyed 


(Ltd.). of 
plans rebuilding 

















































































































AMERICAN LUMBERMAN August 18, 1931 


cepted a similar position with the A, ; per | 
Stange Lumber Co. With this firm he worked & poe h 


himself up to manager of the sales depart. © Mrs 
ment, a position which he held several year Be; id 1 
until he became sales manager of the Kinzej 4 = 
company. His business associates and fellow F A. 


Aug 












































townsmen held him in high esteem, and he I Co., | 
took a keen interest in community affairs: was | 
for several years he was a member of the § near 
FRED .H. HENRY. 66, lumber and coal re- dently started after Mr. Wood had retired, board of education. In fri iternal life he was favor 
tailer in lowa for forty-three years, thirty- and he was suffocated by the smoke. Mrs. active, also, and was a 32nd-degree Mason, 5 dustr 
five of them in Belle Plaine. died Aug. 10 at Wood and their two children were visiting His widow, one daughter ‘and two sons sur. adva! 
i hospital in Iowa City, w here he had under- relatives ir Seattle at the time. As a boy vive. lumb 
gone an operation four weeks earlier. He Mr. Wood worked for his father, the late Aa, ie Tr ag vern 
had been in poor health for eight months, W. W. Wood, of Wood & Iverson: then, after CHARLES M. HOVEY, JR., 48, proprietor survi 
and his daughter and son-in-law, Mr. and attending the University of Washington and of the Old Hickory Lumber Co., Nashville 
Mrs , ! Little, had come from the University of Pennsylvania, he was for and Old Hickory, Tenn., died Aug. 4 of NO 
Oclweil ») Bell laine to care for him Mr. two years in the employ of the Henry D. heart attack. After about twenty years in | Lumt 
Henry's fat! he late James P. Henry, es- Davis Lumber Co., Portland Six years ago other lines of work, in Chicago and later ir hospi 
tabl iness in Belle Plaine in the he went to work for the Brady company, and Nashville—the last of which was assistant been 
late » son, after attending Cor- after four years in the Seattle office he gzcneral manager of the Nashville Industrial years 
nell College at Mt. Vernon, Iowa, and Oberlin went to Portland as manager there 3esides Corporation—he acquired the Old Hickory ' part 
Oollege at Oberlin, Ohio, also entered the his widow and children he is survived by Lumber Co. and entered the lumber business J table 
lumber business, at Ayrshire, Iowa, in 1891. three brothers and three sisters. Subsequently he established another plant jp J Unite 
pe Smpqoes gp — — later to Nashville and made his headquarters there. i three 
urn oO felle 7jaine, where he 00K ove iis "j ‘ j * yarietyv ; 4 S 
father’s business; he continued in active _EDWARD H. THOMAS, 64, treasurer of the sedis wack te nie dee ae a = aa — 
charge until ill health forced him to retire Edward Hines Lumber Co., Chicago, died late friends both in the lumber industrs many 
six months ago. During these many years Aug. 14, at his home at 6922 Jeffery Avenue, other business circles. He is survived by his 
Mr. Henry took a prominent part in civie and atter an extended pe riod of ill he alth. He widow and two children and by his fath 
church affairs He was steady in his attend- had been in the lumber industry in Chicago and two brothers _ “ 
ance at the conventions of the Northwestern for moe A than forty years, and enjoyed a : ve 
Lumbermen’s Associatio ance rainec any reinarkable reputation for honesty of purpose A ce = . 
friends in the Gain ant be a aes and strength of character, About 1890 he JOHN HARKER, ‘9, veteran pine whole- pros) 
long-time member of the Northwestern Coal came in from Somonauk, Ill., where he had Saler of New York City and one of the or- proje 
Dealers’ Association. been born on a farm twenty years before, ganizers of the North Carolina Pine Asso. retai 
and took a job as stenographer for the fa- ciation, died at his home in White Plains. aah 
; ————— mous old lumber firm N. Y., July 30, after a week’s illness. He had bac 
GEORGE C. PACKARD, 61, vice president of McElwee & Carney, been connected with the lumber business for drou 
and general manager of the Mansfield Lum- : = a aie anaiie ; é sixty-five years, beginning at Liverpool, Eng. in ec 
: : _ 7 in the Chicago cargo ’ : “be B - 
ber Co., Fort Smith, Ark., died Sunday morn- Sits . land. When he came to this country in 1888 cient 
- . mere : market at the foot of . - os . — i 
ing, Aug. 5, several hours after a fall which a ae tes ee he entered business at Norfolk, Va., and sey- | whe! 
did not appear serious at first, but which, Franklin Street. Ear- eral years later he became a partner in the a 
investigation revealed, fractured two ribs. nest, active, hustling— Wiley, Harker Lumber Co. at New York mix 
The accident happened the evening before on and always absolutely During the World War he served by arrang- orde 
the lawn at his mountain home—Mr. Packard dependable—it was ing lumber shipments for a building of boug 
stumbled and fell as he arose from a lawn small wonder that he army cantonments. For the last fifteen years slow 
chair to walk into the house, and early the grew into favor; and he had confined his attention to the New ern 
next morning he died in his sleep Born in when a new star ap- York metropolitan area. He is survived by § a be 
Cameron, Mo., he went to Mansfield, Ark., peared in the lumber his widow, three sons, three daughters, and | brou 
as a young man and entered the lumber busi- sky and the Edward a brother. ; 5 
ness, and some years later he was associated Hines Lumber Co. was = I So 
with W. L. Seaman in the organization of the organized, in 1892, Mr. OTTO R. SCHRAMM, 52, sales manager of J ness 
Mansfield Lumber Co. Yards in other com- Thomas went with the the Schafer Bros. Lumber & Shingle Co, | dust 
munities were acquired, and in 1911 the com- new firm as secretary Montesano, Wash., dropped dead Aug. 4 in box 
pany moved its headquarters to Fort Smith, to Mr. Hines, and a a Seattle doctor's office of acute indigestion, | ian 
and continued to take a prominent part in trusted lieutenant. just as he was taking off his coat for an § Ww 
the development of western Arkansas and Like all who trained examination. He had come home from his drou 
eastern Oklahoma Mr. Packard was also under Mr. Hines he ac- office earlier in the day and his daughter char 
associated with Mr. Seaman in several banks, quired a thorough Sylvia took him to the physician. Mr. belis 
and in the Seaman Store Co., a chain of gen- knowledge of the lum- Schramm was widely known on Grays Harbor, oi 
eral stores He is survived by his widow. ber business, and with for previous to his connection with _ the ponins 
two sons, one daughter and a granddaugh- it continuously greater Schafer company he was with the Grays Har- t a 
ter, and a brother and two sisters. importance to the firm. bor Commercial Co. at Cosmopolis, first as ] iT 
He was made comp- assistant sales manager and later as general esta 
troller, and then as- sales manager. His widow, three sons and have 
REUBEN KNOX, 85, formerly well known sistant treasurer, and two daughters survive. he 
Chicago lumberman and more recently con- finally treasurer. He ' nea 
nected with northern mill operations, died Aug. was quiet and his name JOSEPH E. WHITTEN, 70, formerly head no t 
10 at Wilmington, Del., where for the last five seldom appeared in of the wide band saw department of E. C Hi 
years he had been residing with his son, print, but he was known and respected and Atkins & Co., Indianapolis, Ind., died at his ers 
George B. Knox, of the Weyerhaeuser Sales admired by lumbermen throughout the coun- home there Aug. 3. Born in St. Catherine, | ing 
Co After gaining considerable experience try because of his sterling dependability and Ont., he entered the Atkins organization and 
with Perley Lowe at Peshtigo, Wis., Mr. honesty, his pleasant disposition, and the thirty-two years ago, and was widely known grat 
Knox was associated with his father-in-law, constructive, careful manner in which he of- as an authority on wide band saw manufac- ee 
the late Russ sell K. Bickford, in the old Bick- fered criticisms. He made friends and held ture and operation, through his many years tori 
ford & ean Lumber Co. in the South Water them, as evidenced by the fact that he went of experience. He retired in January, 1932, 
Street lumber market in Chicago for about through all the Masonic orders. He was past and his son Eugene R. Whitten has now 
twenty-five years, until the market dwindled commander-in-chief of Oriental Consistory— taken his father’s place as head of the de- | 
with the passing of the cargo business. He had been elevated to the 33rd degree—and partment. Mr. Whitten is survived by his F A 
then took over the management of the Ford was a member of all subsidiary bodies in- widow, three sons and a sister. noti 
tiver Lumber Co., at Ford River, Mich., and cluding the Knights Templar, besides having Se ee quir 
continued there until a year after it’ was been potentate of Medinah Temple. Surviv- JOHN J. VETTER, general manager of the shir 
bought by the I. Stephenson Co., when he ing are his widow, Mrs. Frances Carroll St. Bernard Cypress Co., New Orleans, La, snip 
and two associates bought out the Vans Thomas, and a brother, George William died Aug. 8 after a brief illness. Well known ave 
Harbor Lumber Co. at Vans Harbor, Mich. Thomas. in the lumber trade he also was prominent mix 
After this was burnt out, he went with the in general business circles, and was active ton 
C. Hf. Worcester Co. at Chassell, and subse- ROBERT WILLIAM LEATHERBEE, 532, politically. He was a director of the Whit- § B 
quently was in business at Duluth, Minn., member of a prominent Boston lumber fam- ney National Bank and had served as a direc- § as : 
until 1920. Besides his son George, Mr. Knox ily, died suddenly Aug. 7 at his home in tor of the Community Chest. He was a mem- the 
is survived by another son and two daugh- Hatchville, Mass., of a heart attack. He was ber of the Louisiana Democratic Association | the 
ters. a son of the late C. W. Leatherbee, who for and at the last election was a candidate for | fair 
sears cupeeeenenens many years was a leading lumber retailer of the commission council, on the John Klorer | the 
HENRY W. BLAGEN, 45, member of a Boston and who later founded the Leather- ticket. His widow, three daughters and one Jj incl 
pioneer Hoquiam, Wash., lumber family and pee coe posenee sanreest ag ee - son survive. i B&} 
or twenty years connected with the Grays erial; after the father’s death in 1926 this 7 ‘cueiaaein aé ‘ { 
Harbor Lumber Co., which was founded by business was carried on by his sons until it BIRAM H. SPENCER, 82, pioneer lumber: Fer 


his father, died July 30, at the family home was liquidated two years ago. He is survived gy of Ogden, Utah, and former mayor S ; pas 
in Hoquiam He had been in ill health for by his widow, four sons, a sister, and two 1e city, died of pneumonia there last week, in 














some time, but his condition was not con- brothers, Clifton F., of the Leatherbee-Mc- at the home of a daughter. At 19 he went y sidi 
sidered serious. He moved from Portland, Donough Co., Boston, and Frederick K. Leath- from Ohio to Ogden and entered the employ | ter 
Ore., to Hoquiam twenty-five years ago and erbee, of Bradford, Vt. A cousin, Albert T. Of Henry Gibson and David Eccles, promises: & Pro 
entered the mill business after completing Leatherbee, is a lumber dealer at West Rox- lum, ‘bermen, and when the firm was dissolved = lim 
his education. He served for many years as bury, Mass. Mr. Spencer continued with Mr. Eccles, as . 
sales manager of the Blagen mill, retiring the manager of the latter’s lumber interests. ~_ 
from active business six years ago. He was EUGENE D. KIMBALL, 51, founder of the Mr. Spencer was a member of the Utah State 4~i1 
a prominent member of the Hoquiam Elks ag oe amber Co. gy mee died at Constitutional Convention, held in 1895. the 
lodge. He is survived by his widow, Lucretia is home Aug. 9 after a brief illness. Born “ " ain ik, eeueenarne = 3 lim 
M. Blagen: a daughter, Mrs. Jack ES agus | in Minneapolis, he attended the University of GEORGE W. THATCHER, 57, presides’ and 
Calpine, Calif.; a son, Gerald, of Hoquiam; Minnesota and later graduated from _ the and treasurer of the Inman-Foulsen Lumis B& 
two brothers, Clarence A. Blagen of Ho- Houghton School of Mines, in Michigan. For ©9., Portland, Ore., died suddenly at his 5 2 
quiam and Frank N. Blagen of Calpine; and thirteen years he operated a line of lumber Aug. 14. The company was founded by ‘4 — 
three sisters, Mrs. W. H. Staiger of Portland, yards in Alberta and Saskatchewan. Ten father-in-law, the late Johann Poulsen, ant Sto 
Mrs. Emma Blackburn of Burlingame, Calif. years ago he went to Seattle and organized Robert D. Inman. Mr. Thatcher is survived bot 
and Mrs. C, E. Westenhaver of Riverside the Kimball Lumber Co. He is survived by PY his widow and two children, and by his wh 
Calif. ’ his widow, a son and a brother. father, J. H. Thatcher, of Portland. are 

scales , : ARTHUR J. BANCROFT, 82, pioneer lumber No. 

THEODORE WOOD, 29, member of the WESLEY D. MARTIN, 69, sales manager manufacturer of Orange, Tex. died July 31 — No. 
Hi. P. Brady Lumber Co., Seattle, Wash., and of the Kinzel Lumber Co., Merrill, Wis., died at the home of a sister-in-law, after a brief als: 
manager of its office at Portland, Ore., was at his home Aug. 11, after six days’ illness illness. In 1872 he and his father and broth- nor 
killed Aug. 2 in a midnight fire that de- of pneumonia. Mr. Martin entered the lumber ers went from Ohio to Texas and for many 
stroyed his home at Oswego, near Portland. industry in 1888, as bookkeeper for the Com- years the Bancroft Lumber Co. operated at — 
Origin of the fire was unknown, but it evi- stock Lumber Co. at Merrill, and later ac- Orange. Mr. Bancroft retired from the lum- the 
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August 18, 1934 


per business several years ago. Surviving 
are his brother George and his sister-in-law, 
el Eugene Bancroft, and several nephews 
and nieces. on 

A. B. COOK, president of the A. B. Cook 
Co. lumber manufacturer of Malvern, Ark., 
was killed Aug. 12 in an automobile accident 
near Little Rock. Mr. Cook was well and 
favorably known throughout the lumber in- 
dustry for his ability as an operator and his 
advanced merchandising ideas. Besides his 
lumber interests he was president of the Mal- 
yern Brick Co. and a former banker. He is 
survived by his widow and two daughters. 


NOAH ADAMS, 77, president of the Adams 
Lumber Co., Oakland, Calif., died at a local 
hospital Aug. 5, after a brief illness. He had 
been a resident of Oakland for twenty-eight 
years and had consistently taken an active 
part in its civic, church, fraternal and chari- 
table affairs; he was treasurer of the First 
Unitarian Church, Surviving are his widow, 
three sons and two daughters, 


NEWS LETTERS 


(Continued from Page 55) 
prospects who are figuring on new building 
projects, and lumber continues moving from 
retail yards in small amounts. Business is 
backward in farming communities, where 
drouth has caused severe crop losses. Stocks 
in country yards are reported low but suffi- 
cient. Retailers are coming into market only 
when supplies actually are needed. Badly 
mixed cars were in demand, but straight-car 














orders were extremely scarce. Railroads 
bought sparingly. Industrial business was 
slow. Movement of the grape crop in south- 
ern Missouri and northern Arkansas created 
a better market for boxes, and box plants 
brought small amounts. 

Southern Pine business reverted to dull- 
ness. Most orders have been cleared up. In- 
dustrial business is slow, but orders from 
box factories are better. 

Western Pines sales agents reported 
drouth had eliminated what little remaining 
chance there was for sales this month. It is 


believed that if 
are successful, 
somewhat. 


late-planted 
however, sales 


forage crops 
may improve 


Douglas Fir inquiries have increased since 
establishment of new Code prices, but sales 
have shown virtually no gain. There was not 
much industrial interest, and railroads placed 
no buying orders of consequence. 

Hardwood buyers were hesitant. Some buy- 
ers anticipate a good demand for oak floor- 
ing after the housing machinery gets started, 


and have bought sizable amounts. Lower 

grades were in fair demand from box fac- 

tories, but no round lots were sold. 
Warren, Ark. 

Arkansas Soft Pine.—There has been a 
noticeable pick-up in both orders and in- 
quiries, and the large Arkansas mills are 
shipping more lumber than they are pro- 
ducing by a comfortable margin. Some 


mixed car orders have come through for cot- 
ton territory where the crop is satisfactory. 

Business has come from the trade territory 
as a whole, but orders from drouth areas in 
the grain States are extremely light. A 
fair amount of business has been placed by 
the railroads and car builders, for regular 
inch siding, along with 2x6-inch, 18-foot 
B&better longitudinal siding at $60, mill. 
Few of this item have been made the 
past four years, but now enough business is 
in sight to clean up all available stock. Car 
siding, B&better 1x4-inch, 9-foot, and B&bet- 
ter lining, 1x4-inch, 18-foot, continue scarce. 
Production schedules for this month are 
limited to about 38 percent capacity. Several 
mills report being oversold on both 3- and 
4-inch B&better edge grain flooring, with 
the same items in flat grain flooring in very 
limited supply. End-matched 3-inch flooring, 
and edge grain also are in limited supply in 
B&better grade. No. 1, 12-inch boards are 
Scarce in all lengths at several mills, with 
Stocks of B&better 12-inch very scarce. Of 
both boards and dimension there are on the 
Whole good assortments, but the large mills 
are still complaining of surplus stocks of 
No. 2 and 3 boards, although 1x6- and 12-inch 
No. 1 are in limited supply. No. 2 lath are 
also rather scarce, with stocks of No. 1 below 
normal. Some inquiries are out for fence 
and tobacco lath, No. 1, %x1% inch, which 
the mills can not furnish in quantity. 


sales 
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f How to Figure Costs for Advertising ] 
In Classified Department ' 








' Two. consecutive issues.......... 55 cents a line ; 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 

Seven words of ordinary length make 


line. 


Count in the signature. 
counts as two lines, 


No display except the heading is 


one 


Heading 


permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the -order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 





Salesmen 





WANTED—EXPERIENCED SALESMAN 


For Northern Indiana and Southwestern Michigan 
territory, selling to retail lumber trade for Whole- 
sale Sash & Door & Plywood House, with head- 
quarters at Elkhart or South Bend, Indiana region. 
Good opportunity for hustler. State age, experi- 
ence and references. 

Address “G. 36,” 


care American Lumberman. 





WANTED 


Man about 35 years of age, to act mainly as sales- 

man and estimator—Yard located in central Michi- 

gan—Good opportunities—Must furnish references. 
Address “G. 39," care American Lumberman. 





COMMISSION SALESMEN WANTED 


To represent prominent southern wholesaler of 

Pine, Hardwood and Cypress in various consuming 

territories. 
Address “‘G. 46,” 


care American Lumberman. 





WANTED—EXPERIENCED SALESMAN 
For Northern Illinois territory with headquarters 
at Rockford or vicinity to sell sash & doors and 
Fir Plywood for Wholesale Sash & Door & Plywood 


House to retail trade. Good opportunity for live 
wire. 
Address “G. 34," care American Lumberman. 





Employees 





WANTED—BY A WHOLESALE HARDWOOD CO. 


Buyer conversant with Appalachian, Southern and 
Northern Hardwood producers. Applicants please 
state age, experience and references. 

Address “G. 40,” care American Lumberman. 





WANTED—EXPERIENCED OFFICE MAN 


By Chicago Wholesale Sash & Door House. We 
want a man who has had experience in dealing 
with the trade over the ’phone, quoting prices, 
taking care of inquiries, etc. Good position for the 


right man. State experience, age and give ref- 
erences. ; 
Address “G. 42,” care American Lumberman. 





WTD.—MALE LUMBER INVOICE & BILLING 
Clerk. Must be able to type invoices and keep 
lumber sales books, wholesale lumber. 

Address ‘‘G. 55," care American Lumberman., 
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WANTED 
Employment 

















DISTRICT SALES MANAGER 


With exceptional record in selling the lumber, build- 
ing supply and hardware trade wishes to get in 
touch with a high grade company desiring to 
strengthen its selling effectiveness in the northeast. 
Skilled in personal selling as well as thoroughly 
capable in sales management. Tireless worker with 
unusual native ability. Record for integrity and re- 
sponsibility. Knows New England, Pennsylvania and 
New York intimately. Wide acquaintance among 
leading lumber and building supply dealers, archi- 
tects and contractors. The facts regarding this 
man’s selling and personal record will interest the 
responsible manufacturer who is not satisfied with 
his volume of business in the northeast. 
Address “E. 93,” care American Lumberman. 





FORESTER-LAWYER, GRADUATE, EXP’D 


Desires position in South caring for land titles and 
forests. References. Address: Box 434, Houma, 
Louisiana. 


WANTED—POSITION AS ACCOUNTANT 


Bookkeeper, auditor, 18 yrs.’ general office and 
yard experience—age 39, married, good references. 
Address ‘“‘E. 94," care American Lumberman 


MARRIED MAN—12 YRS. EXP. RETAIL COAL 


Hardware and Lumber, Wholesale Lumber. Five 
years with large Paint mfgr. calling on retail 








eo Employed now, but looking for something 
etter. 
Address “E. 77,"" care American Lumberman. 





SUCCESSFUL RET. MGR.—20 YRS. EXP. 


Active, dependable, good record, excellent collector, 
business getter; prefer fair sized town in middle 


est. 
Address “E. 58," care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago. 


SALES MANAGER 
Experienced Lumber Salesman, seeking change, 
would like to make new connection with manu- 
facturer as Sales Manager or District Sales Man- 


ager. 
Address “E. 96,” 





care American Lumberman. 





LOGGING SUPT. OR LOG BUYER 
Age 42. 20 yrs. exp. Any size operation. Will go 
anywhere. Not afraid of difficult job. Good ref. 
Address “G. 35,” care American Lumberman. 





COST ACCOUNTANT AND BOOKKEEPER 


9 yrs. experience, A No. 1 ref. Will go anywhere. 
A. M. VOSS, 1701 Valmont St., New Orleans, La. 





ACTIVE AGGRESSIVE RETAIL LUMBERMAN 


Wants management where above average ability 
is needed. Expert estimator, salesman, accountant, 
contracting. Age 34, married, 14 years experience, 
A-1 references. Prefer Ind. Ill. or Ohio. 
Address “G. 37," care American Lumberman. 





YOUNG LADY DESIRES SECRETARIAL 


Position with the president of a successful and 
reliable concern. Has had 16 yrs. exp. as Secretary 
to the President of the largest Wholesale Sash & 
Door Manufacturing Company in the East. Also 
handled credits and collected accounts with suc- 
cess during this time. 

Address “G. 38," care American Lumberman. 


WANTED—POSITION AS OFFICE MAN 


Bookkeeper, or Salesmanager. Long experience, 

mill or wholesale office; go anywhere. Executive 

ability; can take entire charge. Best ref. 
Address “G. 41," care American Lumberman. 








EXPERIENCED DRY KILN OPERATOR 


Knows lumber. Can handle yard. 
Address “G. 45," care American Lumberman, 





COMPETENT SALESMAN, WIDE EXPERIENCE 


All coast lumber products, wants position with 
class A mill or responsible wholesaler. Reliable, 
travel anywhere, J. H. WILLIAMS, Magalia, Calif. 





POSITION WANTED IN ROCKY MT. STATES 


By Lumberman, 20 years as executive. Adapted 
to Retail and Wholesale business; Mill-Work, Saw- 
Mill, Architecture, Plans and Designing; Estimat- 
ing and Construction. Competent and thorough. 
Address ‘“‘G. 48," care American Lumberman., 
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WANTED 








FOR SALE 














Employment 





EXPERIENCED LUMBERMAN 





Desires position as mill representative for a good 
mill or retail yard managership Write for par- 
ticulars 

Address “‘G. 31," care American Lumberman 

oongapma FOREMAN 

Operate machines, file and resaws Satisfaction 
guaranteed Any ob accepted 

Address G. 51,”° care An ican lLumberman. 





MOLDER, PLANER, STICKER OPERATOR 
-Mill Band Fi A-l, try 
G. 52,."" care American 


ley 


me. 
Lumberman 


Factory 
Address 





MAN, THOROUGHLY EXPERIENCED 





joth retail lumber and sash and door jobbing 
Wants position either in office or selling Now in 
Chicago, but will go anywhere 

Address G. 53," care American Lumberman 

COMPETENT YARD MANAGER 

Eight years’ record of sales, profits and collections: 
experienced draftsman and estimator Willing to 
prove ability Now employed 

Address G. 56,."" care American Lumberman. 





HAVE YOU SOMETHING TO SELL 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 S>. Dearborn St., Chicago, III. 





Lumber and Dimension 


ee 


WANTED 
4/4 Bung Poplar Rough Air Dried. 
Address “G. 25," care American Lumberman 





WILL TRADE MACHINERY FOR LUMBER 








See ad under “For Sale—Used Machinery.” 

HOGE LUMBER COMPANY New Knoxville 
Ohio 

CASH FOR WALNUT 

Americar iInut stumps, logs, burls, and crotches 
purchased in truck or carload lots from all terri- 
tories 

Address G. 49 care American Lumberman., 





Used Machinery 


AUTOMATIC CLAPBOARD MACHINERY 
Will buy a complete outfit of automatic clapboard 
machinery. State make, condition and cash price. 

Address “E. 68,"" care American Lumberman. 








WANTED—USED SHAVINGS GRINDER 


Good condition 
J. C. BARIS LUMBER COMPANY, In¢ 46-81 
Metropolitan Avenue, Brooklyn, , - 





CLASSIFIED ADS PRODUCE RESULTS 


That's why people who want something 
or anything to sell the clear- 
ing house section Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements. Advertise 
in a paper that reaches the people 
who would be interested what you 
want to sell. When you want to sell 
anything used in the lumber world 
and allied industries, advertise in the 
AMERICAN LUMBERMAN 
S. Dearborn 8St., Chicago, 


have use 


in 


431 Til. 





WTD—STANDARD MAKE HEAVY 12” 





BAND MILL 
For head rig in right hand sawmill Give price, 
location and complete description. 
Address Box 1%1, Marshfield, Wisconsin. 
WANTED 
Five lumber carriers; three portable cranes. Name 
price and condition 
Address “G, 64," care American Lumberman. 


Business Opportunities 





~ 
MOST UNUSUAL OPPORTUNITY 
To acquire interest in an established retail yard 
in middle western city which has. successfully 
weathered the depression. Has excellent arrange- 
ment for financing and building homes, with con- 
tinued good business assured; $10.000 required, to 
be used for expansion only: no deadwood or 
watered stock involved. Prefer that investor ac- 
tively participate in developing business and han- 
dling details but not essential. Can make good 
position for right man. 
Address ‘“‘G. 44," care American Lumberman. 





FOR SALE AT SACRIFICE ESTABLISHED 
WHOLESALE AND RETAIL LUMBER YARD 


Owner desires to liquidate i0-year- 
old Chicago wholesale and 
stock of lumber 
shed. Brick office 
1otor trucks 
Real opportunity 
amount of balance 
Address 7 


a going concern 
retail lumber yard. Well 
on hand in long double 
building, mill equipment, 
condition, three salesmen’'s 
for buyer with moderate 
terms 

American 


selected 
storage 
two n 


cars 


good 


cash; 


“G. 5&7 care Lumberman 





WHOLESALER—MANY YRS. ACQUAINTANCE 
With Lumber dealers, 
with siding. would 
Pennsylvania 


warehouse 
in western 


having modern 
consider side line 





Address “G. 43," care American Lumberman. 
FOR LEASE 
Splendid woodworking plant. 12,000 sq. ft. floor 
space Electrically equipped. 
SOUTH SIDE LUMBER & COAL CO., Kokomo, Ind. 





BUYERS AND SELLERS 
AT YOUR SERVICE 


The Want and For Sale department will help you 
to get what you want. 

Have you something to sell? 
want to sell or send your advertisement. We will 
carry the message to the people who are buyers. 
Everybody wants something or would like to sell. 

Send your advertisement to the AMERICAN 
LUMBERMAN, 431 So. Dearborn St., Chicago, III. 


Tell us what you 





TO CLOSE AN ESTATE 


in Portiand, Ores 
supplying all 
and retail 
to the East 


to ac- 
West 
Ade- 
export 


Excellent 
quire wholesale 
Coast Stock for 
quate railroad 
outlet. 
Address 


WHOLESALER’S OPPORTUNITY 


opportunity 
yard 
industrial 
facilities 


gon, 
kinds 
trade. 
and 
=: 2 Lumberman. 


care American 





Offer facilities of 8 acres, free use of two side 
tracks, two kilns and good planing mill to whole- 
salers who will buy pine, for concentration here 
to be dressed at reasonable rates. Pienty pine 


available. 
SERVICE 


LOOK AROUND AND SEE 


If you have some second-hand machinery, logging 
equipment or anything used in the lumber world. 
Want to sell it? Advertise in the classified sec- 
tion of the AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago. Il. 


Retail Lumber Yards 


IN FINE TOWN OF 2500 


A Bargain. Want cost on stock, but will sacrifice 

75% on real estate for quick sale. Operated by 

present owner over 45 years. Wish to retire. 
Address “‘E. 92,’’ care American Lumberman. 


LUMBER CO. Corinth, Miss. 














FOR SALE—LUMBER YARD IN TOWN OF 4,000 


Will sell stock and rent sheds and real estate at 
reasonable terms. 
Address “D. 68,” 


EXCELLENT OPPORTUNITY TO PURCHASE 


care American Lumberman. 








Well established Lumber-Coal-Feed and Building 
Supply business in small town, 100% location in 
Capitol District, New York State. Nice profit 
right thru depression. A-1 reason for selling. 
Address 99,"" care American Lumberman. 
FOR SALE 
One of the best Retail Lumber yards in Central 
Eastern Indiana. Established 40 years. Sell Build- 
ers’ Supplics, Lumber, Coal and Hardware. Good 
reason for selling Large territory. 
Address “G, 47," care American Lumberman. 














FOR SALE 


Lumber and Dimension 





“sw 
FOR SALE 
lear 5/4 C & B White Oak, Dry 
2 cars 6/4 F A S White Oak, Dry 
lear 6/4 C & S White Oak, Dry 
1 car 10/4 F' A S White Oak, Dry 
1 car 10/4 C & S White Oak, Dry 
1 car 12/4 C & B White Oak, Dry 
1 car 12/4 C & B Red Oak, Dry 
1 car 6/4 F A S$ Poplar, Dry 
lear 6/4 C & S Poplar, Dry 
1 car 8/4 C & S Poplar, Dry 
l car 8/4 F A S Poplar, Dry 
% car 12/4 Cc & B Poplar, ak 
% car 16/4 € B Poplar, Dry 
Address M ARIETTA CH AIR COMPANY, Retaij 
Lumber Department, Marietta, Ohio. 





FOR SALE—ASH, BASSWOOD, BEECH, CHERRY 








Chestnut, cottonwood, elm, hickory, hard & soft 
maple, red & white oak, poplar, sycamore, walnut 
logs & lumber, cut to suit, Chestnut & Locust post 
What can you use? 
L. H. FRY & SON, Coshocton, O., No. 1. 
EASTERN SALES OFFICE 
Frost Lumber Industries, Inc. 
1623 Graybar Building, New York City. 
HOWARD C. SPENGLER, District Sales 


Manager § 





PRESSURE-PRESERVED LUMBER & TIMBER 











With Creosote or Wollman Salts 
CENTURY WOOD PRESERVING COMPANY 
P. O. Box 871, Charleston, 8S. C. 
FOR SALE—100,000 FT. WHITE OAK 
Now cutting—clear and common—any size up to 
18”—come and look it over 
JOSEPH KEATING, 19 Charles St., Poughkeep- 
sie, N. Y. 
“Tew ws hehrehYIYI YY YY YY YY 
AMERICAN WALNUT FOR SALE 
The cream of production from all _ territories. 
Stumps, logs, burls, and crotches. 
Address “G. 50," care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each week through 


the classified section. We do it for others, why 
not for you?) AMERICAN LUMBERMAN, 431 § 


Dearborn St., Chicago. 


Timber and Timber Lands 


E. ORE. 60 M. PINE MILL & LOG R. R. BARGAIN 








In cheap timber on R. R. 50 Mi. to Brogan W. end 
Owyhee River, $22,000,000 U. S. project local mkt 
350,000 A. agri. land; U. P. R. R. Chi. rate 68'%¢ 





$10 per M. 
Address 


margin on today's mkt.; title clear. 
“E, 84," care American Lumberman. 





FINE TRACT OF ORIGINAL GROWTH t 


Long leaf yellow pine estimated to cut 175 to 225 
million feet solid body. 
Another tract that will cut at least 25 million feet 














long leaf yellow pine original growth located ip 
Florida. 
N. Db. SUTTLES, Jacksonville, Fla. 
FOR QUICK SALE 
Offer large well located tract virgin timber prin 
cipally hardwood at unusually low price. Excep- 
tional chance for large profit by operating 
holding. 
Box 566, Newberry, Michigan. 
Roofi 
CORRUGATED METAL ROOFING 
Reclaimed, guaranteed. For lumber sheds. 
Cut Down Your Fire Risk 
GENERAL WRECKING & LUMBER CO. 
5820 S. Ashland, Chicago 
a 





HAVE YOU SOMETHING TO SELL 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
Chicago, Ill. 


BERMAN, 431 So. Dearborn St., 














